


will 
lud- 








ON 


€ 













KEYNOTE 
for 1941 


HOMES 
and DEFENSE 

















December 2. 1940 


Give your customers more 
value -- in frame design, 
material, construction 


These are the frames that de- 
, modem = | liver full value to your cus- 
Frames © ng, frm. tomer. Making good on all 
design- Stro snug- 3 demands of modem better 
yreathertite- wal - building, they are sure trade- 
ES winners and profit-earners for 
you. Made of choicest Idaho 
White Pine and Ponderosa 
Pine, carefully kiln-dried. 
Made by frame specialists in 
a modern frame factory, 
equipped with modern preci- 
sion machines. Made in stand- 
ard and special detail. 


Our Permatol-treated frames 
bear the brand of NDMA, sig- 
nifying minimum standard ap- 
proval of National Door Mfrs. 
Assn. 


We invite you to write us 
about your requirements in 
frames, trim and all building 
end industrial items. 


TOXIC—PRESERVATION 


| APPROVED 


NATL. DOOR MFRS. ASSN. 








Vit 


Complete Service in 


Western Pines ! 





--- so did WOODLIFE 


A full decade has passed since 
then. Now air conditioning, insula- 
tion, pre-fit window units, functional 
design, and many other features of 
modern housing are considered 
necessary for all well built homes. 

Sed Soe Gaten So is WOODLIFE, the Complete 
By Leading Treatment for wood. 


Millwork 


M When a product stands the test 
anufacturers 
of time—growing in use year after Work goes rapidly forward on the Medford program of 


ae ‘ ” improvement and enlargement. New kilns and new 
year—it’s GOT something! Find aehines being instatied. Additional dry storage shew 
eing built. ith improved production facilities am 

out what WOODLIFE can do for you increased plant capacity, we'll be serving you better 
in your locality—write for the facts. THICK than ever in 1941. California Ponderosa Pine, Sugar 


Protection Products Mfc 


Sugar Pine Lath, Mouldings, Factory Items. Complete planing mill 
. Co. 
Mfrs. of PRESERVATIVE SOLUTIONS for Years’ 


Selects and cut stock department. 
: MEDFORD, 
Research Laboratory and Plant KALAMAZOO, Medford Corporation, OREGON 


AMERICAN LUMBERMAN, 
Street, Chicago, II]. Entered as 





Member Western Pine Association, West Coast Lumbermen’s Association 


Published by The American Lumberman—Established 1873—Office of Publication, 431 South Dearborn 
second-class matter March 28. 1932. at the Post Office at Chicago, Illinois, under the Act of March 3, 1879 
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vex woo. SEALED BLANKETS 
a aa oa HRE E THICKNE 55E , 


%& IN ROLLS FOR EASE IN HANDLING i. i 
x THREE THICKNESSES 
*& STRONG TACKING FLANGES '3'3?* 

* COMPLETELY ENCLOSED 

#%& RESISTS CONDENSATION 


%& PRODUCED UNDER LABORATORY 
CONTROL 


x A THICKNESS FOR EVERY PURSE y) ros 
te MEETS FEDERAL SPECIFICATION : Le er any * anprox. .) Carey Sealed Rock Wool 7 
HH. | - 591b Averege a weight | 60 Ibs. ee eee 


%& INSULATION-FIRE RESISTANT 
CAREY ROCK WOOL 


—> 











OU can meet every need of your trade with 
the COMPLETE line of CAREY ROCK WOOL 
INSULATION: 

SEALED BLANKETS 

LOOSE WOOL 

GRANULATED WOOL 

BATS 
CAREY Rock Wool is backed by a pioneer 
manufacturer of Heat Insulations. For over ">> ‘ Yo 
half a century CAREY Insulation Products have ~* :, AY 
been serving industry throughout the nation. MEDIUM—2 rerer 7 Gener Gocteh Reals West Dinko. 


i be A wh. roll per carton— 75 sq 
It will pay you to tie-up with CAREY re- ey ornate 

search and experience. Send for details today— 

address Dept. 11. 


























THIN —(1’ oppsce- -) Carey Sealed Rock Wool Blanket. 


15" wide x 103) ft. long. One roll per carton—125 sq. ft. 
Average carton “weight 80 lbs. 


THE PHILIP CAREY COMPANY « Lockland, Cincinnati, Ohio 


Dependable Products Since 1873 
IN CANADA: THE PHILIP CAREY COMPANY, LTD. Office and Factory: LENNOXVILLE, P.Q. 
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Realize that. . 





Tell Your Customers WHY: 


HOW them that SISALKRAFT goes on the 

building faster, easier, with less labor and 
waste of material. That’s because it’s TOUGH 
enough to stand fast, rough handling. One man 
can put it on, even in heavy wind. No time wasted 
patching rips, tears and punctures. No batten 
strips to put on and take off. Few nails. Less 
waste. Less piecing. 
Add up these savings, and you can show any 
builder or contractor that SISALKRAFT — the 
one BEST building paper — costs no more, 
APPLIED, than the flimsiest papers. Use this con- 
vincing sales point. It’ll sell a lot of SISALKRAFT, 
at DOUBLE the profit to you. 

The SISALKRAFT Co. 


205 W. WACKER DRIVE CHICAGO, ILL. 
New York San Francisco 





Sell this tough, waterproof paper to The protection of copper —st 1/5th 
cover stock piles and materials —pro- the cost of heavy 
tectmachineryfrom trode osit sheet of 
the weather — close 
: ure copper reen- 
in and protect dur- S rced wht sturdy 
ing winter construc- kraft paper and 
: tion. Go after this tough sisal fibre. 
- EXTRA winter- Send for this com- 
time business. plete folder illustrat- 
ing its many uses. 


S7SALKRAFT 


















December 28, 194 
























Top Quality & 
Frames— \ 
Sinee 190! 


e SURE to SEE 
the Malta Exhibit 


| at the Dealer Conventions 








Learn How the 
PATENTED Features of 


“Topco” and “Supreme” 


Window Frames provide 7 
proven reasons why they cost 
less per year of service 





You are cordially invited to 
visit our space at these 


posiriowwo,2 | Dealer Conventions: 








INDIANAPOLIS— 
Jan, 7-S-9 Booth No. 24 
PHILADELPHIA— 
Jan. 14-15-16 Booth No. 22 


LOUISVILLE— 
> 


Jan, 21-22-23 Booth No. 14 


NEW YORK CITY— 


Jan, 21-22-23 Booth No. 25 
COLUMBUS, O0.— 
Jan, 29-30-31 Booth No. 33 
waneenee PITTSBURGH— 
“Topco” Overhead Pulley: To Feb. 5-6-7 Booth No. 32 


install, read from bottom to 


top: to remove (if ever The MALTA MFG. CO. 


necessary) just reverse the 


order. MALTA, OHIO 
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COFFEE SHOP 


350 
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INTRODUCING 


MASONITE 
CELL-U-BLANKET 


NEW FLEXIBLE INSULATING MATERIAL IN BLANKET FORM 





ASONITE Cell-U-Blanket 
offers you a new and superior insulat- 
ing blanket that is water and wind 
proof, provides a positive vapor barrier, 
does not shrink, sag or settle, is light 


in weight and easy to apply. 


Between its asphalt-saturated cover- 
ings is a fixed but flexible core of Cellu- 
foam—the sensational new insulator so 
widely adopted by makers of refriger- 
ators, automobiles and other industrial 


products requiring the finest insulation. 


In the adjoining column is a sum- 
mary of Cell-U-Blanket’s many features. 
Builders and Lumber Dealers are in- 
vited to write for samples and detailed 


information. Just send the coupon. 








QUICK FACTS ABOUT MASONITE CELL-U-BLANKET 





Size. Each roll of 
Masonite Cell-U- 
Blanket covers an area 
of 125 square feet of 
wall, ceiling or floorarea. 


te 


Economical. Low 
price plus installation 
economies produce 
welcome savings in 
insulation costs. 


vt < 
@: Cy, Low Heat Conduc- Vapor Barrier. Pre- 
7T* Sh tivity. Lowest of all vents passage of mois- 
ANS standard insulating ma- ture through wall, and 























terials for home use. 


Thermal ‘“K” factor.26. 


Lightest Weight. 
Less than thirty pounds 
per roll. All unneces- 
sary weight has been 
eliminated. 


Permanent. Termite 
treated, mould-proofed 
and rot-proofed. Lasts 
as long as the wall to 
which it is applied. 











provides positive con- 
trol of condensation. 


Does Not Shrink. 
Integral, flexible mass 
neither settles nor sags. 
The core can sustain 
its own weight. 


Easy to Apply. Cut 
with shears. Apply with 
staples or nails. Special 
flange provides quick 
installation. 








%& Trade-mark Reg. U. S. Pat. Off. ‘‘Masonite’’ identifies all products marketed by Masonite Corporation. 
Copyright 1940, Masonite Corporation 


ee ee ee ee ee ee ee ee ee ee ee ee 


MASONITE CELL-U BLANKET 
Sold by lumber dealers everywhere 


Cellufoam Products Division 
MASONITE CORPORATION , 
111 W. Washington St., A i~ 

Chicago, Illinois MASONITE 
Please send me free samples and detailed information about Masonite’s new Cell-U-Blanket 
Insulation. 
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N all probability, the great strides 
made during the past twenty-five years 
by American industry will never be 
paralleled in an equal period of time. 
But in spite of the development of many 
new products and processes industry 
still depends upon certain long known, 
basic materials. Tidewater Red Cy- 
press is one of them. 


Manufacturers of tanks, vats and cool- 
ing towers regard Tidewater Red Cy- 
press as the standard material for such 
uses because of its ability to give long 
service despite contact with moisture, 
steam or certain acids. Railroads pre- 
fer Tidewater Red Cypress because its 
durability means low maintenance 
costs when used for exposed equip- 
ment and structures. 


Builders of greenhouses, makers of 
laundry machines and certain types of 
food containers and manufacturers of 
caskets and incubators use great quan- 
tities of Tidewater-Red Cypress be- 
cause of its proved resistance to the 
effects of heat and dampness or be- 
cause of its comparative freedom from 
shrinking, warping or swelling even 
when alternately wet and dry. 


When there is need for unusual service, 
industry still chooses trade-marked and 
grade-marked Arrow Brand Tidewater 
Red Cypress. 


The ed rAd OSG; press 


te o> <4 apeadl 


Jacksonville, F 





FLORIDA LOUISIANA RED CYPRESS COMPANY 


lorida 


Logs from the Klamath Region on their way to Algoma Mills 


Algoma Pine Will Help You Win in 741 
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Present great demand for Algoma Klamath Pine 
is evidence that this lumber happily meets to- 
day’s demand for super-quality in building and 
manufacturing. We offer Algoma Pine in Shop 
Lumber (carefully kiln-dried), Common, Selects, 
General Building Lumber, Pattern Lumber, Yard 
and Shed Stocks, Dimension, Bevel Siding, Knotty 
Pine Paneling. Mouldings, Sash and Door Cut 
Stock, Industrial Cut Stock, Lath, Pickets, Box 





Shook, Crating. 


ALGOMA LUMBER CO., Algoma, Oregon 





ef Culinary Art Exhibition. 





ove? of Dnlotest 
New Yorks Pular 


HOTEL 


LINCOLN 


44™T0 45™ STS. AT S™ AVE. 
OUR CHOICEST ROOMS From ‘3 











1400 ROOMS each with 
Bath, Servidor, and Radio. 
* Four fine restaurants 
awarded Grand Prix 1940 


MARIA KRAMER 
PRESIDENT 


John L. Horgan 
j Gen. Mgr. 
Ge HOTEL EDISON 


SAME OWNERSHIP 
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IN THE CENTER OF MID-TOWN NEW YORK 
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Geared to high speed production, every department is equipped to meet 
exceptional demands for a fast schedule of manufacture while maintaining 
highest standards of quality. 


A carefully trained personnel; newly improved machines designed for 
accuracy as well as high speed; and a plant organized and arranged for 
maximum efficiency combine to maintain fastest schedules in the production 
of W. P. Pine windows and sash, doors and frames. 


eR ee 
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 SILBERNAGEL=>*:< 


WAUSAU, WIS 


GEORGE J. SILBERNAGEL 210 E. PEARSON ST., CHICAGO, ILL 
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FRAMING + SIDING 


SHINGLES * FINISH , oo lumber 


MOULDINGS +« MILLWORK ig 
FURNISHED IN ALL NATIVE WOODS A ae. leader q 
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Native Hardwoods for the 
Furniture Manufacturer 


PM. BARGER 


Many a lumber buyer has learned through experience that Ana- 
conda Ponderosa is good all through and good in every way. 
Good to sell and good to use. Cut from choice timber. it's soft- 
textured, straight-grained, strong, firm, bright and clean. De- 


pendable values in all regular items—Finish, Dimension, Tim- 
| | fl B f « F () bers, Yard and Shed Stock, Bevel Siding, Knotty Pine, Factory 
° Lumber, Mouldings, Industrial Cut Stock, Ties, Lath, Box Shook, 

Wholesale Dealers Crating. Mixed Cars, careful loading. 


STATESVILLE. COLORADO BLOG 
NORTH CAROLINA WASHINGTON, D.C. Member of the Western Pine Association 
° 




















BARGER MILLWORK C.. i /\ (| , AIDA “LUMBER DE PARTME CO. os 

STATESVILLE, N.C. int I\UP\ BONNER. MONTANA. floa 

sail : = 

Shevlin Pine Sales C ~ 
eviin Ine aic€s ompany | j..... 












































DISTRIBUTORS OF aes 
SELLING THE PRODUCTS OF SHEVLIN (PUNE SPECIES ‘Tt 
*THE = a" LUMBER Reg. U. 8. Pat. Off. NORTHERN (Genuine) WHITE PINE West Vi 
McCloud, Calif EXECUTIVE OFFICE (PINUS STROBUS) Mills: On 
: ; D 900 First National Soo Line Building NORWAY OR RED PINE oo 
SHEVLIN-CLARKE COMPANY, LIMITED MINNEAPOLIS, MINNESOTA (PINUS RESINOSA) surv 
Fort Frances, Ontario mM. M. 
DISTRICT SALES OFFICES: PONDEROSA PINE Mfrs. Ba 
*THE SHEVLIN-HIXON COMPANY NEW YORE CHICAGO (PINUS PONDEROSA) Appalach 
Bend, Oregon 1604 Graybar Bldg. 1863 LaSalle-Wacker Bldg. : ; Mill Facil 
. ; : Mohawk 4-9117 Telephone Central 9182 SUGAR (Genuine White) PINE 
_*Member of the Western Pine Associa- SAN FRANCISCO (PINUS LAMBERTIANA) THE n 
tion, Portland, Oregon. 1030 Monadnock Bldg. 
Exbrook 7041 Kiln-Dri 
sae ses 2) ‘ 
PEAVY- a A EAVY HARD 
LUMBER CO. Inc. ot ‘ CARDWooD as 
PINE SALES OFFICE, 7 d 11 ENCY _ 
SHREVEPORT, LA. : is > sie American National Bank Bide M 


BEAUM 
MANUFACTURERS OF ONT, TEXAS 


SOUTHERN YELLOW PINE Siow dtiseces Specializing jn Appalachi: 


SOUTHERN HARDWOODS eH : HARDWOoODs ternut, H 

OAK FLOORING OHSS oe *BRI: 

vy WILSON : SOUTHERN SS RED RIVER Le 
+3 NY : 

GENERAL SALES office. ig 4 yW eek ere) DS LUMBER COMPA *CHERR 


HOLOPAW, FLA. SHREVEPORT, LA. 
MANUFACTURERS of LET US QUOTE ON YOUR REQUIREMENTS Manufacturers of Southern Yellow Pine 


a Dense Virgin Long Leaf Remember the name of PEAVY when you're needing Pine Sales Handled by Spruce, | 


and Hardwoods. You can always depend on Peavy Quality LUMBER CO. Inc. 
FLORIDA PINE and you can be sure of friendly service when you order from PEAVE-MOORE 
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any of the firms here listed. Straight and Mixed Cars. 
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“TURN TO APPALACHIANS IN I94I 


The new-day needs in building construction and indus- 


trial uses are happily met by these f 
ian Hardwoods. They're high in favo 


flooring, paneling, cabinets, millwork, furniture, hun- 


dreds of other uses. Here are choice 


Birch, Beech, Poplar, Chestnut, Ash, Basswood, Butter- 


amous Appalach- 
r for fine interiors, 


selections of Oak, 


nut, Cherry, Hickory. On this page are listed leading 
producers and distributors of Appalachian Hardwoods. 
With large stands of timber, modern mills and efficient 
organizations, they have every facility for supplying 
all your hardwood needs. When you buy from them 
you can be sure of getting top-quality products. 





ELK RIVER COAL & LUMBER CO. 


Swandale, W. Va. 


“Elrico” Brand Stake Poplar 
and Other Hardwoods 


Mfrs. Famous 


* MOUNTAIN FORK LUMBER CO., Inc. 


Bluefield, W. Va. 
Soft-textured West Virginia Hardwoods from the 
Center of the A District. 
Mill at Berwind, W. Va. 


WEST VIRGINIA LUMBER CO. 


Elkins, W. Va. 
West Virginia Hardwoods — Air-dried, kiln-dried. 
Rough, ae or Resawed. Appalachian Oak 





*THE MOWER LUMBER CO. 
Charleston, W. Va. 


Virginia Hardwoods, Aijir-dried, Kiln-dried, 
Rough or Surfaced. 
Omar, Marmet, Colcord and Pettus, W. Va. 


D. D. BROWN 
SURVIVING PARTNER 
M. M. & D. D. BROWN ELKINS, W. VA. 
Mfrs. Band and Circular Sawn West Virginian 


Appalachian Hardwoods—Kiln-Drying and Planing 
Mill Facilities—Oak and Maple Flooring. Est. 1880. 


THE M. B. FARRIN LUMBER CO. 


Cincinnati, Ohio 


Kiln-Dried and Air-Dried Appalachian Hardwoods. 
“Century” Oak and Maple Flooring. 


West 
Mills: 











MARSHALL LUMBER CO. 
Marion, N. C. 


Appalachian Hardwoods and White Pine 


MAY HARDWOOD CO., INC. 
Louisville, Ky. 


Appalachian Hardwoods, Particularly Basswood, But- 
ternut, Hard and Soft Maple, Oak, Poplar and Walnut. 


*BRISTOL DOOR & LUMBER CO. 
Bristol, Va.-Tenn. 
Kiln-dried Appalachian Hardwood Lumber, 
sion and Trim. 


"CHERRY RIVER BOOM & LUMBER COMPANY 


Philadelphia, Pa. 
Mills, Planing Mill, Dry Kilns at Richwood, W. Va. 
Spruce, Heml ardwoods, Flooring, Mouldings, 
Trim, Standardized Paneling. Mixed Cars 








Dimen- 








*MOWBRAY & ROBINSON LBR. CO. 
Offices: Cincinnati, Ohio 
Mill at West Irvine, Ky. 


Complete Line of Appalachian i. 
and Oak Flooring. 


Maple 


*WOOD-MOSAIC COMPANY, INC. 
Louisville, Ky. 


“Parkay” Ready-Finished Hardwood Fentes, 
Lumber, Veneers, Dimension 





*W. M. RITTER LUMBER CO. 


Columbus, Ohio 


Appalachian Hardwoods in all thicknesses. Dry Kilns 
—Planing bem Booch. Birch _ 
Mixed Carloads. 


HUTTON & BOURBONNAIS CO. 


Hickory, N. C. 


Soft-textured Appalachian oak, poplar, chestnut and 
pinus strobus white pine. Planing mills, kilns. 








*STEARNS COAL & LUMBER CO. 
Stearns, Ky. 


Appalachian Hardwoods, Hemlock and White Pine. 





*THE McCORKLE LUMBER CO. 


ae Va. 


Producing first-quality 


Appalachian Oak, 
Poplar, Chestnut, Man 


and Basswood. 





J. B. BELCHER 
Bluefield, W. Va. 
Appalachian Hardwoods, Air or Kiln Dried. - 


*MEADOW RIVER LUMBER CO. 
Rainelle, W. Vo. 





*THE ATLAS LUMBER CO. 
Ingalls Building, Cincinnati, Ohio 


Everything in Soft-Textured Appalachian Hardwoods 
—Kiln-dried and Air-dried. Prompt Service. 





*TENNESSEE-EASTMAN CORP. 
Kingsport, Tenn. 
Spec in White Oak and Yellow Poplar from 
the famous limestone belt “ the Appalachian 





Manufacturers of West Virginia Hardwood Products. moun 
*MOORE, KEPPEL & CO. *VESTAL LUMBER & MFG. CO. 
Ellamore, W. Va. Knoxville, Tenn. 


Band-Sawn Virgin Appalachian Hardwoods. 
rai 50 Years of Service. 





*MORRISON, GROSS & CO. 
Erwin, W. Va. 


ees West Virginia 


Hardwoods. Band 
Kiln and Planing Mill. 


*Member Appalachian Hardwood ancl Inc. 


All ey" Hardwoods—Kiln-dried and Dressed. 
lls at Duff and Knoxville, Tenn. 


*VIRGINIA HARDWOOD LBR. CO.. Inc. 


Tazewell, Va. 
Oak, Pater Chestnut, 
and Resawing fa- 
Mill at Bastian, Va. 





Soft-textured A 
White Pine, Hemlock. 
cilities. Modern Dry Kile 
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DEMAND this treatment for your lum- 
ber, trim, sash and doors to insure cus- 
tomer satisfaction. 


© Controls checking and swelling 


* Gives proven protection against fungus 
attack and offers stain control 


® Increases resistance to termites 
@ Keeps stocks clean, fresh and salable. 


Write us without obligation concerning 
your own problems. 


E.& F. KING & Co. 


INCORPORATED 
Paint Manufacturers 


for Over 100 Years 


405 ATLANTIC AVE. 
BOSTON, MASS. 





SOME SPECIALS 
To Clean Up 


DRY HARDWOODS 


WISCONSIN RED OAK 


75 M 5/4—Sel. & Better 
20 M 5/4—Selects 
100 M 5/4—No. 2 Com. 


WISCONSIN BASSWOOD 


75 M ix4 & 1x6—3 B Com. 
20 M 1x4 & wider No. 4 Com. 
S M 5/4 A.W., A.L. No. 4 Com. 


WISCONSIN HARD MAPLE 


75 M 8/4—10” & wider No. 1 Com. 
40 M 6/4—6” & wider Selects 


WISCONSIN SOFT MAPLE 
22 M 5/4—6” & wider FAS 


WISCONSIN SOFT ELM 
50 M 5/4—No. 1 & Better 
40 M 6/4—Sel. & Better 
50 M 6/4—No. 1 Com. 
SO M 8/4—No. 1 & Btr. 
80 M 8/4—No. 2 Com. 


Menominee Indian Mills 


NEOPIT, WISCONSIN 




















OLT 
Flooring 


Dealer. 
good time to start handling it. 


all grades and sizes. 














Member of Maple Flooring Mfrs. Assn. 





Here’s hoping you'll be winning in 1941 


This Holt Flooring is a good dependable 
money-making line for you to handle, Mr. 
And now, at the start of ‘41, is a 
Three kinds 
—Maple, Birch, Oak—cut from choice selected 
stock. Strip, Herringbone, Assembled Blocks, 


e Maple Heavy-duty Flooring 

Birch for nailing or mastic-set installation. Mixed 
ouwe Cars of Flooring and Hardwood Lumber. 
e Oak Write us about your needs. 


HOLT HARDWOOD CO., Oconto, Wis. 





























BS MIXED CAR 
SHIPMENTS 


Genuine North- 
ern White Pine 
and Canadian 
Spruce Items 
all shipped in 
same car 
if desired. 


77 | eA 
, 
; J 
> z 
A. 















SALES OFFICE: 














SELLING THE PRODUCTS OF J. A. MATHIEU, LTD., RAINY LAKE, ONT. 








GENUINE OLD-TIME NORTHERN WHITE PINE! 

There’s no substitute for it! Soft-textured, light Other Sales Offices 
weight, easy-working, shape-keeping, long-lasting]! 

This superfine lumber, and also Norway Pine and Milwaukee, Janes- 
Canadian White Spruce, are offered you by The pes eo ao 
Rainy Lake Lumber Co. Ltd. All stock water-cured —_ = = 
and well-manufactured. Scientific seasoning—Moore Duluth, wade 
Cross-Circulation Kilns. White Pine Shed Stock, | °° 4,, Minneapolis, 
Finish, Pattern Lumber, Flask Lumber, Boxing, Crat- dia 
ing, Northern Pine Lath. Write for full information. ee. _ 
Let us quote or fill an order for you. . p Bonn , 
1304 CONWAY BLDG., CHICAGO, ILL. 
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|| “Straight Ahead” Paul B 
traight ead says Faul Bunyan 
"There is only one course to follow,—straight ahead. 
"Lots of lumber needed," says Paul, ‘National De- 
‘ fense includes defense against lack of housing, in the 
Paul Bunyan’s towns and on the farms. It means defense of health, 
CALIFORNIA PINES comfort and American family life by repairing and im- 
proving all the old run-down houses and buildings." 
SOFT PONDEROSA SUGAR PINE 
eon sennintiie wintidie Paul's logging crews at Westwood are storing up 
i reserit tins Yeineuia iain millions of feet of logs at the mill in defense against bad 


weather in the midwinter months that would tie up log- 
ging. The mill, plywood factory, moulding factory, 
Q venetian blind slat factory and the dry kilns will run full 
gree a Sees blast, come rain, come snow, to keep up stocks and 
. meet shipping commitments. 


TRADEMARK “Producers of White Pine for Over Half a Century” 


The RED RIVER LUMBER CO. 


Mills, Factories, General Sales, WESTWOOD, CALIFORNIA 
REGIONAL SALES OFFICES: 






petener ° 
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860 N. Mic Ave. 807 Hennepin Avenue Western Pacific Bidg. 815 Monadnock Building 
CHICAGO MINNEAPOLIS 1081 o, eee SAN FRANCISCO 
i 1048 Grand Central Terminal NEW YORK CITY 908 Financial Center Bidg. OAKLAND 
UNITED STATES PLYWOOD CORPORATION, 616 West 46th Street, NEW YORK CITY 


DISTRIBUTING YARDS CHICAGO MINNEAPOLIS LOS ANGELES BENNO . 
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“FORDYCE-CROSSETT | 
Mixed Car Inguiry List 


CHECK, eM otads. SOEF AND MAIL 


FORDYCE-CROSSETT SALES COMPANY 
DOFORDYCE, ARKANSAS (South & West) 
[J CROSSETT, ARKANSAS (North & East) 


Please Quote on the Items Checked Below: 


[] Arkansas Soft Pine general yard and shed stock 

[-] Trim-Pak and “American Beauty’ Wrapped Trim in 
Arkansas Soft Pine, Red Oak, White Oak, Red Gum 
and Sap Gum 

[-] Satin-like Casing, Base, Mouldings 

[] Boston Partition 

[] Dadoed Jambs and Stops — Sanded 

[] 3° and 4” Edge and Flat Grain Pine Flooring 


L] Drop Siding and [] Bevel Siding 
[-] Log Cabin Siding 
{-] Boards and Shiplap 
[-] Center Matched Sheathing [] end matched 
[-} plain end 
[-] Dimension and [] Small Timbers 
[-] Kiln-dried Roofers 
[-] Kiln-dried Lath 
[} “Wolmanized” (Pressure Treated) Lumber — Certified 
Protection Against Termites and Decay 
[] “WOLMANIZED" Fence Posts 
[] “WOLMANIZED” Group Poles 
{-] Royal Oak Flooring 
[-] Oak Plank Flooring 
[-}] Beech Flooring 
{] Red Gum Border Strips 
[-] Supercedar Closet Lining 
-{-] Oak Stair Treads and Risers 
[-] Thresholds 
(] Pine and Oak Balusters 
4/4,5/4 and 6/4 Gum - S#§ and resawn - 
[] once or [] twice 
(] 4/4 Oak —SS and resawn [J once or [] twice _ 
[-] 4/4 FAS and Select Cypress Finish 
(J 4/4 Cypress —S2S and resawn’ 
[] 6/4 Elm-S9S and resawn S | 
-[]} Oak Wagon Stock. 
.{] Yard, Factory and Industrial Herdwtoads: - 
a Sound and Square Edge Oak Timbers 
J Pine, Gum and Oak cut to length Crating ~ 


‘{} Glued-up Ironing eek: Counter ~ and a Gum 
Dimension 





INDUSTRIES 


YOUR FIRM NAME 





STREET NO 











CITY & STATE_ 








[_] plain end or [] end matched | 
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MAKE ‘4! 
YOUR BIG YEAR | 
FOR SIDING SALES | 
PUSH THE | 

T-F BRAND 























of Western 
Red Cedar 


BEVEL and BUNGALOW 


Make T-F Brand Siding your leader in ‘41. Tell your cus- 
tomers about T-F superiority. Modern in design and 
superiority, it happily meets the exacting demands of 
today. Makes side walls of beauty and distinction. Gives 
complete protection. Has great insulating value, keeping 
out winter cold and summer heat. Its natural self-pre- 
servative qualities insure long-lasting service. Light 
weight, snug-fitting, takes paint well. We offer it in all 
grades and sizes. PUSH T-F Brand Red Cedar Bevel and 
Bungalow Siding, Finish and Shingles. Modern top-qual- 
































ity products of precision manufacture. Straight Cars, 
Mixed Cars. 
Dip Lowe, DO la 
InSTON-TaAVyeNG 


LIMITED 
PORT MOODY, B.C. CANADA 








MEN swe maverr 
MILWAUKEE 


HERE'S YOUR BEST 
LOCATION 





In the very center of the business 
and entertainment districts, The 
Wisconsin offers 450 “hospitality 
units"—rooms of superior comfort, 
plus a genuinely friendly atmos- 
phere. Coffee Shop and Cocktail 
Lounge. Garage and parking lot. 


LEWIS S. THOMAS, MGR. 





Owner operated by the 
Milwaukee Hotel Wisconsin Ca 
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More and more buyers 
are turning to these fine 
woods of the Southland. 


Whatever may be your 
hardwood need, you'll 
find in these offerings 
the wood that ideally 
meets your particular re- 
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You'll Need Southern Hardwoods Every Day in 1941 


The New Year will bring new uses and more uses for these fine hard- 
woods of the Southland. Woods of rich, warm color, of exquisitely fine 
grain figure. with a charm that's all their own. Woods of super-quality, 
strength and durability, their range of use is astonishingly wide. It will 
pay you to get in touch with the producers and distributors listed on this 
page. Depend on them for all your hardwood needs. They will welcome 
opportunity to quote on your requirements. 


Chapman & Dewey Lumber Co. 
Memphis, Tenn. 


Manufacturers for 50 Years of Famous St. Francis 
Basin Southern Hardwood Lumber and Oak Flooring. 
Mills at Marked Tree, Ark. 


Anderson-Tully Company 


General Offices: Memphis, Tenn. 


For 49 Yrs. Mfrs. Southern Hardwoods—Gum Ply- 
wood. Semi-Finished Hardwood Dimension. Oak 
Firg., Short Leaf Yellow Pine. 5 Modern Band Mills. 


Nickey Brothers, Inc. 
Memphis, Tenn. 
FLOORING — 


Veneers, Hardwoods and Pine 
Member National Oak Flooring Mfrs. Assn. 


Custom Kiln-Drying. 
Shannon Brothers Lumber Co. 


P. 0. Box No. 2, Memphis, Tenn. 


Manufacturers Band-Sawn Southern Hardwoods 
and Deep Swamp Cypress. All Lignasan-Dipped. 


C. W. Parham Lumber Company 


Memphis, Tenn. 


Manufacturers of Southern Hardwoods and Cypress, 
Specializing in Beech and Poplar. All Lignasan- 
Dipped. Band Mills, Meridian and Redwood, Miss. 


J. E. Stone Lumber Company 


Nacogdoches, Texas 


Southern Hardwoods — Band-Sawn — Lignasan- 
Dipped — Can Kiln-Dry — Short Leaf Yellow 
Pine — Planing Mill Facilities. 


Angelina Hardwood Company 
Keltys, Texas 


Large Stock of Oak, Gum, Elm, Ash, Louisiana 
Red Cypress and other Southern Hardwoods. 























Northern Ohio Company 
Band Mill and Yard: Parkin Ark. 


Band-Sawn. Yellow Cypress, Plain Red and White 
— Sycamore, Tupelo, Southern Elm and Soft 
aple. 


Breece-White Manufacturing Co. 
Eudora, Ark. 


Manufacturers of Al} Suuthern Hardwoods. 
Specialties: Mississippi River Cottonwood and 
Willow. All tumber shipped dry and bright. 











E. Sondheimer Co. 
Sondheimer, La. 


Manofacturers Southern Hardwoods and Louisiana 
Cypress. Slack Barrel Cooperage. 
Serving the Trade Since 1872 


Weaver Bros. Lumber Company 
(Since 1891) Shreveport, La. 


Southern Hardwoods, Cypress, 
Long and Short Leaf Yellow Pine, Oak 
Flooring 








Tendal Lumber Company 
Waverly, La. 


Cutting Virgin Delta Timber. Specializing in Plain 
and Quartered Ked Gum, Red Gum Figured Wood, 
and Wide Sap Gum. 


Louisiana Central Lumber Co. 
Clarks, Louisiana 
Band-Sawn Forked Leaf White Oak, Cherry Bark 
Red Oak, Red and Sap Gum, Poplar, Cypress. 
Oak Flooring. Mixed or Car Lots. 
Chicago Mill and Lumber Co. 
111 W. Washington St., - Chicago, lll. 
Since 1881 


Band-Sawn Delta Hardwoods and C 
Operating Four Modern Band 


Miller and Company, Inc. 
Jackson, Tenn. -- 43 E. Ohio St., CHICAGO -- Selma, Ala. 


Operating 5 Bandmills, producing practically every species 
Southern Hardwoods; also Yellow Pine. Normal stocks available 
30,000,000’. Own dry kilns, surfacers, resaws. Modern throughout. 














J. M. Jones Lumber Company 


Natchez, Miss. 
Mfrs. All Southern Hardwoods and Cypress—Dow!i- 
Millis and Dry Hermet 


cide-Dipped. 
Stock, 12 Million Feet.. 





Eastman-Gardiner lardweed Co. 
Laurel, Mississippi 


Manufacturers of Southern Hardwoods and Yellow 
Pine. 22 years of satisfactory service to the trade. 





Wax Lumber Company 
Woodville, Miss. 


Manufacturers Band-Sawn Hardwoods and South- 
ern Pine. Specializing in Cherry Bark Red Oak, 
Magnolia and Poplar. Annual Cut, 12 million feet. 





Reynolds & Manley Lumber Co. 


tt age a 


Southern Hardwoods, , *-y 
on yx & trade-mark. Platina Sait odern = Kilns. 
5 R. R. connect’ns. Prompt water shipm’ts, foreign, scastwise. 





The Cleveland-Oconee Lumber Co. 
Gardners, Georgia 


Mfrs. Southern Hardwoods and Pine, Air-Dried and Kiin-Dried. 
Planing Mill and Resawing Facilities. Modern Type Moore Cir- 
culating Kilns. All inquiries given prompt, eareful attention. 





McGraw-Curran Lumber Co. 


Yazoo City, Miss. 


Band-Sawn Southern Hardwoods. Specializing in 
Deep Swamp Cypress, Cherry Bark Red Oak. Delta 
Red Gum and pelo and the famous Yazoo Beech. 





Pine Plume Lumber Company 


201-206 May Bidg., Montgomery, Ala. 
Mfrs. Southern Hardwoods, air- or kiln-dried, See 
cializing in Kiln-Dried Poplar; also Mixed Cars, with 
Yellow Pine. Serving the Lumber Trade since 1899. 










Building Requirements 
with 

WRAPPED TRIM. MOULDINGS, 

CASING & BASE IN ARKANSAS 


SOFT PINE, WHITE AND RED 
OAK, RED AND SAP GUM. 


ARKANSAS SOFT PINE 
& HARDWOOD LUMBER 


OAK, BEECH & PINE 
FLOORING 


ca 
For Quotations, address 


SOUTHERN LUMBER COMPANY 


WARREN, ARKANSAS 




















“Let’s 
push the 


Johnson 


lumber line 
in 1941” 




















In making YOUR plans for *41 . . . why 
not resolve to sell more Johnson Lumber? 
Thus you'll serve your customer in the 
best possible way. And you'll do yourself 
a good turn. Because the satisfaction-giv- 
ing quality of Johnson lumber wins cus- 
tomers’ good will—and brings more orders 


DOUGLAS 


FIR 





to your yard. Douglas Fir Finish, Step- Sitka Spruce 
ping, Casing, Base, Flooring, Mouldings, 

Dimension, Boards, Plank Timbers, Shop West Coast 
and Factory Lumber. 











Hemlock 
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LUMBER CORPORATION 


Mills: Toledo, Oregon 











1330 American Bank Bidg., PORTLAND, ORE. 


December 28, 1949 








IXL MAPLE FLOORING | 


The World’s Standard since 1888 





















WISCONSIN LAND & LUMBER CO. 
HERMANSVILLE, MICHIGAN 


IVORY PINE ¢ 


All that the name implies 


Quality lumber from two modem band 
mills—35 million feet annual cut. Manned 
by a speedy. efficient organization — small 
enough to give your orders INDIVIDUAL 

















attention — large enough to serve ALL 
your needs. Member Western Pine Asso- 
ciation. yy 

: : é : in. Boards 
luory Dine Company, =": | 
MANUFACTURERS OF guuh 2 Ge 


PONDEROSA PINE Ktamata Faus Ore. . 





> H. M. SPAIN & Co. 


Timber Estimates and Appraisals 
Thirty years experience in Southern 
Pine and Hardwood timber. 


Commerce Title Bldg., MEMPHIS, TENN. 


ALL STEEL 


Double Swivel Load Binder 


(Goodyear Pattern) 


American 


For binding LUMBER, LOGS. 
Holds load firmly. Strongest... 
forged steel throughout .. . easi- 
est to use... most practical and 
effective. Three sizes. Write for 
circular and full information. 

“‘American” line of Logging Tools 
and Appliances is the best on the 
market. Catalog on request. 


AMERICAN LOGGING TOOL CO., Evart, Mich 







ELOSED 


OPEN 







_ TARTER, WEBSTER & JOHNSON, Inc. 


aeedher First National Bank Bldg., 
SAN FRANCISCO, CAL. 
CALIFORNIA SUGAR PINE 
PONDEROSA PINE --- WHITE FIR 


OPERATORS OF 
Associated Lumber & Box Co., Underwood Lumber Co., 
Dorris and Nubieber, Cal. Lakeview, Oregon 





George Drolet, “aucama’ 


TIMBER ESTIMATES 


Consulting Forester Management Plans 
Depletion Reports Valuation Surveys 
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Consolidation in 1899 of the Northwestern Lumberman and Timberman 
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BUILD VOLUME AND REPEAT BUSINESS 
IN THE HOME BUILDING FIELD 


a 


~~ jp 
NM cal 





When you sell Resnprest to practical builders, you help 
them to lower construction costs, enhance the value of the 
homes they build, and increase their reputation so that 
they can get more business. 


Resnprest is a waterproof, weatherproof plywood that is 
made to order for MODERN homes. It lends itself to indi- 
vidualized architectural design. It goes up quickly—often 
cuts construction costs as much as 40%. Bonded with 
phenol formaldehyde (Durez) resin, plys are guaranteed 
not to separate. 


For exterior and interior use Resnprest does a structurally 
superior job at a saving! Suggest to your builder friends 
that on their next home they use Resnprest for a curved 
entrance, flush wall effect, for cornice or porch. 








The distinctive curved entrance of this home was obtained by using % in. 
Resnprest panels curved on a 36 in. radius. Flush rounded corners are 
easily formed by using the big, pliable Resnprest panels. % in. Resnprest 
is suitable on most jobs where radius of curve is 30 in. to 36 in. Smaller 
curves may be obtained by using % in. Resnprest with another sheet of 
¥Yg in. Resnprest on top to bring walls to desired thickness. 





The exterior of this modern home is % in. Resnprest plywood 16 in. wide 
by 8 ft. long. Resnprest wide siding is ideal for streamlined effects, is easy 
to work, stays flat, and lays up without waste. The owner of this home 
says: “We're glad we used Resnprest. It made our home attractive and 
weatherproof.” 





4, WATERPROOF 
2—~ PLYWOOD 


“Life’’ house near Portland, Oregon, with complete exterior of % in. Resp- 
prest plywood. Conventional design is individualized with a shadow line 
by a 1 in. overlap of 2’ x 8’ panels. Overhead garage doors of Resnprest 
are light, rigid and free from racking. 





Here is C. E. Asbahr, Portland, Oregon, builder, laying up Resnprest wide 
siding over plywood sheathing. “I was so pleased with Resnprest on my 
first job,” says Mr. Asbahr, “that I have used it on several others and 
unhesitatingly recommend it.” 


Resnprest is your key to more business in the home build- 
ing field. The big, puncture-proof, non-splitting panels 
lay up fast, require less nailing, leave smooth surfaces for 
painting. For beautiful, enduring, economical homes. 
Resnprest is the perfect material. Take a good square 
look at home construction, note how fast the field is in 
creasing, and get your share of the orders by stocking and 
pushing Resnprest. Get in touch with your Resnprest 
jobber now. Ask about Resnprest panels in lengths up 
to 24 feet. 


M and M WOOD WORKING COMPAN 


Resnprest Division, Kenton Station, Portland, Oregon 
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‘|This Country of Ours 


A PAGE OR TWO OF OUTLOOK AND OPINION 


1. Resn- 
Ow line 
>snprest 


HE LUMBER trade conventions 
this year have an extra good 
chance to do something of a prac- 

tical nature for statecraft; not only in 
helping us understand foreign rela- 
tions but in giving us a good look at 
the domestic front. 

The first duty of a convention, of 
course, is to deal with the tools and 
techniques of its own industry. No 
one outside the industry is much good 
at telling lumbermen how to save 
waste, reduce fire hazards, make sales, 
keep perpetual inventories, know truck 
costs, arrange displays, adjust them- 
selves to regulatory laws, or make ef- 
fective use of public loaning agencies. 
Such items should and do appear on 
convention programs. 

They’re good, but they’re not quite 
enough. Especially in times of emer- 
gency they don’t cover all the agencies 
of success. Lumbermen might study 
these tools until they were practically 
perfect in their daily work; able to col- 
lect the open accounts and clever 
enough to sell the Passover Feast to 
the Nazis. And yet, with all this fixed 
up, they might find themselves with 
no jobs to speak of. An industry can’t 
amount to much without a strong and 
confident national life backing it up. 
How would you like to be the world’s 
ablest lumberman, located in Poland! 


National Pattern 


Weaving an industry into the pat- 
tern of national life may seem a re- 
mote and foggy job; and in a sense it 
is. But after all it’s just an extension 
of the efforts that make an individual 
business go. No business or industry 
can be self-contained. It depends upon 
customers ; upon their ways of making 
livings and their success in doing it; 
upon what they think of things. Fol- 
low the customers and what makes 
them tick; follow them clear to the na- 
tional borders. Add up your total; 
and there you have the pattern of na- 
tional life. 


“When Mussolini and his philoso- 
phers tell you fascism is a creed of 
youth and strength,” says Dr. E. O. 
Melby, of Northwestern University, 
“don’t believe it.” Fascism is the 
product of fear, uncertainty and inse- 
curity. It appears when real youth 
and strength are lacking. 

When we talk about security, the 
chances are we’re thinking in terms of 
party politics. But people have always 
wanted and worked for security. It 
sent them to the frontiers. It has been 








Out of the last year of travel- 
ling through most of the United 
States, contacting retail lumber 
dealers in their yards, AMER- 
ICAN LUMBERMAN staff mem- 
bers have observed certain 
trends in various phases of 
lumber and building material 
retailing which they consider 
to be indicative of what might 
be expected in 1941. These ob- 
servations and the trends they 
are believed to portend are be- 
ing reviewed in a series of 
articles, the first of which ap- 
pears in this issue. The series 
will continue through succes- 
sive issues. The first, dealing 
with advertising and selling, 
will be followed by reviews and 
predictions of trends in yard 
remodeling, home design and 
construction, inventory and 
storage of materials, yard oper- 
ation methods, management 
and training of personnel, and 
markets. 




















a big item in industrial development. 
Put it to him clearly and fairly, and 
the average American will tell you he 
wants to earn his own security. He 
asks for a chance; and ten to one he’ll 
ask for that chance in private and not 
in political fields. His attitude is a 
big factor in the American “youth and 
strength” idea upon which the country 


can still rely; the real thing and not 
the fascist camouflage. The fascist 
thing is a last gloomy resort when 
other chances seem to be gone. 


* * * 


“Fight Spots" In Past 


All of us have been reading about 
earlier historic tight spots. The wri- 
ters usually say something like this: 
“The strong winds of revolution blew 
down the decayed structure of econom- 
ic and social life.” Well, maybe. But 
we'd like to know just what they mean 
by that word “decayed.” A _ good 
many of the methods and techniques 
of those old pre-revolution days seem 
to have been pretty fair; good enough 
so that most of them got carried over 
into the supposedly better post-revolu- 
tion times. 

Maybe the trouble was a lack of gen- 
eral adjustment among people, busi- 
nesses, industries, public administra- 
tion and working finance. Somebody 
forgot to take a long view; forgot that 
business is not self-contained; forgot 
that good customers have to be part 
of a strong and confident national life ; 
forgot that the smallest business, like 
the largest, is colored by that confi- 
dence or its lack; forgot that national 
unity is just a matter of relationship 
in which a citizen can work with and 
not against his neighbors. 


* * 


Background of Business 


Everybody agrees that we must have 
national unity and purpose. We knew 
it all the time, but it took a scare to 
make us remember. We have a good 
set of industry tools and techniques ; 
and about nine-tenths of a business 
man’s public and patriotic duty lies in 
doing a good day’s work in his own 
office. The other tenth lies in seeing 
his business as a part of national life. 

Associations got started when the 
old-timers saw that the success of in- 
dividual businesses turned in part upon 
the success of the industry and upon 
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what the industry as a whole did to 
and for the public. 

When the conventions tell us what 
lumbermen can and must do for the 
preparedness program, they'll be tell- 
ing us about our part in statecraft. It’s 
a wider if not a longer view; pointing 
out the elements of national unity and 
solidarity which we can help to build. 


* * * 


Defense Housing 


ARL_ S. DRAPER, «assistant 
+ FHA administrator in charge of 

defense housing, stated in Kansas 
City recently that private enterprise, 
with FHA insurance, should be able 
to take care of most if not all the hous- 
ing needs of defense workers. 

Charles F. Palmer, housing co-ordi- 
nator of the National Defense Commis- 
sion, in a recent address in Philadel- 
phia said that public money would not 
be used in building houses for defense 
workers if private enterprise could do 
the work. This type of construction, 
he said, is considered an undertaking 
for private enterprise. 

Government officials seem to be 
agreed upon this point. Washington 
of course would not see the defense 
program slowed up if private builders 
failed to produce with enough efficien- 
cy and speed; but so far there are no 
signs of such a failure. Quite the con- 
trary. Mr. Palmer estimated that 
about five hundred million dollars’ 
worth of such construction has come 
into the market, or will come in im- 
mediately. He estimates the over-all 
house construction for the defense pro- 
gram at seven hundred million dollars. 
Some of these houses are not needed 
at once. In several instances new 
plants must be completed before work- 
ers are needed. 


* «KK 


And Aiteruard ? 


In his address to the National Asso- 
ciation of Real Estate Boards, in Phila- 
delphia, Mr. Palmer made it clear that 
responsible officials are looking beyond 
the present emergency. Of course the 
houses are part of the defense effort. 
Otherwise they would not be built at 
all; at least not with this mass plan- 
hing. First of all they must serve the 
primary purpose of helping produce 
war munitions. But we hope and be- 
lieve the houses will long outlast the 
emergency. It is reassuring to know 
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that Mr. Palmer and his associates are 
taking account of future prospects of 
the communities where building is be- 
ing authorized. 


* * x 


Two Questions 


As these officials sse it, there are 
two long-range questions involved in 
this planning. The first, of course, is 
how to avoid a type of emergency 
building that would have no function 
when the emergency is over; leaving 
a community with the blight of wholly 
needless houses. The second is how 
to plan this construction in such a way 
that it will serve as a useful start in 
rebuilding American cities and towns, 
after the war ends. 

If the war were to end now, world 
trade would be badly demoralized ; and 
this dislocation is sure to get worse the 
longer the war lasts. America will 
need an outlet for its constructive ener- 
gies; and in Mr. Palmer’s opinion it 
will have a golden opportunity in the 
rebuilding of its cities. This work is 
needed; emergency or no emergency. 
The labor and the materials are avail- 
able in our own country. 


* * x 


Our Tnade Prollem 


Foreign trade experts have been 
pointing out the possibility that any 
kind of peace in Europe, if it finds the 
United States with a big industrial 
production and no plans for utilizing 
its production at home, may tempt this 
country into a European “appeasement 
program” something like the one into 
which we fell unwittingly after the first 
world war. We loaned Europe the 
money with which to buy our surplus 
production ; even loaned money for the 
payment of reparations. We fell into 
that one because we had no plans for 
using our wealth and our production 
for domestic purposes. As a guess, it 
is possible that after this war we may 
be told that setting up credits, running 
into billions, will be the price we must 
pay for a share in European trade. 
With a big surplus production and 
with no domestic plans, the United 
States might be tempted to try again 
the projects that were so disastrous 
twenty years ago and that in slightly 
different forms have weakened and 
disunited European countries during 
the past half dozen years. Charity to 


a prostrate Europe is one thing. Char- 
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ity masquerading as business is an- 
other. And a concealed invasion of 
American markets, for purposes of di- 
vision and control, is still another. 
Mr. Palmer believes we can avoid 
many of these dangers if we have plans 
of our own for the domestic use of our 
surplus labor and production. He be- 
lieves that rebuilding American cities 
is such a plan; a plan that can be made 
to pay its own way. Without for a 
moment losing sight of the primary 
defense purpose, he believes that con- 
struction for defense can be made a 
preparation and a foundation for the 
rebuilding of our own country when 


peace returns, 
* * * 


Factors of Freedom 


E CAN’T BE reminded too 
often that the big task of 
American business and Amer- 

ican life is to operate in harmony with 
and in support of the factors of free- 
dom upon which American constitu- 
tional government rests. 

The United States Senate is meet- 
ing temporarily in the old chamber 
where Webster, Clay, Calhoun, Doug- 
las, Benton, Hayne, Breckenridge, Da- 
vis and the other pre-Civil War giants 
held their debates on constitutional 
government. Senator Tobey, of New 
Hampshire, inspired by memories of 
the old room and troubled by new dan- 
gers to freedom and unity, recently 
quoted this paragraph from a Webster 
speech : 

“Other misfortunes may be borne 
and their efforts overcome. If disas- 
trous wars shall sweep our commerce 
from the ocean, another generation will 
renew it. If they exhaust our treas- 
ury, future industry will replenish it. 
If they desolate and lay waste our 
fields, still, under a new cultivation, 
they will grow green again and ripen 
unto future harvests. But who can 
reconstruct the fabric of demolished 
government? Who can raise again the 
well-proportioned columns of constitu- 
tional liberty ? Who can frame together 
the skillful architecture which unites 
national sovereignty with State rights, 
individual security and public prosper- 
ity?” 





WE SEEM to remember that some 
ancient Roman said something about 
fearing Greeks bearing gifts. Musso- 
lini could add some footnotes about 
how far these gifts carry when shot off 
and how sharp they are. 
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Amemcanfiunberman 


Dealers Aid Contest Editor 
In Soothing Headache No. | 
Watch Succeeding Issues For More 





“Aspirin” For This and Other “Headaches” 


“Say, Mr. Contest Editor, isn’t it 
about time you were handing out some 
of the ‘aspirin’ for our ‘headaches’ that 
you have been promising us dealers in 
your last three issues?” Okeh, men— 
that’s just what we’ve been thinking, 
ourselves, so here goes for “Toughie 
(alias Headache) No. 1,” which was 
sent in by a New York State retailer. 
printed in full on page 17 of Nov. 30 
issue, and for your convenience is here 
summarized as follows: 


HEADACHE NO. | 


The problem is that of a New York 
State retailer, established since 1920. 
with large investment and full equip- 
ment, who must face competition of 
“truck peddlers,” operating on a 
shoestring, with trifling overhead, 
who yet can buy from large distribut- 
ing yards on same basis as an estab- 
lished dealer with every facility for 
serving the public. 


What to do? is the question we sub- 
mitted to dealers all over the country, 
as basis for Contest No. 1 of a series, 
in each of which cash prizes of $10, $5 
and $3 are offered for best letters sub- 
mitted by dealers or their employees. 
Here are a few of the solutions offered 
by dealers as their entries in Contest 


No. 1: 





I CAN SEE where this problem of 
truckers would become unbearable ; but 
I shall offer a few ideas on how to 
correct it. At one time in my com- 
munity we had a similar situation in 
coal trucks. A group of home con- 
suming coal buyers would get together 
and buy a carload of coal from some 
agent, and when the car arrived, hire 
a trucker to deliver it from the car to 
the several different residences. This 
also was becoming unbearable, but the 
fuel dealers got the city to authorize 
a fuel dealer’s truck permit, without 
which a truck can not deliver coal. 
This permit would cost $25, which 


automatically would drop a lot of your 
competition. 

Another way which I would like to 
suggest to cure this evil is to offer 
more service than the trucker has, or 
can obtain, to offer to the buying pub- 
lic. There is the matter of blueprints. 
We find the prospects first and then 
helped them plan their home from the 
beginning. There is also the help you 
can offer the buying public in financ- 
ing new homes or remodeling. Even in 
remodeling, the lending institutions 
want blueprints or sketches on which 
to base their appraisals. I do not be- 
lieve there is a trucker in existence 


7 ee ae a a aS 





Y DAD, who spent his business 

MV life in the retail game, told me 
that he had spent half his time 

killing off fools and, when he was suc- 
cessful, another grew up at once. His 
advice was: Don’t waste time worrying 
about your competitor, put all your 
time on your consumer. Be as good a 
salesman as your competitor and, with 
your better and complete stock, you 
should get your part of the business, 
and at a reasonable price. Remember, 
your trouble is, and always will be, to 
get, satisfy and keep your customer. 
Everyone who starts in the lumber busi- 
ness will make some sales. Thoroughly 
advertise your business so that, when 
your peddler friend begins to talk lum- 
ber to a man, he will think of and get 
in touch with you. Your peddler friend 
is just helping you drum up business. 
Suggest you do a little drumming your- 
self. ~ 
[Submitted by a New York State re- 

tailer who has just finished his forty- 


first active year in the retail lumber 
business. | 


Address all correspondence to: CONTEST EDITOR, American Lumberman, 431! S. Dearborn St., Chicago 


that can furnish all of these services. 
“Out service” the trucker, which isn’t 
a hard job, and you will “out profit” 
him also. 

One final, but very important, talk- 
ing point. Ask the buying public where 
his fly-by-night trucker will be one, two 
or three years from now when he wants 
an adjustment made on some of the 
inferior materials that his “unlumber- 
ized” trucker has delivered to him. The 
recognized lumber dealer is ready and 
waiting. The trucker is flee, fly, flown. 
—Davip W. Provux, Dessert & Brown 
Lumber Co., Saginaw, Mich. 





I WISH TO OFFER the following 
as a solution to the lumber dealer’s 
headache which was published in the 
Nov. 30 issue. I have had this same 
headache for the past five years. 

First I want to tell this lumberman 
who it is that is responsible for the 
truckers being in the lumber business. 
Several years ago we had the railroads 
haul all our lumber. Some of the 
dealers then had a vision that they 
would profit to get their lumber by 
truck. The trucker soon found that 
he could make his freight and also $2 
per thousand feet by selling the lumber 
himself. This is why we have so many 
truckers today. 

Now you say that you have been in 
the lumber business for twenty years. 
You should have the inside track on 
your customer by your long years of 
service. The business that this fellow 
gets is mostly truckloads. Don’t you 
think it would be more businesslike for 
you to take your customer’s order for 
the $2 per thousand up and still have 
the confidence of your customer and 
at the same time make a profit of $20 
to $30 a load on this lumber that you 
are not selling at all because of price? 
I suggest that you try this method and 
see if you will not profit by it. I think 
I have—WaALTER Hipp, manager, 
Leachville Lumber Co., Leachville, 
Ark. 


I940 Has Laid 

The Foundation for 
Sounder Advertising ,” 
and Selling in 


Package Selling, the lumber dealers’ 
answer to competition of other prod- 
ucts, entrenched itself in the building 
materials business in 1940. But the im- 
pact of the package selling idea, bring- 
ing with it the necessity of remodeling 
yards, of installing or enlarging dis- 
play rooms, of adopting direct sales 
methods, of incorporating financing 
plans, house plans, sales and advertis- 
ing plans into an expanding sales pro- 
gram, has scarcely given lumber 
dealers time to adjust some of the 
fundamental aspects of their business 
to the new streamlined home building 
machine. 


1941 will find dealers bringing their 
sales and promotional efforts into line 
with the physical adjustments necessi- 
tated by the fundamentals of their busi- 
ness. In other words, sales and 
promotional programs will be built into 
the engine room of the business (firmly 
rooted in fundamentals), rather than 
flown as a flag from a ship’s mast. 
This trend has been strongly indicated 
during the past year by firms who 
started their package selling merchan- 
dising some four or five years ago. 

It was startling, for example, to find 
this year that the firm that had main- 
tained one of the outstanding display 
spaces of the North were now retain- 
ing only a remnant of their nearly a 
block-long show windows and displays 
once used. Yet they were doing an 
excellent selling job and getting a large 
share of business. 

What had happened, was this. The 
company found out that displays only 
“stopped” prospects for three months; 
that, although the boulevard on which 
they were located carried a huge 
amount of traffic, most of the people 
interested would have seen the dis- 
plays by the end of three months and 
therefore to attract customers they had 
to change displays every three months. 


IQA 


Whether you are pulling your 
prospects into your yard with a 
barrage of advertising, and then 
selling them there, [illustration 
above), or sending salesmen to 
your prospects, [illustration at 
right), 1940 has paved the way 
for a closer tie-up, in 1941, be- 
tween your promotional plans, 
your house of business, and your 
community 





Considering rental of space, work ma- 
terials, and stock, the company dis- 
covered that a complete set of displays 
cost them $4,500, which meant that 
with four changes a year they were 
paying out $18,000 a year for display 
purposes. This was too large an over- 
head for the results obtained. 

Furthermore, their displays became 
so well-known throughout the country 
that people were driving in from towns 
150 miles away to see them, and con- 
sequently salesmen were using up val- 
uable time on “prospects” that lived 
too far away for the company to de- 
liver materials and still keep prices in 
line. The result was that salesmen 
didn’t have time enough to spend clos- 
ing sales that would produce reason- 
able profits. Therefore, the company 
closed out most of their displays, rented 
the space to small shops, and then 
put their major efforts on direct sales. 

The instance just given is of course 
unusual. But it points up some of the 
pitfalls of package selling that lurk on 
the path of the unwary. 

The first fundamental basis of any 
sales and advertising campaign is the 
customer. (A) To whom are you try- 
ing to sell? (B) If you do sell, how 
much profit can you expect to make 
on your customers? (C) How many 
of your possible customers can you ex- 
pect to sell? (D) What will your cus- 
tomers be most apt to buy? 

Conditions of course vary with lo- 
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calities, with different lumber yards, 
and methods of package selling. State- 
ments made here are not rules. They 
are suggestions that indicate a trend 
that began to be felt in 1940 and which 
point out some of the elements of the 
building materials business that have 
been stumbled over and adjusted by 
other firms. The display advertising 
of the company mentioned above did 
not at first take into account, suffi- 
ciently, the answers to question (A). 

Question (A) is answered generally 
by knowing the number of families in 
your town, and if considering business 
in surrounding towns or in farming 
areas, by figuring the distance your 
trucks can profitably haul a normal 
load. More specifically, whether your 
yard is located in the business section, 
residential section, or outskirts of 
town; and the number and quality of 
your competitors will determine your 
area of operations and to whom you 
can afford to sell. For in following 





Decen 


pac 
lor 
att 
re] 
to 

wh 
cot 
sel 
pre 
me 
me 
mt 


cel 
ele 
ag 
me 
bu 
pr 
th 
CF; 
sO 


kn 


th 
yo 
Tl 
an 
thi 
ne 


of 
se 
ex 
pa 
on 


gC 











December 28, 1940 


package selling methods the dealer no 
longer has time to burn; he cannot 
afford to scatter his efforts, nor make 
repeated long hauls with a few boards 
to satisfy some particular contractor 
who happens to have a job in the 
country, or in another town. Package 
selling calls for intensified efforts in 
profitable areas, using direct sales 
methods. The customer is no longer 
merely the contractor, the ultimate user 
must also be satisfied and sold. 

The answer to question (B) con- 
cerns itself with a combination of two 
elements. How much does the aver- 
age household family head make per 
month, how many make enough to 
buy your products; and again, how 
profitably can you do business with 
them. For example, are your custom- 
ers scattered in some zones and in 
some zones more numerous ? 

(C) You can only sell to those who 
know about you and what you have 
to sell, and then you can only sell to 
those who want to do business with 
you more than with any competitor. 
The distance to your place of business 
and its location will have a bearing on 
this element. Your yard’s attractive- 
ness to the type of customer you wish 
to serve will also influence the number 
of customers who will attach them- 
selves to you. The display advertising 
example given above showed a com- 
pany that had done a wonderful job 
on answering question (C). 

Question (D) can be answered only 
by determining first the type of busi- 
ness you intend to conduct. Are you 
going to give space to knick-knacks, 
cater to holiday buyers, sell small farm 
buildings, prefabricated, develop a 
business on repeat items such as paint, 
tools, brushes, screening; or are you 
going to sell only the major items, such 
as houses, barns and commercial build- 
ings, or both? Having decided on the 
type of business you would like to con- 
duct, the next thing, the fundamental 
thing, is to sell your prospective custo- 
mers what they should have and can 
afford. 


Consider Your Yard 


Considering your yard will give you 
the key to the type of advertising you 
will want to emphasize. For example, 
if your yard is out back of the rail- 
road tracks where practically no one 
ever goes unless bent on business with 
you, then certainly your job is to get 
them to come to the yard. Newspaper 
advertising, handbills, signs on the 
highways, direct mail, and use of man- 
ufacturers’ helps are more important 





to you than is point-of-sale advertising 
such as displays, counter cards, and 
beautiful store fronts. Of course you 
want to have something to show the 
people when they do come, but the 
main outlay of your advertising budget 
will probably be directed toward get- 
ting people to come to where your 
stock and display is located. It may 
be your main efforts should be used 
on making direct sales of specific prod- 
ucts, such as roofs, new houses, barns, 
remodeled kitchens, rather than to 
spend time trying to build up a busi- 
ness in repeat items. 


Sometimes Go to the People 


In other words, instead of trying to 
get the people to come to you, per- 
haps your money will be better spent 
hiring salesmen to go to the people. 
Certainly, if your yard isn’t dolled up 
to attract feminine trade, it is waste 
to spend money trying to get women 
to come to the yard. Traveling dis- 
plays for salesmen may get better re- 
sults. 

The examples just given illustrate 
the point that 1941 will see more and 
more advertising and sales programs 
being built into the “engine room” or 
generating part of the business rather 
than being used as flags to attract at- 
tention. In the first flush of changing 
over into package selling units, many 
dealers found that all the elements of 
the change could not be accomplished 
at once, and therefore became over- 
balanced in one way or another. Only 
those who have been in the package 
selling field for a considerable period 
have found time or had the experience 
necessary to make the changes. 

One middle western dealer, for ex- 
ample, figured space allotments for his 


_ operations and displays, then built a 


new yard around them, so reducing the 
area he needed as to allow him to sell 
half of his former space for other 
uses. Fortunately, he kept some room 
to expand in, because within a year he 
found he had created a new problem. 
He had made so many sales of prod- 
ucts to be built in three months or six 
months that in order to protect himself 
against a rising market, he had to buy 
and stock at the prevailing market to 
stay even with the estimates he had 
given for future delivery. Which 
brings up the factor of space for stock 
and methods of handling stock sold, 
but not delivered, as differentiated 


from stock on hand, not sold. Capital, 
stock space and buying methods, there- 
fore, also enter as curbing factors into 
considerations of sales programs. 






Having discovered the type of cus- 
tomer to whom you wish to appeal, the 
distance at which you can profitably 
do business, the type of advertising 
most needed by you (institutional, 
point-of-sale, or educational), you are 
in a position to spend your money with 
precision. 

It has been noticed throughout the 
country that firms with the most suc- 
cessful programs are spending a pre- 
conceived amount for promotion, 
something that approximates five to 
ten percent of net profits, or at least 
are using a regular amount of adver- 
tising on some kind of planned basis. 

In a number of instances where pro- 
motional programs called for hiring 
salesmen, firms in 1940 have expe- 
rienced some difficulty in keeping the 
salesmen after they were trained. This 
was particularly true with salesmen 
hired to push specialty lines, such as 
stokers. It is known that several firms 
corrected this difficulty by increasing 
wages, or by putting the producing 
salesmen on a percentage basis, or by 
(in outstanding cases) making the 
salesman a member of the firm. 

Some advance was made in 1940 
toward getting truck drivers and other 
help to spend evenings actively selling. 
Sometimes the incentive was supplied 
by paying wages the employees knew 
couldn’t be continued unless volume 
of business was increased, sometimes 
by giving the employee a percentage. 


Trucks Are Advertisements 


Considerable emphasis was laid in 
1940 on keeping trucks well painted 
and washed. Most truck drivers, it 
was found, actually take a pride in 
their trucks and need nothing but a 
suggestion and the facilities to keep up 
the appearance of their trucks. 

In general, package selling has 
created a large group of merchan- 
dising minded lumber dealers who 
are selling houses, barns, roofs; not 
building materials, lumber, roofing. 
That was the outstanding trend in 
1940. But the corollary is, 1941 will 
see lumber dealers drawing a finer 
sight on the customer with their 
advertising and sales programs. 
They will be controlling their pro- 
motional efforts through a better 
understanding of the fundamentals 
necessary to the operation of a 
package selling business. 

Consequently, perpetual inven- 
tories, sales meetings, and other aids 
to a fast moving business will more 
and more guide the house building 
machines of 1941. 
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Decking State Street With Timber 





ame 


Cutting planks for temporary sidewalk 
with electric power saw 


Early Christmas shoppers on Chi- 
cago’s State Street, one of the world’s 
busiest commercial thoroughfares, took 
time from their crowded buying sched- 
ules to witness a sight unfamiliar to 
the oldsters and unknown to the 
youngsters in early December. 

For the first time since the disap- 
pearance of plank sidewalks on timber 
stringers, and wooden paving blocks 
for the street, structural timber became 
king as a paving material, and for the 
first time in its history State Street 
accommodated a small electric sawmill. 

Chicago, as a lot of people know, is 
constructing the first section of what 
is expected to become a system of sub- 


ways. Near Van Buren Street, prep- 
arations are under way for building 
one of the underground passenger sta- 
tions. Preliminary to building the sta- 
tion, heavy steel I-beams were placed 
to carry the street pavement and the 
live load on it. With the beams in 
place, the asphalt pavement was re- 
moved. In order to permit a free flow 
of street car and vehicle traffic on the 
street while the station was under con- 
struction, it became necessary to pro- 
vide a temporary surface. 

The Robert Anderson Co., contrac- 
tors who are building the station, de- 
cided to use structural timber for the 
temporary street surface. Accordingly, 
they ordered, and had delivered to 
State Street more than 17,000 feet, 
b.m., of 6x12 select structural Douglas 
fir. An electric power saw was set 
up, and the timber was cut to length 
for stringers and flooring. 

There were two areas each 65 feet 
long and 22 feet wide to be floored. 
Steel I-beams run lengthwise, and are 
spaced about four feet on center. Along 
the top flange of each beam a 6x12 
stringer was clamped to serve as a 
nailer for the 6x12’s that serve as a 
solid wood deck to accommodate traf- 
fic. Decking was cut in six and eight 
foot lengths with a short apron lead- 
ing to the near rail on the car track on 
each side of the street, and the space 
between tracks was decked solidly. 

Decking was boat-spiked to the tim- 
ber nailers with a power spike driver. 
Apron ends at the track lines beveled 
with a portable power saw. The con- 





Snaking structural timbers with peavey 
on State Street, Chicago 


struction is designed to carry a fifty- 
ton live load, and the plank decking 
will carry motor vehicles on State 
Street during the entire time required 
for construction of the subway station. 

Of particular interest to the crowds 
that stopped to witness the operation 
was a jack snaking the long timbers 
from a pile to the saw with a peavey. 
Few among the interested throngs of 
city people had ever seen a peavey, not 
to mention its use in the hands of a 
skilled lumberman. 

The temporary sidewalk is 2x12 
planking, and as a safeguard for pedes- 
trian traffic on the sidewalk, a plywood 
barrier has been erected. 





Laying 6x12 timber on timber nailers clamped to steel |-beams 
to carry 50-ton live load of motor vehicles 


Portable power 


saw cutting timbers for temporary street 
decking on one of world's busiest thoroughfares 
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Front of office, store 








and warehouse of Lyons Lumber Co., Clinton, lowa 






GOODS WELL DISPLAYED 
sxe Already Hall Sold 


“We moved our office to the rear, to have 
customers come through our display rooms” 


The new and improved office and 
salesroom of the Lyons Lumber Co. at 
Clinton, Iowa, carry into effect some 
excellent ideas in merchandise display. 
In the first place, Manager F. J. Bor- 
beck points out, ““we moved our office 
to the rear, so as to have our custom- 
ers come through our display rooms.” 


He proceeded to point out some of the 
outstanding features of the new layout, 
supplemented by the accompanying 


photographs, as follows: 

“We display our hardware by show- 
ing a sample of nearly everything car- 
ried in stock affixed to the doors of 
the cupboards containing same. 


Thus 












































Above are shown the attractively 
arranged displays of hardware, 
tools and paint. At right is floor 
display of various bulky items of 


stock 


it is very convenient to locate any de- 
sired item and to show it to the cus- 
tomer. In addition, we carry a surplus 
stock of many items, including heavy 
hardware, in a large room just back of 
our Office. 

“On our paint racks are samples of 
the entire line carried, with a large re- 
serve on shelves in the hardware room. 

“Prominent in one of the photo- 
graphs is a large counter, with glass 
front, behind which are displayed car- 
penter tools, while on the other side 
of the counter are metal nail bins. 

“The entire floor space on the other 
side of the office was left as open as 
possible for displaying various lines 
handled; as, for instance, garden and 
lawn furniture, trellises, wire screen, 
shingles, etc., as shown in one of the 
photographs. 

“On the other side of the general 
office is the private office, finished in 


(Continued on page 31) 
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Sales Management 


IN PACKAGE SELLING 


A staff of salesmen, each one care- 
fully trained before being allowed to 
cultivate prospects, and each working 
on a liberal straight salary; a licensed 
architect and two draftsmen as assist- 
ants; alert sales consciousness on the 
part of every employee of the firm, re- 
gardless of the nature of his job; and 
careful management by the executive 
head of the firm have enabled the 
Belleville Lumber & Supply Co., South 
Bend, Ind., to sell, design, finance and 
build one hundred houses in the first 
nine months of 1940. 

That figure—one hundred houses— 
does not tell the whole story, because 
many houses have been sold on a pack- 
age basis through yards that are cus- 
tomers of the Hass Millwork & Build- 
ing Materials, Inc., a wholesale firm. 
Advertisements of the Belleville Lum- 
ber & Supply Co. in South Bend pa- 
pers {frequently pull responses from 
communities as far as 50 miles away, 
the general territory serviced by the 
Hass _ wholesale 
organization. Such 
inquiries from 
prospects are 
turned over to the 
wholesale _ sales- 
men, who in turn 
give them to their 
retail yard cus- 
tomers, and often 
help the retailer 
to convert them 
into house sales. 
The only’ connec- 
tion between the Belleville Lumber 
& Supply Co. and Hass Millwork 
& Building Materials, Inc., is that 
W. M. Hass is the head of both. 

Inquiries thus turned over to the 
wholesale firm for distribution to out- 
of-town dealers do the Belleville con- 
cern no good, but indicate the fact that 
their advertising produces home sales 
beyond the limits of South Bend. 

“We try to arrange for a formal 
opening and public visitation of every 
house we build,” said Mr. Hass. “Us- 
ually, we are able to arrange that with 
the owner, and we average about 5,000 
people to each opening. From these 
openings and the friends and relatives 


of our customers, we get most of our 
prospects. Eight out of ten of our 
prospects come from these sources. 
Just this morning we had three such 
leads come in. We have had several 
cases. in which we have built four or 
five houses for members of the same 
social or family group.” 

Sales schools conducted by the com- 
pany are the answer to the education 
of salesmen and other employees. In 
addition to the company’s employees, 
contractors and retailers from other 
towns attend the schools. Regular 
meetings are held on Monday evenings 
in a large, beautifully appointed room 
in the main office building. At one of 
these schools 75 retailers from neigh- 
boring towns were in _ attendance. 
From one of the schools, 96 people 
were graduated. Ten of them were 
women. 

Men newly employed as home sales- 
men are entered in the school, and in 
addition, are given personal instruc- 





tion during the day. This training in- 
cludes a thorough grounding in the 
materials handled by the company, as 
well as the technique of actually selling 
a home. 

Mr. Hass is insistent on thorough 
training of all salesmen before they 
are turned loose to bring in business. 
There are a number of reasons for this, 
but the most important one is his be- 
lief that only poorly trained salesmen 
make misstatements and misrepresen- 
tations, and this kind of selling is not 
tolerated by the management. Noth- 
ing in this respect is left to chance. 
When a newly employed man is 
deemed to have been trained properly, 
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W. M. 
Hass, 
president, 
Belleville 
Lumber & 
Supply Co., 
South 
Bend, Ind. 





what might be called a final examina- 
tion takes place. He is required to 
bring in one or two prospects and sell 
them with the sales manager or an- 
other executive of the firm sitting in on 
the sale. His passing the examination 
is not dependent on whether he makes 
the sale or not, but it is dependent on 
how he conducts his sales program. 
“The success of our operations,” 
said Mr. Hass, “is due to our em- 
ployees. They plug for us. It is a 
part of their jobs to do so. Practi- 
cally every em- 
ployee we have 
can make an in- 
itial contact with 
a prospect, and 
get us enough in- 
formation to be- 
gin work with. 
As soon as we get 
a new _ prospect 
we make out a 
card, and assign 


Row of individual small homes on wooded, sloping terrain in South Bend the case to a 


salesman. If our 
trained salesmen happen to be tied up 
at the time, we send another employee, 
sometimes a yard man, out to get the 
details we must have before we can 
begin to do a selling job. 

“Each of our salesmen carries a 
sales manual. In the manual are sheets 
on each of which is the picture and 
floor plan of one of our houses. By 
‘one of our houses’ I mean one of the 
houses we designed and built. With 
each house, is the price breakdown for 
the basic house, and price breakdowns 
for additions and refinements. In the 
manual there are also catalog pages 
showing all of the material and equip- 
ment used. We have about 50 of these 
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base houses from which we sell others. 

“Before we show plans to a pros- 
pect we get detailed information from 
him regarding his income, the size of 
his family and their recreational pur- 
suits, the permanency of his job, and 
other items. Then, we permit him to 
buy only what he should buy. We 
make no exceptions in our demand for 
the ten percent down payment re- 
quired for FHA financing. We make 
our salesmen understand that there 
can be no exceptions to that require- 
ment. If you can get your salesmen 
to get that ten percent, and we can do 
it, you can sell houses. 


“Good salesmen, however, are hard 
to get, and that to us is the major 
problem in package selling. As far as 
prospects are concerned, we are loaded 
with them all the time. We never have 
to solicit prospects by ringing door 
bells. 

“Contractors are loyal to us, be- 
cause they make money. We treat 
them right, and if you do that to a 
contractor, he will never quit you. We 
do no speculative building. As a re- 
sult, contractors never have to wait for 
their money. We apportion the work 
to contractors depending on the size 
houses they are accustomed to build. 
By bringing them into our own sales 
training schools, and being careful 
about the ones we select to do our 
building, we are getting them to build 
better houses all the time, and keeping 
them up to the minute on the use and 
application of modern building mate- 
rials. All of the work is supervised by 
our own architects.” 


The average cost of all the houses 
built by the company this year is 
$5400. This is about $500 less than 
the 1939 average, due to more efficient 
building and better architectural dispo- 
sition of smaller space. Some houses 


run as high as $6500 to $7500, and a 
few even higher than that. 


A great 
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BASEMENT PLAN 


majority of prospects and customers 
are young married couples, and ninety 
percent of the company’s sales are 
$5400 FHA loans on $6000 purchases. 
All of these small houses have stair- 
ways to the second floor, as a provi- 
sion for finishing the upper level later, 
as the family grows. 

Not all of the company’s building 
operations are new homes. Remodel- 
ing bulks large in the year’s total busi- 
ness. Some time ago, the management 
employed a woman to make a survey 
of the town for remodeling prospects. 
Her job was to suggest improvements, 
and tell people how they could be ac- 
complished and financed. Her func- 


Typical small home 
built on $5400 
FHA loan by Belle- 
ville Lumber & 
Supply Co. 
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FIRST FLOOR PLAN 


tion was solely educational. Reports 
which she turned in provided a large 
prospect list for remodeling, from 
which a lot of business has developed. 
The salesmen employed by Mr. 
Hass have varying backgrounds. One 
of his most successful men was a coal 
salesman with little knowledge of 
building. He is selling 25 to 30 houses 
a year. Another, with little building 
background, was induced to sell him- 
self a house, and superintend its con- 
struction with the assistance of the 
company architect. That single expe- 
rience gave him a background that has 
made him one of the top bracket pro- 
ducers. Another highly successful 
salesman came from the structural 
steel business, and is near the top in 
volume of sales. All of these men sell 
quality construction, and the reliability 
of the firm. Very seldom does any of 
them ever mention kinds of material. 
They sell the house as a package. 
From an operation standpoint, Mr. 
Hass has worked out an inventory sys- 
tem that safeguards everyone in the 
sale of a new home. As soon as a 
house is sold a complete list of mate- 
rials is made up, and all of the items 
on this list are removed from stock 
(Continued on Page 31) 


A sincere desire to “help the pros- 
pective home owners to secure a home 
properly designed and properly con- 
structed at a minimum cost, with full 
knowledge of the entire transaction,” 
is the purpose stated by J. R. Goet- 
cheus, president, for his concern, the 
J. R. Goetcheus Lumber Co., Muncie, 
Ind. To facilitate the rendering of 
complete service to their customers the 
Goetcheus company has recently re- 
modeled their yard and offices. 

The improvements have made avail- 
able a vastly enlarged display space, a 
new paint and hardware sales room, an 
entrance lobby, an enclosed bookkeep- 
ing room and three private consulta- 
tion offices. The company carpenter 
shop is housed in a newly constructed 
building 24x50 feet. A considerable 
amount of display space was added by 
the enclosure of an unneeded driveway. 
Open house was held to acqtiaint the 
public with the enlarged facilities and 
a sizable crowd attended although no 
souvenirs or other inducements were 
offered. “The people who came were 
interested in some kind of home iin- 
provement and we were very happy 
with the results,” said the company 
president. 

It is our opinion, said Mr. Goet- 





An adequate display window expanse is 
a feature of the remodeled Goetcheus 


yard 





cheus, that the building of a home is 
often the largest transaction in the life 
of the home builder. Yet facilities for 
supplying his needs are crude and often 
result in faulty advice, poor design, 
poor construction or financial loss. 

To overcome this unfortunate condi- 
tion the Goetcheus company is en- 
deavoring to render a complete build- 
ers’ service. Goetcheus representatives 
work out and suggest plans which will 
fit the needs and financial means of 
the prospects. Materials to be used, 
types of wall construction, insulation, 
built-in cabinets and woodwork are 
demonstrated in company display 
rooms. All details of financing the 
project are arranged by Goetcheus and 
customers are urged not to assume 
financial burdens which they cannot 
afford. Each step of the construction 
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View of a new paint display room made 
possible by remodeling the J. R. Goet- 
cheus Lumber Co. yard at Muncie, Ind. 





New Quarters 
House Ail- 
Service Yard 


work and its cost is explained so the 
builder will have no surprises or dis- 
appointments when the job is finished. 
The lumber company then builds the 
house and turns it over in completed 
form to the owner. However the lat- 
ter is informed about operations and 
progress throughout the construction 
period. If the customer wishes to have 
the actual building done by a con- 
tractor-friend, the Goetcheus company 
will, of course, cooperate and furnish 
materials. 

According to Mr. Goetcheus, his 
company’s volume of business during 
the past year has been quite satisfac- 
tory in spite of the fact that much lum- 
ber for new low cost homes in Muncie 
was imported direct from small out- 
lying mills. Remodeling and modern- 
ization work which increased during 
the summer months declined this fall. 
He feels that the combined effect of 
higher prices, the conscription bill and 
a general feeling of uncertainty will 
cause business to slow up at least until 
after the first of next year. 
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PLANNED YARD 
SAVES MONEY 


When Otto Lieber, Jr., president 
Lieber Lumber & Millwork Co., 
Neenah, Wis., purchased an old and 
somewhat down-at-the-heels yard in 
the nearby city of Appleton, he de- 
cided to make some changes that 
would effect economies in operation, 
and provide better facilities for dis- 
play. 

The original office and display room 
were vacated in favor of a new one 
on the adjacent side of the yard. The 
old building was wrecked, and the site 
it occupied was sold, and improved 
with a store by the new owner. Thus, 
the size of the property—too large for 
the Lieber operation, was reduced, 
part of the purchase price came back 
in cash, and taxes were lowered. 

The new structure is much smaller 
and more compact than the old one 
which was sold, but display window 
area is greater, and the floor space de- 
voted to display was designed for the 
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scientific arrangement of materials to 
be shown. 

The use of plywood for display fix- 
tures is evident in the photographs of 
the interior. At the right of the en- 
trance is a plywood rack for handy 
mouldings, and just beyond it, a ply- 
wood panel on which are shown roof- 
ing panels, medicine cabinets, bath 
room tile, and several styles of house 
numbers. The size and proportions of 
the panel permit a variety of exhibits 
to be placed upon it, and the assembly 
is changed frequently. At the left is 
a plywood counter, the top of which is 
divided into numerous small compart- 
ments, for the display of hardware, 
electrical and miscellaneous items. 
Each compartment shows the piece 
price of the article in it. 

Behind the counter are paint 
shelves. These stop at a height within 
convenient reach of a salesman on the 
floor. The space above is used, as 
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Views of the new lumber and building material store of 
the Lieber Lumber & Millwork Co., Appleton, Wis. Ex- 
tensive use was made of decorative insulating board and 
knotty pine. Plywood was employed on a large scale for 
display counters and display racks. The new store takes 
the place of an old, much larger and less efficient one 





HANDY MOULDINGS 





shown in the photographs, for colored 
easel cards suggesting small materials 
and home improvements. Walls are 
modern decorative insulating board, 
set in a variety of patterns to serve the 
dual purpose of wall treatment and 
display. 

At the rear is a long knotty pine 
counter, behind which are the desks 
of the bookkeeper, and the sales man- 
ager, Jim Schafer. At the extreme 
left rear is the private office of the 
yard manager, Axel Christensen. Note 
the liberal use of cards announcing 
leader items, and house plans on the 
rear wall. Customer comfort is taken 
care of with comfortable modernistic 
furniture in the center of the room. 
The table contains files of a large num- 
ber of house plans, and a literature 
rack is located conveniently. 

Behind the rear partition are mod- 
ern sanitary conveniences and com- 
fortable quarters for yard men. 
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“Ads” That Have “Heart Appeal” 


The Housatonic Lumber Co. of 
Derby, Conn., is one of the oldest and 
best known lumber concerns of that 
section. It is headed by R. W. Chat- 
field, who has been engaged in the 
lumber business for fifty-two years. 
Mr. Chatfield recently made quite a 
publicity hit by publishing in paid ad- 
vertising space in his local newspaper 
the famous poem “I'll Build Me A 


House,” by the late Douglas Malloch, 
the Lumberman Poet, whose poetical 
contributions were for many years a 
highly prized feature of the AMERICAN 
LUMBERMAN. This poem was dis- 
played by Mr. Chatfield in newspaper 
space three columns wide and seven 
inches deep. 

In his letter to the AMERICAN 
LUMBERMAN asking permission for 











Heres a Timely Tip 


The rack in the accompanying picture is used in the West Side 
yard of the Steinman Lumber Co., Milwaukee, Wis., for storing and 
displaying roofing panels. Made in the company’s own mill at its 
East Side yard, the rack consists of two tiers, each of which contains 
40 panels of roofing samples. The top of the rack is pitched with 
the slope of an average roof. Samples, instead of being shown on 
the floor, as indicated by the two panels placed in front of the rack, 
are placed on the pitched top of the rack and held in place by a 
ledge. Thus situated, they permit the customer to get a perspec- 





tive approximating the position of the samples as the material will 
look on the finished roof. 

“The rack has been worth a lot to us in ‘more ways than one, 
during the year we have been using it,” said Ed Steinman. “Of 
first importance is the fact that this method of demonstrating roofing 
is a real aid in selling it. Getting the samples off the floor, and up 
where they can be seen at the proper angle really sells the mate- 
rial. Another advantage is that every sample there has been in 
use for the full year. The samples are in just as good condition as 
when they were first placed in the rack. There has been no loss of 
panels and no loss of effectiveness.” 

















use of the above poem as advertising 
copy he made the following character- 
istic comment: 

“We seem to have reached a point 
where a little of this sort of sentiment 
is appreciated, after all the flurry of 
the last few years, when all that was 
thought of was rush and hustle. I think 
people are beginning to realize that, 
after all, there is something in this 
world, and in business, besides dollars 
and cents.” 

In this connection it is interesting 
to note that Mr. Chatfield also is 
president of another and even older 
concern—The F. Hallock Co., also 
situated in Derby, which: was estab- 
lished in 1838, therefore is one hun- 
dred and two years old. The Hallock 
concern is engaged in wholesale and 
retail handling of mill supplies and 
hardware, and enjoys an_ enviable 
reputation throughout that section. 
The advertising of that. company. also 
is of a high quality, as evidenced by 
one of its recent -advertisements 
headed, ““A-Good Name Is Better Than 
Great Riches.” The text of that “ad” 
relates that for more than a century 
the company’s name has been a 
synonym for integrity and_ service; 
and that many of its customers have 
been on the books continuously for 
twenty-five years or more, while the 
company’s oldest customer (a manu- 
facturing plant) has maintained busi- 
ness relations for eighty-seven years, 
a truly notable record. The Hallock 
advertisement continues : 

“We have been through many criti- 
cal periods in the history of our coun- 
try, when conditions looked dark and 
hopeless. But the American way, the 
way that has made this the best coun- 
try on earth, has always brought us 
to better and brighter days. And so 
again it will be if we stand by the old 
tradition of loyalty and devotion to the 
country we serve; and sacrifice, in 
some measure, in appreciation of what 
it has given us. It is in this spirit that 
we ask the public to join us in ex- 
pressing the faith and confidence we 
have in our country, and in the com- 
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munity in which we live.” The ad- 
vertisement, which created a very fa- 
vorable impression, is signed, “The F. 
Hallock Co., by R. W. Chatfield, 
president.” 

In response to request by the edi- 
tor of the AMERICAN LUMBERMAN to 
comment briefly on the business out- 
look as he views it, Mr. Chatfield said 
tersely : 

“Business comes to those who de- 
serve it, and to those who take care 
of it in the good old-fashioned way of 
giving full value. The idea of getting 
something for nothing is still too 
prevalent, but our experience is that 
the only thing worth while is real 
service.” 

Mr. Chatfield reports a “grand 
rush” to get all sorts of materials now, 
existing conditions making it easier 
to sell stock than it is to procure it. 
“However,” said he, “we are going 
along in the conservative way, taking 
care of our old customers, and im- 
pressing on the new ones that they 
will be taken care of, to the best of 
our ability, after the old patrons are 
served.” 





Non-Political Elephant 
Boosts Lumber 


Many visitors to Amarillo, Tex., 
pause to inspect the life-sized red- 
painted elephant that stands on one of 
the highways leading to the shopping 
section. Every resident of Amarillo 
and vicinity knows that it is the trade- 
mark of the Roberts & Oliver Lumber 
Co. The red elephant, with the white 
lettering “Dependable Lumber” is used 
on all the firm’s stationery and adver- 





Big beast cut from wood works for a 
Texas retail firm 


tising. The big animal is carved from 
wood, and carries a long board in its 
trunk. While handling all types of 
building material the firm also features 
paint, and gives frequent demonstra- 
tions to keep that line before the 
public. 
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How Home Building and Modernizing 
Have Expanded His Business 


About sixteen years ago A. W. Not- 
bohm went to Delafield, Wis., to open 
a lumber yard. At the time, there was 
little need for a yard in the small com- 
munity, but Mr. Notbohm, then a 
young man in his late twenties, built 





A. W. Notbohm, enterprising retailer 
at Delafield, Wis. 


a few small sheds and an office and 
went after business. By dint of hard 
work, good salesmanship and ease in 
making friends, Mr. Notbohm gradu- 
ally increased his sales each month, 
and his stocks were increased to a 
point where the sheds were enlarged. 

Delafield is in one of southern Wis- 
consin’s richest dairy and lake resort 
regions, and each year hundreds of 
summer cottages, residences, and 
barns are built or repaired. This is 
the business that Mr. Notbohm went 
after. The yard superintendent, Ed 
Dwyer, has been with Mr. Notbohm 
for a number of years, while the other 
employees have long service records. 

Mr. Notbohm has extended his ac- 
tivities to other lines allied with 
the lumber business. Throughout the 
township are many fine old residences, 
some of which are nearly a century old. 
Many of these homes have been ne- 
glected for years. Mr. Notbohm 
bought a few of these old mansions 
and modernized them inside and out. 
Some he has sold after their remodel- 
ing, while others are. being rented. He 
has built many new homes, on lots 
purchased, in the village. These ac- 
tivities have kept the yard busy. 

A few miles east of Delafield, over- 
looking Lake Pewaukee, is a 100-acre 


tract of land that a group of Milwau- 
kee men purchased some years ago 
with an idea of subdividing. Not many 
lots were sold, and last summer Mr. 
Notbohm approached the owners with 
a plan to sell more lots, and at the 
same time help his own business. He 
agreed to build a model home on the 
tract, and in return, all lumber, hard- 
ware and paints used in any houses 
built from that time on, were to come 
from his company. The model home 
was finished a year ago, and was com- 
pletely furnished. Thousands of peo- 
ple visited it the first week end and 
during the following few weeks. As 
a result, over 20 lots were sold at that 
time. Two new homes were built dur- 
ing the winter months, two more 
started last summer and more are 
being planned. This venture has 
netted the lumber company much new 
business. 

For the past several years an in- 
creasing demand for building hard- 
ware and paints had taxed the quarters 
at the lumber yard to a point where 
some new arrangement had to. be 
made. With Ed Dwyer and one or ‘two 





Roadside sign that visualizes the home- 
building theme 


local business men Mr. Notbohm 
formed the Delafield Hardware Co. to 
take care of this increased business, 
and to meet the demands for a gen- 
eral hardware store in the village. 
A century-old grist mill just off the 
main street was purchased, and its in- 
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terior remodeled and modernized. 
Opened about a year ago, it is one of 
the region’s most modern hardware 
stores. In addition to the line of 
builders’ hardware, paints and sup- 
plies, a complete stock of general 
household lines is carried. The first 
floor is given over to the general store 
itself, while the second and third floors 
are to be used later for display rooms 
and a tin-shop. Heavy hardware and 
pipe are stored in the basement. 

At the lumber yard, the quarters 
that formerly housed the hardware and 
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paint department have been trans- 
formed into a display room. The floor 
is made up of all varieties of flooring, 
while the walls and ceiling are covered 
with different materials, so the con- 
tractor or home owner can see just 
how such material will look when in 
place. 

Mr. Notbohm is active in the life of 
the community, a charter member of 
the Chamber of Commerce, which he 
helped to organize, and a leader in 
church, Boy Scout, and other civic 
activities. 








New office and display room built in front of 50-year old shed on new site 


Sheds Moved in Sections, Restored and Improved 


When the little city of New Glarus, 
Wis., decided to create a public park 
near the center of town, it needed, in 
addition to the space already acquired, 
that on which were the office and 
sheds of the New Glarus Lumber Co. 

The sheds, just a little less than 50 
years old at the time, were considered 
to have many years of utility by the 
Ott brothers, who own and operate the 
company. It was decided, therefore, 
to move the structures across the street 
to a new location rather than abandon 





them and erect new buildings. The 
old sheds were cut into 34-foot sec- 
tions, placed on new foundations, re- 
roofed and re-painted. In front of one 
of the sheds a new office and display 
room were built. 

All of the lumber and other building 
material handled by the company is 
under roof, and most of it is stored in 
the structurally sound sheds which 
have stood for a half century, and with 
their new paint, look as if they might 
well stand for another half-century. 





Main storage shed, also 50 years old, equipped with new doors 
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Lumber Yard Bases Its ''Ad"’ 
on Graduation Theme 


“The young people of today will be 
the customers of tomorrow,” said the 
manager of the Public Lumber Co., 
Laguna Beach, Calif. ‘We strive to 
contact as many of the High School 
pupils as possible while they are still 
students, and when they graduate we 
extend our best wishes. We pen our 
message both to the June and the mid- 
winter graduates.” The message to 
the former, addressed ‘*To the Class of 
1940,” said: 

“We admit that it seems rather odd 
to find a lumber yard indulging in the 
sentimental . . . but rather than talk 
about the completeness of service we 
offer, rather than talk about our ability 
to render complete financing advice 
and assistance we can’t help but 
extend greetings to the sixty young 
men and women who leave their High 
School career. Somehow we feel that 
there is a direct connection between 
the fundamentals they learn and our 
own desire to do a basic job . . . com- 
pletely.” 





Office and Display Room 
Feature Roofing 


Strategically located on paved high- 
way, on the outskirts of Puente, Calif., 
is the W. Rowe Lumber Co. “Display 
is the most effective method of increas- 
ing business,” said the manager, “‘so 
when we built our office and salesroom 
we constructed the front entirely of 
In front of each glass section 
are built-up units of lumber and build- 
ing materials, which are changed fre- 
quently, to include new items that we 
are introducing, odd lots which we are 
placing on sale, or timely, items, such 
as screens in the early spring, and in- 
sulating in the fall. 

“What probably attracts most atten- 
tion is the roof, consisting of eight sec- 
tions, each featuring roofing material 
of .a-different type or color. Since we 
are well out of the business section, 
outside display is used—several items 
of timely interest always being shown. 
There is ample parking space in front, 
and a drive in entrance in the rear, 
where trucks can pick up building ma- 
terial. Our office occupies only a very 
small portion of the salesroom, balance 
of the space being taken by our various 
lines, which, back of the window units. 
can be seen by the hundred of motor- 
ists driving past.” 
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Yard Office “Reborn” After 38 


The pictures accompanying this 
story will mainly tell the transforma- 
tion recently wrought in the 38-year- 
old office of Joellenbeck Bros. at Mas- 
coutah, Ill. It may be noted, however, 
that the old office was lined with 
beaded ceiling throughout, and dimen- 
sions were 16’x11’, whereas the new 
room is 16’x29’, with a display window 
7’x5’, 44%’ deep. The walls are cov- 
ered with 14” fir wall board, with wood 
panel strips, while the ceiling is of 
12”x12” Nu-Wood tile, of variegated 
colors, the tile being put on with the 
new style clip. 

The paint rack and shelves (shown 
in another picture) were designed by 
August F. Joellenbeck, who with his 
brother William are the owners of the 
yard, and were built by a local con- 
tractor. The counter is of oe Philip- 
pine luan veneer, with 34” fir veneer 
top. 

The yard has a good location. one 
block off Main Street, and two blocks 
from the heart of the town. Just across 
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Along the driveway in shed of Joellenbeck Bros., Mascoutah, Ill. 


the street is the newly built City Hall. 
No better site could be asked for a 
yard serving a thriving little city like 
Mascoutah, having a population of 
2400. 

The tenth day of last June marked 
the tenth anniversary of the purchase 
of this yard by William and August F. 


ects pac | 


Joellenbeck, from the former owner, 
George Draser. ‘We have enjoyed a 
nice business during these years,” said 
August, “which included the depres- 
sion of ’32 and ’33.” During those ten 
years several of the yard buildings 
were rebuilt. All lumber stock is kept 
under roof. 


Attractive office and paint department of Joellenbeck Bros., Mascoutah, Ill. 





PACKAGE SELLING 


(Continued from Page 25) 


inventory. That material as far as the 
record is concerned is all sold, and def- 
initely allocated to the job it is charged 
against. In this way every salesman 
is positive that the delivery promises 
he has made to his customer can be 
fulfilled, and the company is protected 
against a possible rising market. Of 
equal importance is the fact that in- 
ventory can be kept up without guess. 

One of the houses that Mr. Hass 


feels is a genuine contribution to the 
development of the small home field is 
illustrated with a photograph and floor 
plans on this page. Including a $400 
lot, the selling price is $4650, which 
calls for payments of about $35 a 
month. The foundation and basement 
walls are poured-in-place concrete, 
and the partition walls in the basement 
are cement blocks. The basement 
stairs are boxed in to permit develop- 
ment of an attractive game room. Up- 
stairs, floors are all hardwood, except 
in the kitchen and bath. 


WELL DISPLAYED 


(Continued from page 23) 


knotty pine, also showing some of the 
other products which we handle. For 
instance, the doors at all openings are 
of different designs; the hardware and 
trim also is varied, so customers can 
be shown the actual article instead of 
a picture of it in a catalog. 

“Our ceilings display five styles of 
tung and groove and beveled ceilings. 
The floors are of maple and oak, part 
bruceilized, and part varnished.” 


OLLOWING. PUBLICATION 
some weeks ago of a story about 
the building of a new plant at Fay- 
ette, lowa, by Iowa Builders Supply 
Co., of Cedar Rapids, this department 
has been asked some questions about 
the company and its selling methods. 
These questions centered generally 
about two statements in the earlier 
article; first, that during the past five 
years the company has built or remod- 
eled one yard a year and, second, that 
all yards in the line are promoting the 
remodeling of kitchens. 
To make this story come out even, 


"Good housekeeping” is evident 
inside the Mechanicsville ware- 
house 





we'll begin with the following three 
general statements. 

In the first place, these yards are 
located in relatively small towns. The 
pictures shown here are of the plants 
in Springville and Mechanicsville. 
Springville has about 600 people, and 
Mechanicsville about 800. Fayette has 
just over a thousand. 
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REALM OF THE 
RETAILER 


In the second place, these are gen- 
eral-purpose yards. With the excep- 
tion of such things as industrial sales 
and the like, which have small im- 
portance in mid-western towns, the 





yards handle about every kind of 
trade. They have their share of out- 
side competition ; but it is not the kind 
that divides the trade horizontally. 
The yards are complete units, and 
they do not specialize in one line at 
the expense of another. We have seen 
small-town yards, and so have you, 
that could sell only to farmers or that 
were forced into cash-and-carry busi- 
ness ; leaving to neighboring city yards 
any trade that involved special service. 
But whether it’s a farmer wanting lum- 


™ 





ber for a feed bunk, a town dweller 
asking for a tailor-made house plan, or 
a woman interested in a stream-lined 
kitchen—the customer of an _ lowa 
Builders Supply yard gets prompt and 





This paint and hardware display is 
well placed to rear of sales coun- 
ter; note bins back of counter 





expert service. 

This item of servce will introduce 
the third point. A. L. Alcorn, vice 
president and general manager of the 
company, does have a specialty; but 
it isn’t a line of merchandise. Mr. 
Alcorn’s specialty is trained retail yard 
management. 

Good yard management, he believes, 
is more than having the boys put in 
full hours, add up the daily take cor- 
rectly and keep after collections. These 
things are important but not enough. 

Management as Mr. Alcorn prac- 
tices it is fairly complicated; not so 





Warehouse of the lowa Builders 
Supply Co. at Mechanicsville, lowa 





much in special techniques as in com- 
bining these techniques into a flexible 
and workable unit aimed at the target 
of merchandising. As a part of good 
management he would include a good 
yard plant; efficient both in storing 
stock and helping to sell it. This ex- 
plains his yard-building program. He 
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Modifying Customer's Desires to Accept Quality 

is the Core of Creative Salesmanship, Thinks This 

lowa Dealer, Who Puts Good-Looking Yards With 

Kitchen Displays and Management Training to 
Front in His Merchandising Efforts 


would include an exact and complete 
knowledge of the stock; not only an 
inventory record but also how to use 
the right item for the right purpose, 
how to advertise it and how to sell it. 
Certainly he would include salesman- 
ship in management. 

Salesmanship as practiced in these 
yards is not the effort to sell a man 
more than he wants or needs; nor is 
it getting him to buy this year, at an 
added overhead cost to the yard, what 
he would buy next year without per- 
suasion. You have seen yards intro- 
duce intensive outside selling methods 
without imagination; a scramble for 
anything that could be hooked in right 
now to fatten this week’s balance. 
You’ve seen this unimaginative selling 
catch up the slack in community sales, 
after which it makes no further in- 
crease in sales volume but does suc- 
ceed in making a permanent addition 
to selling costs. 

Without trying to compress a sales 
manual into a few words, it can be said 
that the Iowa Builders Supply bears 
down upon two points. The first, al- 
ready mentioned, is knowing the stock 
better than the customer knows it and 
how to make it give him the maximum 





This front view of the Springville 
sales counter, taken through door 
of office, is characteristic of the 
attractive appointments of the 
company's yards 


in use and satisfaction. The second is 
knowing the customer, in some re- 
spects, better than he knows himself ; 
helping him to understand this use and 
satisfaction and how to get it. 





Some of us fall casually into pat- 
terns of what we think are economies 


but which are not economical. With- 
out really thinking, we get along with- 
out things we need and could afford. 
Unimaginative selling takes these fixed 
ideas as they are; tries only to take 
self-started sales away from another 
dealer. Salesmanship that changes 
these fixed ideas by honest persuasion 
and demonstration is an advantage to 
the customer and adds to the dealer’s 
profitable volume of business. It’s gen- 


uine creation. 

Some years ago Mr. Alcorn received 
national attention for the series of sales 
manuals he got out for his dealers. He 
knew much about the lines he handled ; 
but it seemed plausible to him that 
manufacturers should know even more 
about their own lines; about values 
and uses, how to fit items into pat- 
terns of customer service, how to ad- 
vertise and sell them. The manufac- 





The Springville office of the lowa 
Builders Supply Co. is in Cape 
Cod style 





turers were willing to co-operate; and 
to the information and materials they 
contributed Mr. Alcorn added. state- 
ments of company policy and some 
points about dealing with the com- 
pany’s customers. These customers 
don’t quite match the national pattern ; 





These drawers and cabinets in 

back of sales counter at Spring- 

ville provide handy storage for 

letters, sales brochures, architec- 
tural plans and the like 








a fact that can be indicated by a single 
example. But one of the ten yards has 
found it useful even to stock No, 2 
framing. The others carry only No. 1. 
The company got out a loose-leaf 
book for each of some fifteen lines of 
stock, and supplied a set of the books 
to each manager. The men mastered 
the material through individual study 
and group conferences. They already 
knew much of it; but they found a spe- 
cial value in having the complete story 
in a condensed and organized form. 
The company holds that a sale is not 
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amount of the buying in lumber yards. 
A kitchen engineering service pro- 
motes both modernizing and new con- 
struction ; largely through the interest 
of women. If a woman becomes ac- 
quainted with a yard through its 
kitchen service and gets accustomed to 
going there, she will come to buy paint 
and screens and household hardware. 
Mr. Alcorn knew the sale of kitch- 
ens wouldn’t be easy to start. It hasn't 
been ; for old, fixed ideas stood in the 
way. In the earlier article we men- 
tioned some of the methods used to in- 





an accident and should not be treated 
as one. 

New lines of stock or service, intro- 
duced from time to time, have a multi- 
ple purpose. Mr. Alcorn does not 
adopt a new idea simply because it 1s 
new. It must fit into his general plans 
and must pass the test of his deliberate 
skepticism. The item may not be self- 
selling ; for there are not so many self- 
sellers of merchandising importance. 
But it must be an item he thinks can 
be sold. He wants it to be something 
of honest and lasting value to the buy- 
ers and something that will help soften 
up their less useful fixed ideas. It 
must put new energy and interest into 
the company’s merchandising; keeping 
the yards from settling into a routine. 

The kitchen idea passed all tests. 

Architects and building engineers 
report that, of all housing details, 
kitchens are getting the most attention. 
Kitchens interest women, for a woman 
spends much of her life in one. Women 
do most of the country’s buying; and 
they are doing a steadily increasing 


Women customers are very favor- 
ably impressed by the full-size 
cabinets installed in display rooms 
of the lowa Builders Supply Co., 
such as this at Springville; and the 
miniature models available are a 
great help to them in deciding on 
arrangement of new kitchens in 
their own homes 





troduce the service; opening days for 
the general public and “kitchen meet- 
ings” to which smaller groups of 
women are specifically invited. At the 
latter events, an expert sent by the 
Curtis Companies is present to man- 
age the demonstration and to answer 
questions. Active prospect lists are 
worked up in this way for later indi- 
vidual cultivation. Managers tell us 
that the hardest part of the sale is get- 
ting into the prospect’s home for the 
first time; due usually to the pros- 
pect’s embarrassment or fear of strong- 
arm selling tactics. It takes patience 
and tact and skill even to make the-ap- 
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pointment to measure up a room. 

When the room has been measured 
and the problem has been discussed, 
the manager makes up a model kitchen 
to exact stale; using the pasteboard 
units and forms supplied by the Cur- 
tis people. After that, the sale is 
much like any other which involves a 
like investment and an equally novel 
idea. It is especially true in this field 
that one sale makes another. 

A yard’s display room is near the 
office, if this is possible; easily acces- 
sible, but not part of the office itself. 
It has enough but not too many built- 
in units; for the idea is to give it a 
spacious and even formal appearance 
and to allow room for extra chairs and 
additional displays for the kitchen 
meetings. But it is never a club room, 
inviting the otherwise unemployed to 
make it a lounging place; for women 
will not shop where men lounge. 

Because these are general-purpose 
yards, no one display or one purpose 
overbalances another. Wire fencing 
has its appropriate storage and display 
in the yard, quite as much as _ the 
kitchen units have theirs in the sales 
room. The company holds that good 
design, good order, architectural unity 
and working ability help in making all 
sales. The over-all effect produces the 
impression that this company knows 
good building and how to create it. 

The Springville yard, built new 
about a year ago, is on an irregular 
piece of ground. So open-front ware- 
houses and a separate office are neces- 
sary. The office is a Cape Cod cottage, 
painted white and trimmed in green. 

C. C. Hotchkiss, the Springville 
manager, tells about an unusual devel- 
opment which he credits both to the 
kitchen service and to the good archi- 
tecture and appearance of the yard. In 
former years quite a number of peo- 
ple, reaching the age of retirement, left 
the village and went to a neighboring 
city to have more comforts and con- 
veniences. Not only are elderly people 
planning to modernize their houses and 
stay among their friends, but younger 
people are thinking they need not wait 
until old age for household comforts. 

The Mechanicsville yard, managed 
by M. E. Sauer, makes 90 per cent of 
its sales to farmers; so we like espe- 
cially to record the fact that just before 
our call Mr. Sauer, using Curtis helps 
and Iowa Builder technique, com- 
pleted sale of another modern kitchen. 
This is a remodeled yard; but a 
stranger wouldn’t guess it fronr*ap- 
pearances. 
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Conservation, Utilization Are Themes 
of Western Foresters, Lumbermen 


PortLAND, Ore., Dec. 14.—The Western 
Forestry & Conservation Association has been 
holding its big annual meeting in this city 
for the past three days. This organization, 
formed in 1909, is the nucleus of all North- 
west forestry interests. Its meetings are a 


general forum of diverse and clashing opin- 
ions, but proper respect is shown for the 
other man’s ideas. 

Dean G. W. Peavey, pioneer forester and 
forestry head at Oregon State College, 





G. F. JEWETT, Cc. S. MARTIN, 
Spokane, Wash.; Tacoma, Wash.; 
President Secretary 


summed it up when he said that throughout 
all these years there has been a very grad- 
ual getting together and a closer co-opera- 
tion between various agencies interested in 
forest operation and forest conservation, 

Each day’s program was divided into dis- 
tinct sections. Thursday was devoted to 
background developments and trends, the 
forenoon being taken up with prepared ad- 
dresses, while the afternoon was given to a 
discussion of these. 

Friday the subject was “Protection, the 
Foundation of Forest Management.” That 
afternoon there was a general discussion of 
the subject as presented during the morning 
session. Protection of forests does not mean 
fire protection alone, for it is generally com- 
ing to be recognized that insects and disease 
present a greater hazard today than fire. 

On Saturday there was a highly technical 
discussion of protection methods and equip- 
ment, in charge of a special committee. 
Some of the subjects scheduled for this Sat- 
urday discussion were: (1) Parachute Use, 
(2) Radio Development, (3) Trail Tractors, 
(4) Fire-Crew Use Methods, (5) Fire 
Weather Forecasting. Chairman of the Sat- 
urday session was Maj. C. S. Cowan, chief 
fire warden Washington Forest .Fire Asso- 
ciation, and treasurer of Western Forestry & 
Conservation Association. 

The association reelected G. F. Jewett, of 
Potlatch Forests (Inc.), Spokane, as presi- 


dent; Clyde S. Martin, Weyerhaeuser Tim- 
ber Co., Tacoma, secretary, and C. S. Cowan, 
Seattle, treasurer. 


Type of Regulation of Cutting Is 
Controversial Subject 


The Thursday session might well have 
been termed a discussion of “regulation”’— 
the great point of conflict between all various 
interests which had to do with forest man- 
agement. First there is some conflict be- 
tween the two great Federal Departments, 
the Forest Service and the Department of 
Interior. The Interior Department, which 
administers national parks and manages na- 
tional monuments, plans in general to acquire 
large forested areas and maintain them as 
wildernesses. It often acquires by condemna- 
tion not only timberlands of private owners, 
school lands, and State lands, but also Fed- 
eral Forest Service lands. The U. S. Forest 
Service on the other hand is an exponent 
of national regulation of cutting practices, not 
only on national forests but on privately- 
owned timberlands as well, and of course 
such regulation would be administered by 
the Forest Service. 

The western States, which contain much 
of the remaining forest lands of the nation, 
are bitterly opposed to the encroachment of 
the Federal Government on State rights and 
properties. 

State forestry departments generally insist 
that forest practice regulations are local in 
character, and that in each different region 
the problems are vastly different, and that 
land outside of national forests should be 
regulated by the State. Private owners as 
a rule prefer, as the least of two evils, State 
regulations and are to some extent suspicious 
of most regulation because bitter experience 
has taught that much of it reduces profits. 


Urges Co-operation Between Industry 
and Government 


President G. F. Jewett took up the subject 
of national economics as they apply to natu- 
ral resources, of which the forests are an 
important part. He discussed three different 
stages in economic relations: 1—When there 
is a surplus of natural resources to popula- 
tion. 2—When relationship between  re- 
sources and population is balanced. 3—When 
resources become scarce. In the third stage, 
living standards are reduced iand political 
upheavals caused. Said he, “Our develop- 
ment to date has been due to the fact we had 
large natural resources and the’ freedom to 
make use of them.” His opinion is that the 
United States is still.in the first stage, but 
that there were signs that our economic sys- 
tem is not. being handled as it should be, and 
that socialistic teachings have resulted in im- 
practical legislation. His plea was for co- 
operation between government agencies and 
private enterprise. 

Clyde Martin, secretary of the association, 
read a letter from the veteran forester, E. T. 


Allen, who is known as the father of this 
conference, and which outlined the history 
and development of the association. Mr. 
Allen, who was manager for many years, 
pointed to the progress that has been made 
as a result of the bringing together of these 
various agencies. 


Local Control Best Meets Forest 
Problems 


G. H. Collingwood, forester National 
Lumber Manufacturers’ Association, pre- 
sented an important paper comparing the 
different methods of forest regulation pro- 
posed, saying in part: 

Successive public reports have sought to 
show the manner in which this country is 
speeding toward the time when there will be 
no forests. Yet, happily, with each succeed- 
ing report the gap between forest growth 
and forest drain has steadily shown a de- 
crease. The Capper Report of 1920 indi- 
cated a discrepancy between growth and 
drain of over twenty billion cubic feet. That 
was a year when thirty-five billion board 
feet of lumber was produced, and the aver- 
age citizen used 324 board feet. Perhaps 
the Forest Survey which is about half com- 
pleted now has more recent figures than 
those of 1936, but as of that year the dif- 
ference between growth and drain had shrunk 
to less than two billion two hundred million 
cubic feet. Lumber production in 1936 was 
over twenty-four billion board feet, and the 
per capita consumption was 184 board feet. 





GEORGE DRAKE, 
Shelton, Wash.; 
Logging Engineer 


E. T. CLARK, 
Seattle, Wash.; 
Advocates Research 


Successive reports point toward the years 
1940 or 1941 as the time when growth will 
actually balance drain. It is true that the 
record for saw timber is not so good, but 
we may well remind ourselves that the sec- 
ond growth of today is the commercial for- 
est of tomorrow. Especially, here in the 
Pacific Northwest, the records of saw timber 
cut show a material excess of drain over 
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growth. Remember, however, that such fig- 
ures are in relation to over-mature stands 
of timber on which little or no growth can 
be recorded. Actually, even now, the major 
growth, even of saw timber size, is that 
which occurs on the second-growth stands. 

The timber land owners and the lumber- 
men, whose very life as well as whose in- 
vested money is at stake are vitally inter- 
ested in maintaining the industry upon a 
permanent basis. They need public co-opera- 
tion and assistance in the control of forest 
fires, control of insects and disease, partici- 
pation in the advantages of research and 
education, reasonable access to  publicly- 
owned forests, and intelligent taxation. The 
industry and the public agree with regard 
to complete, adequate protection from forest 
fires. The principle established under the 
Clarke-McNary law has resulted in admir- 
able progress, but there are still over one 
hundred million acres of forest land without 
adequate protection against insects and dis- 
ease as well as fire. Research toward meth- 
ods of increasing the usefulness of wood 
and making wood products more generally 
available will not only be of benefit to the 
industry, but more particularly to the public 
as a whole. Federal and State Governments 
should assume large responsibility for the 
protection of existing forests from fire, in- 
sects and disease. With adequate protection 
and with assurance of continued markets for 
forest products, the industry is making con- 
structive and intelligent efforts toward plac- 
ing its lands on a permanent basis of man- 
agement. Police powers should be reserved 
to the State, for the practice of forestry is 
distinctly a local problem and should be 
worked out on the basis of tried experience 
within local area. 

The subject “Relation of Forest Produc- 
tion and Use to National Defense” was dis- 
cussed by George B. Melrose, of the British 
Columbia Forest Service, and Col. W. B. 
Greeley, of the West Coast Lumbermen’s 
Association. Col. Greeley being unable to 
be present, his paper was read by Warren 
Tilton. 


Wood Can Play Even Bigger Part in 
Defense 


The National Defense program of 1940 has 
called, to date, for approximately 1% billion 
feet of lumber, said Col. Greeley. Purchases 
to date probably represent not more than 40 
percent of the total that will be required. 
The great bulk of purchasing is in the every- 
day building items—the dimension, sheathing, 
flooring and siding, normally manufactured in 
the largest quantities in all forest regions 
of the United States. Modern war has need 
for the technical qualities of high-grade and 
specialized types of lumber. These require- 
ments are constantly changing. England has 
maintained her fighting air fleets successfully, 
against all the odds, by her extensive use 
of laminated spruce construction. With un- 
certainty over continuing supplies of spruce, 
English laboratories have worked out sat- 
isfactory substitutions of Douglas fir, and 
Douglas fir airplane stock is becoming an 
important war item. The American Corps 
of Engineers, and its contractors, have been 
combing the Pacific Northwest for the need- 
ed quantities of pontoon lumber, of the great- 
est strength and resiliency our Douglas fir 
timber can afford. A military need today 
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is having substitute materials ready to re- 
place a preferred material, when it becomes 
short in supply or more essential for some 
other purpose. And it is in this field, no 
less than in the immediate, first-line require- 
ments, that forest-grown materials can play a 
very useful role. It is by no means incon- 
ceivable, for example, that the present world 
struggle will again call for the wooden ship. 
Through a combination of plasticizing and 
pressure, wood can be converted into an ex- 
tremely dense, tough material, interchange- 
able with metal for many ‘purposes hitherto 
undreamed of. One of them is for the fins 
of airplane propellers. The same character- 
istics that make forestry and forest-using 
industries efficient in times of peace—make 
them doubly efficient in the stress of national 
emergency. That is to say: Well-established 
forest practices which maintain growing 
stock and continuing supplies of raw mate- 
rial; an industry with the capital resources 
able quickly to enlarge plant facilities for 
unexpected demands; and a fully-developed 
wood technology that can fit lumber and 








Emphasis on the use of oak was noted when 
18th century as well as modern and French de- 
signs were executed in "limed oak" at the re- 
cent fall national home furnishings show at the 
American Furniture Mart. This modernized 
18th century dresser is part of a complete bed- 
room group which follows Hepplewhite lines 





other products of the tree into whatever 
places they may serve for defense, either on 
the first line or in the reserves. 

Mr. Melrose from a country at war told 
how the need for national defense supersedes 
everything else, and the conditions that have 
arisen. He told of the efforts in Canada to 
provide Sitka spruce for airplane material 
and other lumber for hangars and other war 
construction. The Canadian timber control- 
ler has very comprehensive powers, but be- 
cause of the close co-operation of the lumber 
industry has had little reason to assert them. 
Mr. Melrose stated that one of the greatest 
problems in Canada today is conservation of 
U. S. dollars, because Canada has to buy 
steel and other war essentials in the United 
States. Increased use of lumber in construc- 
tion has helped to conserve these dollars. 

Lyle Watts, of the U. S. Forest Service, 
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presented an outline of the Forest Service 
program, and broad national plans. 

Representing the Interior Department, 
Preston P. Macey, superintendent of Olym- 
pic National Park, discussed its work. He 
spoke particularly of Queets Corridor and 
Coastal strip on the Olympic Peninsula. 

Gov. Charles A. Sprague, of Oregon, a 
strong proponent of State control of con- 
servation, advocated an intelligent handling 
of forestry. 

George Drake, manager Simpson Logging 
Co.’s operation, Shelton, Wash., presided 
during the afternoon open discussion. Toby 
Moore, forester Southern Pine Association, 
New Orleans, expressed his opposition to 
Federal regulation. Rex Black, California 
Forest Protective Association, San Fran- 
cisco, said, “We. in California believe in 
State’s rights. I can’t conceive of tying up 
Clarke-McNary funds with Government cut- 
ting regulations.” 

E. T. Clark, manager Northwest Loggers’ 
Association, Seattle, complimented Forester 
Watts on a reference to forest research, and 
expressed the hope that the Government 
would direct more energy toward closer 
utilization. 

On Friday, protection work was the sub- 
ject. T. S. Burgess, U. S. Forest Service, 
outlined 1940 work on disease control and 
insect control, mainly blister rust and beetles. 
An excellent report on selective logging con- 
trol of beetle losses was made by Tom Orr, 
Weyerhaeuser Timber Co. The discussion 
was led by Kenneth Walker, of the Red 
River Lumber Co., Westwood, Calif. 

Friday afternoon, discussion of the morn- 
ing’s fire control topics was led by C. S. 
Cowan. 

In closing the general sessions, the follow- 
ing resolutions were approved by members 
and directors: 

Expressing the deep sense of loss attendant 
upon the passing of C. S. Chapman. 

Advocating rapid completion of the blister 
rust control program, Federal Government 
and States concerned to make adequate ap- 
propriations and to establish cooperative re- 
lations under the Lea bill. 

Reaffirming faith in co-operation among 
Federal, State and private agencies. Urging 
final stabilization of the forest industries, 
based on research in silvicultural and eco- 
nomic methods of using wood material now 
left in the operating areas. 

Deprecating any effort to employ the 
Clarke-McNary Act directly or indirectly 
in coercing States or private forest enter- 
prises. 

Recommending that each State represented 
aid in preparing a standard classification and 
glossary as the basis for forest fire reports. 


Cuts Own Fir Piling 


BERKELEY, CALIF., Dec. 23.—California’s 
north coast counties now contain at least 
100,000 acres of pure Douglas fir stands, 
trees that may find an increasingly good mar- 
ket as marine piling, according to Prof. 
Emmanuel Fritz, of the University of Cali- 
fornia College of Agriculture. Attention 
was first directed to these stands, says Prof. 
Fritz, when a succession of maritime labor 
strikes a few years ago made it impossible 
to obtain fir piling from the Pacific North- 
west. Since then a large quantity has been 
cut in Sonoma and Mendocina counties. 
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Building Shows Big '40 Gains 


Big Gain Is Shown in Non- 
Residential Building 


In the first eleven months of 1940, the dol- 
lar value of contracts awarded for non-resi- 
dential buildings in the 37 eastern States 
reached a total of $1,112,022,000, according 
to F. W. Dodge Corporation. This repre- 
sents an increase of 11 percent over- the 
$907,881,000 recorded for the comparable 
period of 1939. The current substantial in- 
crease in non-residential building is taking 
place in the largest residential building year 
since 1929. 

Dodge statistics reveal that, during the 
month of November, non-residential awards 
of $148,367,000 indicated a 90 percent rise 
over November, 1939. At the same time, 
this figure represented 39 percent of the to- 
tal dollar volume of contracts awarded, 
which amounted to $380,347,000 for Novem- 
ber, 1940. Non-residential building in No- 
vember, 1939, accounted for only 26 percent 
of the total dollar volume then recorded. 

Commenting on this increased non-resi- 
dential building volume, Thomas S. Holden, 
vice-president of F. W. Dodge Corporation, 
in charge of statistics and research, stated: 

“This increase in non-residential building 
reflects largely the requirements of a nation 
creating from the ground up a new arma- 
ment industry and the facilities for an en- 
larged military and naval establishment. 
Civilian public improvements have been rel- 
atively small in volume this year. Private 
commercial building has shown substantial 
increase, principally in the field of small, 
new buildings and store-modernization proj- 
ects. The non-residential building trends 
established in recent months are due to carry 
on through a considerable portion of 1941.” 





Studies Increase in California 
Building Costs 


Los ANGELES, CALIF., Dec. 21.—Since Au- 
gust, residential building costs in southern 
California have increased between 5 and 6 
percent, according to the best estimates now 
available. 

Talk in some quarters has been to the 
effect that costs have increased as much as 
10 to 15 percent, it is pointed out in the 
current issue of the monthly summary of 
Security-First National Bank. These ru- 
mors apparently owe their origin to ‘the 
widely publicized advance which has occurred 
in the price of rough lumber. Although an 
increase of 25 to 33 percent is reported for 
this item, the rough lumber bill accounts for 
only about one-seventh of the total cost of 
construction of an average home. Other 
lumber items, such as sash and doors, cabi- 
nets, oak flooring, shingles and finish lum- 
ber, are credited with price increases aver- 
aging about 10 percent. Aside from lumber, 
the rise in building material costs has been 
of moderate proportion. 

Careful estimates indicate that the over- 
all increase in the cost of building a typical 
$3,500 house is in the neighborhood of $200, 
according to the bank summary. It appears 





that the rise in building costs has been rela- 
tively larger in the case of small homes than 
for those in the upper brackets. 

The report states that the strength in 
local lumber prices has been brought about 
by (1) huge purchases in connection with 
the national defense program, resulting in 
higher quotations by sawmills, and (2) the 
steam schooner strike which held up water 
shipments to this area for two months. 





More Dwelling Units Built 
Than in 1929 


Approximately 545,000 new dwelling units 
will have been provided in the non-farm 
areas of the United States during the year 
1940, Secretary of Labor Frances Perkins 
reported today (Saturday). “This number 
exceeds the volume achieved during 1929,” 
she said. “In that year 509,000 units were 
provided, from which point construction 
dropped to a low of 54,000 units in 1933. 
Thus the 1940 level is 10 times as high as 
that at the bottom of the depression. These 
estimates, which are based on building per- 
mits issued, are prepared by the Bureau of 
Labor Statistics of the U. S. Department of 
Labor. The nonfarm area of the United 
States is defined as including all incorpo- 


Paint Sales School 


Mapison, Wis., Dec. 23.—An all day 
dealer school and merchandising convention 
sponsored by the Mautz Paint & Varnish Co. 
here recently attracted more than 150 lumber, 
paint and hardware dealers. 

B. Mautz, Jr., and Carl Regenberg of the 
Mautz company and A. J. Luther of Archer- 
Daniels-Midland Co. presented the various 
phases of a four-star plan designed to aid 
dealers in co-ordinating their merchandising 
programs. It will be employed in the Mautz 
1941 program. 

The four steps are: Advertising—reach 
customers in the home; Windows—sidewalk 





rated areas and all unincorporated areas 
except farms. 

“The new units provided during 1940 rep- 
resent an increase of 17 percent over 465,000 
nonfarm units provided in 1939. The per- 
mit valuations of these new units are esti- 
mated at $1,833,000,000 for 1940 and $1,591,- 
000,000 for 1939.” 


Clinic Finds Flaws Which Are 
Flies in the Sales Ointment 


Seven homeless houses had their malfea- 
tures diagnosed and remedies prescribed at 
a recent clinic of HOLC real estate brokers 
sponsored by the Henry W. Marx Co., Mil- 
waukee, Wis. 

The “patients” were seven Milwaukee 
houses which were unsold and apparently 
unwanted after having been on the market 
for four years. In each case the house 
“doctors” ferreted out the causes for the 
lack of buyer appeal. 

One house had peeling paint, another was 
taxed too heavily, a third was an oddity in 
design and failed to harmonize with its 
neighborhood. Still another lacked closet 
space and had high ceilings. 

The recommendations submitted by the 
clinic will be considered by the HOLC and 
in most cases the houses will be remodeled 
to fit the present market. 


Held in Madison 


reminder; Interior—store reminder; You— 
clinch the sale. 

A large chart with four revolving stars 
was used to dramatize the plan. Each star 
represented one basic principle and when all 
four were properly employed they revolved 
as a unit. Failure to employ any one phase 
threw the entire plan of operation out of 





gear. 

To show the 1941 monthly window dress- 
ings a modern store front was constructed 
on the stage. An old-fashioned shelving sec- 
tion was also built and contrasted with a 
modern example. 


38 


Amemcanfiumberman 


December 28, 1940 


Defense Program Boosts All Building 


Personnel of Defense Housing 
Coordinator's Office Named 


WasuinctTon, D. C., Dec. 23.—Announce- 
ment has been made by the National Defense 
Commission of the full membership of the 
staff, the consultants, and the advisers of the 
office of the Defense Housing Coordinator. 

With Charles F. Palmer as coordinator, 
the other executive officers are Carl Henry 
Monsees, executive assistant; Herbert S. 
Colton, legal adviser; Jacob Crane, assistant 
coordinator; Samuel J. Dennis, director of 
the analysis division; William V. Reed, di- 
rector of the standards division; Thomas S. 
Green, Jr., assistant to director of the regis- 
tration division; Mathias Niewenhous, liaison 
officer, and James P. Todd, administrative 
assistant. 

Joseph A. Fowler is principal regional co- 
ordinator, with the following acting regional 
coordinators: Justin R. Hartzog, Region | 
(Maine, New Hampshire, Vermont, Massa- 
chusetts, Rhode Island and Connecticut) ; B. 
Frank Bennett, Region 2 (New York, New 
Jersey, Pennsylvania, Delaware, Maryland, 
District of Columbia, Arlington County in 
Virginia, Atlantic Ocean Possessions and the 
Canal Zone) ; Carl L. Bradt, Region 3 (Vir- 
ginia, West Virginia, Ohio, Kentucky, Indi- 
ana, Michigan, Wisconsin, Illinois, Missouri, 
Iowa and Minnesota) ; Harry D. Knowlton, 
Region 4 (North Carolina, South Carolina, 
Georgia, Florida, Alabama, Tennessee, Mis- 
sissippi, Louisiana, Arkansas, Oklahoma and 
Texas) ; Winters Haydock, Region 5 (North 
Dakota, South Dakota, Nebraska, Kansas, 
Montana, Wyoming, Colorado, New Mexico, 
Arizona, Utah, Washington, Oregon, Ne- 
vada, California, Alaska and Hawaii). 

Special consultants functioning with the 
coordinator’s office include Philip Norton, 
president of Philip Norton (Inc.), Los An- 
geles, Calif. 





Private FHA Building Soars at 


Defense Centers 


WasuHincton, D. C., Dec. 23.—Defense 
industry has boomed new home construc- 
tion, some areas, where aircraft and ma- 
chine tool plants are located, gaining as 
much as 155 percent over 1939 levels. This 
sharp increase was announced by the Fed- 
eral Housing Administration, and the sta- 
tistics represent housing which carries the 
FHA-insured loans. The increase was re- 
corded during the past four months, and 
gives a partial insight into the effect of De- 
fense industry on the construction of private 
homes. 

The construction is by private builders, 
and the financial arrangements are made 
through private lending institutions, the FHA 
appearing as the guarantor of the transac- 
tion. During the first four months of major 
Defense activity, there were a total of 64,542 
new small homes financed by the FHA-in- 
sured loans. 

The sharpest expansion over 1939 levels 
was in regions such as Hartford, Conn., an 
important center for aircraft, engine and ma- 
chine tool plants. It was in this section 


that the 155 percent increase was recorded. 

In Cincinnati, Ohio, a leading machine- 
tool center, FHA insured 123 percent more 
homes than during a corresponding period of 
1939, and the Richmond (Va.) office, which 
serves the section including the important 
shipyards around Norfolk, Va., reported a 
gain of 94 percent in new.home construc- 
tion. 

Important midwestern industrial cities re- 
ported similar gains, with other sections of 
the country also showing a higher number 
of homes constructed where Defense indus- 
try has created a housing demand. 

Percentage increases in the number of new 
homes started at Defense centers under the 
FHA plan during the four-month Defense 
period, in comparison to the same period of 
1939, are listed below: 


Pct. Pct. 

Inc. Inc. 

1940 1940 

Over Over 

1939 1939 

PEEUREOOE ..vccs 155 Des Moines.... 100 
pO eee 33 Kan. City, Mo.. 67 
Philadelphia .. 49 cee 
Dist. of Col... 40 Memphis ...... 67 
Baltimore ..... 31 Birmingham.... 52 
Richmond ..... 94 Jacksonville.... 35 
Pittsburgh .... 42 Oklahoma City 41 
Cincinnati .... 123 Fort Worth.... 36 
Columbus ; 50 | a 31 
Cleveland ..... 3 San Antonio... 45 
aa 35 | 90 
COD ncseees 53 Salt Lake City 64 
Milwaukee .... 45 San Francisco. 81 
Minneapolis ... 69 Portland, Ore... 69 
ee eee 44 eee 38 





Many Large New Contracts 
for Defense Awarded 


Wasuinoton, D. C., Dec. 23—With con- 
tinued pressure on Government Defense off- 
cials to provide immediate housing for the 
enlisted men of the armed forces, and at the 
same time expedite the construction of addi- 
tional plant facilities for Defense industry, 
a number of important contracts were let 
during the latter part of December. 

In the field of housing for the armed 
forces, Federal Works Administrator John 
M. Carmody announced the award to the 
Walbridge, Aldinger Co., of Detroit, Mich., 
of contract for construction of i30 housing 
units to be grouped in 51 multiple dwellings 
at Mt. Clemens, Mich., near Selfridge Field. 
The estimated cost of this project is 
$407,000, and the contract was let on a fixed 
fee basis, with 130 calendar days allotted 
for completion. Announcement was _ also 
made of a contract award to the James 
Baird Co., of Washington, D. C., for the 
construction of 350 family units at Langley 
Field, Va. The construction cost is estimated 
at $1,126,000 on a fixed fee basis. Cauldwell 
Wingate Co., of New York, was awarded 
the contract to construct 100 housing units 
at Fort Dix, N. J., at a cost of $300,000. 

Other awards announced by the Federal 
Works Agency since the last issue of the 
AMER!ICAN LUMBERMAN were: 


To the MeNeil Construction Co., and 
Zoss Construction Co., both of Los An- 
geles, Calif., for the construction of 3,000 
housing units at San Diego, Calif., at an 
estimated cost of $9,070,000; the F. J. 
Kirchhof Construction Co., of Denver, 
Colo., 50 units at Fort Logan, Denver; the 
J. George Bensel Co., Baltimore, Md., 20 


units, Fort Dupont, Delaware City, Del; 
the Paul Smith Construction Co., Tampa, 
Fla., 300 units, McDill Field, Tampa, Fla.; 
Murphey Pound, Columbus, Ga., 350 units 
at Ft. Benning, Columbus, Ga., at an esti- 
mated cost of $1,035,500; H. T. Ponsfordad 
& Sons, El Paso, Tex., 200 units at Ft. Bliss, 
El Paso, Tex. 

The design of the houses, the site plans 
and the negotiations have been supervised 
by the Public Buildings Administration, and 
construction work at the sites will be super- 
vised by Public Buildings engineers. 

Industrial and regular Army construction 
contracts included: 

Award totalling $9,822,000 to A. Guthrie 
& Co. (Inc.), St. Paul, Minn., and Al John- 
son Construction Co., Minneapolis, Minn., 
for the construction of a shell loading 
plant near Burlington, Iowa; award to 
Gerhardt F Meyne Co., Chicago, Ill. of 
$1,076,917 for construction of temporary 
buildings at Fort Sheridan, Ill.; award to 
E. E. Weddle, Norfolk, Va., of $1,188,081 
for the construction off mobilization hous- 
ing at Camp Pendleton, Virginia Beach, 
Va.; an award of $1,550,000 for the con- 
struction of a cantonment at Fort Lewis, 
Wash., to MacDonald & Kahn (Inc.), San 
Francisco, Calif.; construction at Aber- 
deen Proving Ground, Aberdeen, Md., for 
Replacement Center, to Irwin & Leighton, 
Philadelphia, Pa., at a cost of $4,898,920; 
an award to Stone & Webster Engineer- 
ing Corp., New York, N. Y., increasing by 
approximately $20,000,000 the original con- 
tract of $10,863,000 awarded for construc- 
tion of a TNT, DNT and Teryl plant at 
Wilmington, Ill.; award totaling $7,500,000 
to Foley Bros. (Inc.), St. Paul, Minn., and 
the Walbridge, Aldinger Co., Detroit, 
Mich., for construction of a small arms 
ammunition plant near Lake City, Mo. 

Two contracts totalling $105,887,790 for 
the equipping and operating of a small-arms 
ammunition plant at St. Louis, Mo., were 
awarded by the War Department, and nego- 
tiations are now in progress for awarding 
the construction contracts. These plants will 
provide employment for 10,000 to 12,000 
workers, and will most likely create a de- 
mand for additional Defense housing. Emer- 
gency construction at Fort Sam Houston, 
Tex.; construction of a general hospital at 
New Orleans, La., and building of a re- 
placement center at Spartanburg, S. C., were 
also announced by the War Department. 

The Navy has awarded contract to Leon- 
ard Construction Co., Chicago, for construc- 
tion of 1,400 housing units at Coco Solo and 
Balboa, Canal Zone, cost plus; fixed fee es- 
timated at $4,224,000. 





California Defense Projects 
Surveyed by Associations 


Los ANGELES, CALIF., Dec. 21.—A list of 
national defense and related building proj- 
ects underway in the Los Angeles area, as 
compiled by the West Coast Lumbermen’s 
Association and the Southern California Re- 
tail Lumbermen’s Association, discloses that 
projects having a total valuation of approxi- 
mately 4544 million dollars were under con- 
struction in mid- December. Of the total 


of $45,536,682 in building projects actually 
under construction, $22,382,192 worth dealt 
with new aviation plants or additions to 
plane factories and plants manufacturing 
products allied with the aviation industry. 
The balance of $23,095,490 dealt with ex- 
pansion of Army, Navy and _ shipbuilding 
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facilities at Los Angeles-Long Beach Har- 
bor. Largest item in the latter category 
was for $18,012,500 for fleet operating facili- 
ties. Of this amount, $1,400,000 was for vari- 
ous buildings involving the use of lumber in 
some form or other, such as_ recreation 
buildings, dispensaries, field houses, storage 
buildings and shop and assembly buildings. 
Major expenditures are for dry docks and 
accessories, harbor dredging and breakwater 
extension. 

Largest individual airplane plant now un- 
der construction is the $11,333,497 Douglas 
Aircraft Co. plant for which ground was 
broken at Long Beach in November last. 

New buildings, and additions to plants for 
airplane manufacture and related activity 
totaling $3,825,000 are under construction in 
Burbank ; $5,330,000 in Downey; $65,300 in 
1] Segundo; $740,000 in Inglewood; $11,- 
333,497 in Long Beach; $524,000 in Los An- 
geles; and $584,385 in Santa Monica. 

The value of proposed buildings for De- 
fense uses, which are still in the “plan stage,” 
is estimated at approximately $5,000,000, 
bringing the total valuation of such struc- 
tures for which completition is anticipated 
by the spring of 1941 to above $50,000,000. 





Confér on Airplane Spruce 


ABERDEEN, WaASH., Dec. 21—E. K. 
sishop, prominent Aberdeen lumberman, 
has been called to Washington, D. C., to 
attend an important conference on National 
Defense with United States and British gov- 
ernment representatives. He was called to 
represent the spruce industry. The purpose 
of the conference is to coordinate distribu- 
tion of spruce between the two countries. He 
said he would seek to obtain the release of 
a block of fine airplane spruce timber now 
locked up in the Olympic park region near 
here. 





22 Connectored Trusses Set 
for Airport in 11 Hours 


CatGary, ALTA., Dec. 23.—The ease and 
rapidity of timber truss erection was re- 
cently demonstrated at the Northeast Cal- 
gary municipal airport where hangar trusses 
are being set up for the Service Flying 
School of the RCAF at the rate of one 
every thirty minutes. This is claimed to be 
a record for speedy construction in the 
Canadian Defense Program. Six complete 
hangars, including two double hangars, were 
assembled ready for erection in one week. 
Connectored trusses can be lifted as a unit 
after assembly on the ground; those for the 
airport weighed twelve tons each, and were 
lifted into place by a derrick, bolted to the 
footings by ground men, and braced by high 
riggers. 


New Coast Rules in Effect 


SEATTLE, WasH., Dec. 21.—The West 
Coast Lumbermen’s Association has issued 
new No. 11 standard grading and dressing 
rules for West Coast species, to become ef- 
fective Jan. 1. These supersede No. 10 
rules, that have been in effect for the past 
seven years, since July 1, 1934. In the main 
the revision effects simplification and clarifi- 
cation and bringing up to date, rather than 
iny extensive change in grading practice. 
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Plan Elaborate Building 
Material Displays for 


'41 Retail Conventions 


Cuicaco, Itt., Dec. 23.—Finer and more 
complete building material displays and 
shows than have ever before appeared at 
dealer conventions are being planned by 
manufacturers for the 1941 season. 

According to a statement issued by W. C. 
Rodd, advertising manager of The Celotex 
Corp., and publicity chairman of the Build- 
ing Materials Exhibitors Association, efforts 
are being made to bring to dealers exhaus- 
tive information on new products, new uses 
of existing products, and new thoughts on 
merchandising. This association brings to- 
gether many of the larger building material 
manufacturers for the purpose of discovering 
how manufacturers, associations and deal- 
ers may reap greater returns from conven- 
tion activities. 

Executives of the manufacturing compa- 
nies will be present at most conventions to 
discuss personally the ideas and problems of 
association members’. The convention attend- 
ing dealer will have every opportunity to 
equip himself to increase satisfaction for his 
customers and profits for himself. 





Moderate Cost House Plans are 
Published in Every Other Issue. 
WATCH FOR THEM 
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Loadings of Revenue Freight 


The car service division of the Association 
of American Railroads reports that revenue 
freight for the two weeks ended Dec. 14 
totaled 1,474,845 cars, showing an increase 
of 12,832 cars over the number for the two 
weeks ended Nov. 30. Forest products load- 
ings of 79,426 cars show an increase of 1,822 
cars over the number for the two weeks 
ended Nov. 30. 





Frame Residence Costs 


Following are index numbers of construc- 
tion costs (based on 1926-1929 average as 
100), compiled by E. H. Boeckh & Associ- 
ates (Inc.), Cincinnati, Ohio, covering frame 
residences : 


1926- 
1929 1937 1938 1939 Dec. 
Area— Avge. Avge. Avge. Ave. 1940 
pS eee 82.7 79.0 81.6 82.8 95.6 
Baltimore .....107.2 88.8 91.9 93.5 108.3 


Birmingham .. 4 4 80.5 86.3 87.8 99.9 


ee  aopppid 1 103.3 104.1 106.2 116.0 
CRIGEO .ccccws 109.2 104.8 107.9 110.6 121.2 
Cincinnati .....100.5 98.8 100.4 103.2 112.0 
Cleveland ..... 107.2 105.1 105.8 106.2 115.0 
| aaa 103.1 89.9 91.2 95.1 109.0 
Denver ........ 95.0 111.9 109.0 112.1 111.2 
| 103.3 93.9 98.8 111.3 


97.1 
Kansas City....100.3 95.8 102.5 104.4 118.2 


Los Angeles.... 92.7 93.4 89.7 93.6 97.4 
Minneapolis ... 92.8 101.6 101.2 101.9 109.4 


New Orleans... 93.3 83.4 86.3 89.0 104.7 
New York City.133.3 110.5 118.9 122.1 127.2 
Philadelphia ..100.3 91.4 93.8 99.2 110.8 
Pittsburgh ....113.3 109.8 112.7 113.8 118.7 
St. Louis.......118.6 98.2 104.1 107.0 116.6 
San Francisco.. 87.7 96.7 97.7 99.2 103.3 
ORRIN so 66a 5s% 84.5 92.6 96.5 96.7 102.1 
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WE'VE GOT 


WORK TO DO" 


SNO-WITE waves a glad greeting. 
and voices a cheery “NEW YEAR” to 
old friends and new, as we cross 
Time's threshold into 1941. 


SNO-WITE symbolizes Youth and 
Strength and Beauty—three notable 
characteristics of the World‘s largest 
and finest line— 


SNO-WITE PORCELAIN ENAMELED 
BATHROOM ACCESSORIES 


Included are the world-famous Sno- 
Wite Bathroom Cabinets and Mirrors, 
Towel Bars, Racks, Shelves, Soap 
Dishes, Tumbler and Toothbrush Hold- 
ers, Paper Holders, Grab Bars, Robe 
Hooks, etc. 


Dealers are cordially invited to 
write for our special proposition. & 


ZGENLINEN, 


[;SNO-WITE 


Nguames 


Reg. U. S. Pat. Office 
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Lumber Co. 


ALAMOGORDO, NEW MEXICO 


The Southwest Lumber Company 
and all its officers and employes 
unite in wishing you great hap- 


Pappy i d ity all th h 
New — and prosperity a roug 


To our great and ever-growing 
Dear 





family of customers . . . Thanks 
for your generous patronage. 
We pledge our best efforts al- 
ways to be worthy of your confi- 
dence and good will. 








THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 
DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 














Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 








Amemcanfiumberman 


December 28, 1940 


Here’s What's New 


Fireplace Heat Circulator Rein- 
forced by Ribs 


A new fireplace circulator added to the 
line manufactured by the Superior Fireplace 
Co., Los Angeles, Cal. incorporates die- 
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pressed reinforcement ribs in the firebox. 
The new feature is said to help to prevent 
warping caused by expansion and contrac- 
tion of metal fireboxes as heat changes occur. 





Cabinet Hardware Demonstrator 
Features Color Selector 


A new cabinet hardware demonstrator fea- 
tures a color selector which allows custom- 
ers to see how any one of six hardware col- 
ors look on a background of any basic 


Amerock -. 


Chromiam sand Color fot Lailing kn 
, a 
——_ 





cabinet color. Color harmony suggestions as 
offered by the Council for Paint Styling, 
Washington, D. C., are indicated on the se- 
lector. The display unit, known as the 
“Amerock Demonstrator’ has been created 
to show three design groupings of cabinet 
hardware at graduated price levels offered 
by the American Cabinet Hardware Corp., 
Rockford, Ill. The company’s new “Stream- 
lux” hardware designs and the “Standard” 
patterns in chrome and color are presented 
on the board. A request to the manufacturer 
will bring complete information. 





New Catalog Supplies Informa- 
tion About Belting 


A pretentious two-color catalog supplying 
information on leather belting in a question 
and answer form has recently been issued by 
Alexander Brothers, Inc., 406 N. Third St., 
Philadelphia, Pa. Illustrated with typical 
installations of Alexander Brothers’ belts 


the booklet strives to show that the com- 
pany can provide quality belts for all needs. 
A series of tables lists belt speeds in feet 
per minute and other useful information. 
Copies of the book are available upon a re- 
quest from the company. 





Latch Fits Many Screen and 
Sash Door Types 


Designed to fit all doors 7% to 1% inches 
thick without cutting or fitting, a new 
streamlined screen or storm door latch is 
being offered by the Frantz Manufacturing 
Co., Sterling, Ill. It is said that the latch 
is constructed to withstand the rigors of 
sustained hard use in all weather. It is nec- 
essary for a dealer to carry but one type 





of latch in stock as it can be used as either 
rim or mortise type on right or left hand 
doors. The locking device operates directly 
on the latch bolt and movement of the han- 
dle in either direction operates the latch. All 
exposed parts are made of brass with any 
finish desired. 





Versatility ls Keynote of 
Portable Sander 

Exceptional versatility is claimed for a 
new machine, the “American Speedy Spin- 
ner” now offered by The American Floor 
Surfacing Machine Co., Toledo, Ohio. Bas- 
ically it is a 556 pound portable electric disc 
sander, but accessories included with the ma- 
chine when purchased adapt it to boring and 
drilling, paint stirring, polishing, buffing, 
brushing and all types of surfacing and sand- 











ing. The flexible rubber sanding disc allows 
it to do a successful smoothing job on curved 
surfaces. It comes in a metal carrying case 
which also accommodates the accessories. A 
printed circular available from the manu- 
facturer gives complete details. 
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Eye-Catching Booklet Gives Roof- 
ing Sales Suggestions 


Departing from the traditional common- 
place design of many trade books, the As- 
phalt Roofing Industry Bureau, 2 West 
45th St., New York, N. Y., has issued an 
eye-catching promotional booklet which 
dishes out a tasty menu of roofing facts in 
a manner that makes the average reader 
ask for more. The booklet, entitled “Your 
Roofing Business,” has been compiled to 
show dealers new ways to increase asphalt 
roofing sales and profits. The sales process 
of “grading up” the public to pay more 
for additional advantages is explained and 
illustrated. Space is devoted to showing 
that asphalt roofing is the only material 
suited to any kind of building and to any 
pocketbook. A copy of “Your Roofing Busi- 
ness” is available upon request from leading 
asphalt roofing manufacturers. 





Color Selector Devoted to 
Redecoration Problems 


A new color selector portfolio, “The Styl- 
izer” issued by The Lowe Brothers Co., 
Dayton, Ohio, is unique in that its recom- 
mendations for harmonious wall and ceiling 
combinations are based on the predominant 
color of existing room furnishings. It is de- 
signed to enable dealers to aid their custom- 
ers in making intelligent paint and decorat- 
ing selections. Three horizontal sheet divi- 
sions are grouped according to relative posi- 
tions in rooms. The lower division is the 
key to “Stylizer” operation as it contains 
twenty rug like swatches and four varnish 
finish sheets which are set to the predomi- 
nating color of furnishings of the room in 
question. The combination recommendations 
were compiled by interior decoration experts. 





New Latch-Lock Designed for 
Home Defense 


A new device to provide home defense 
against unwelcome intruders is a three pur- 
pose latch-lock recently introduced by the 
Automatic Safety Latch Co., 8516 Fenkell 
Ave., Detroit, Mich. It was designed to al- 
low doors, windows or service chutes to be 
securely locked when opened for conversa- 
tion or circulation of air, or when com- 
pletely closed. The nominal cost item is said 
to be inaccessible from the outside and yet 





it may be unlatched from the inside without 


difficulty. Installation may be done with a 
screwdriver by any householder. The lock 
is of streamline design and its brass finish 
is said to blend with any surroundings. Lit- 
erature about the device will be sent upon 
written request to the manufacturer. 





New Planer Uses V-Belt Drive 


The latest planer developed by the Turner 
Manufacturing Co., Statesville, N. C. em- 
Ploys a v-belt drive for upper and lower 
heads, matcher heads and feed belts. ‘It is 
said that this feature is responsible for 
greatly increased efficiency of the machine. 
Twenty-two roller bearings and twenty- 
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six ball bearings are incorporated in the new 
design. It has a capacity for a single sur- 
face 20 inches wide, double surface 18 inches 
wide and 6 inches thick, will dress four 
sides, 4 inches thick and match 12 inches 
wide. More detailed information is available 
from the Turner company. 





Improved Asbestos-Cement Wall- 
board Is Product of Laboratory 


A new and improved type of asbestos-ce- 
ment wallboard tradenamed “Careystone” is 
the result of extensive scientific research 
conducted in the laboratories of The Philip 
Carey Co., Lockland, Cincinnati, Ohio. The 
concern believes it has incorporated qualities 
in its new product which overcome many 
former wallboard problems. Company tests 
have demonstrated that the new board may 
be nailed, sawed, hammered and perforated 
without splitting. Unusual flexibility allows 
it to be curved around a four foot radii: Fire 
resistant qualities have been demonstrated by 
showing that the direct flame of a blow 
torch will not ignite the material. ‘“‘Carey- 
stone” wallboard is delivered ready for 
painting or papering in sheets 3/16, 4, or % 
inch thick and in sizes 48x48 and 48x96 
inches. It is also available scored in 4x4 
squares to represent tile. 





Factory Ventilator Re-designed 
for Greater Efficiency 
Super-sensitivity to wind changes is an ad- 
vantage claimed for the newly re-designed 
“Milcor Nu-Alpina Ventilator” offered by 
the Milcor. Steel Co., Milwaukee, Wis. for 


manufacturing plants and industrial build-: 





FELT WASHER 
ne 












ADJUSTABLE 
GREASE 


ings. The ventilator which is now suspended 
on a practically frictionless ball . bearing 


point, operates on the air-siphon principle,. 


using outside air-currents to draw impure 
air from building interiors. The manufac- 
turer will supply further information upon 
request. 
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“We'll have a 
Western Wholesaler 
at our service 


in 1941" 


Many a lumber buyer will make the 
New Year resolution to choose a good 
Western Wholesaler, and during 1941, 
to depend on the wholesaler for sup- 
plies of Western Softwoods. 


The strong and active market, capacity 

mill operation, crowded order files and 

general conditions now make a West- 

ern Wholesale connection more impor- 
- tant, more valuable than ever before. 


The Western Wholesaler is in position 
to keep tab on the lumber market. He’s 
on the ground, out here where the big 
trees grow, where the big saws are 
humming. In constant touch with hun- 
dreds of mills, he knows where to get 
what you want, how to get it moving 
in your direction. 


The West Coast Wholesalers listed be- 
low can supply all your needs in Doug- 
las Fir, Ponderosa Pine, Western Red 
Cedar, Idaho White Pine, West Coast 
Hemlock, California Sugar Pine. 


WALES LUMBER COMPANY 
Old National Bank Building 
SPOKANE, - - - WASHINGTON 
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110 Market St., SAN FRANCISCO, CALIF. 


DUNCAN LUMBER COMPANY, INC. 


Distributors for EATONVILLE LBR, CO. 
A “One Stop Station” for Lumber and Shingles, 
SEATTLE, WASH. 


Mauk Seattle Lumber Company 


Our Specialties: HOMESTEAD Brand Shingles 
°x4-8° Fir Dimension, SEATTLE, WASH. 











HUNDREDS of DEALERS are 
using the Low Cost Plans that 
are Published in Every Other 
Issue. ARE YOU? 








Morrill & Sturgeon 
Lumber Co. 
(Sawmill: Pine 


CARL SODERBERG Products as 
LUMBER COMPANY *"stille. Or 


Manufacturers and Wholesalers Washington 





The Mark of Quality 


Yeon Bidg., Portiand, Ore. 
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tory of the U. S. Forest Service, during their 
fortieth annual meeting at the Mayflower 
Hotel, here. The Forest Service official 
stated that the timber supplies of this coun- 
try, except of special types required in rela- 


West.” He added. that “with two-way ef- 


developments in forestry and possible future 
regulations were discussed at subsequent 
meetings. Participating in the discussions 
were representatives of all phases of the tim- 
ber and timber products industry, as well as 





trade promotion work for the association. 
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Montreal Lumbermen Meet and 


Elect Officers 


MontTREAL, Que., Can., Dec. 20.—New 
officers elected by the Montreal Lumber 
Association at its annual meeting, are J. W. 
Harding, president, and William Duncan, 
yice president. Addressing the convention, 
Mr. Green stated that “The Dominion Gov- 
ernment, for war purposes only, had bought 
970,000,000 board feet of lumber for the 
erection of more than 5,000 wooden build- 
ings.” 

He predicted a definite shortage of dry 
timber, and stated that the first ten months 
of 1940 had seen over two billion board feet 
of Canadian lumber exported, of which 65 
percent went to the United Kingdom and 
95 percent to the United States. 

Speaking of 1941, Mr. Green said that, 
“it was expected, the quantity of lumber 
exported to the United Kingdom will be 
less in 1941 than in 1940, it is expected there 
will be a marked increase in the sales of 
Canadian lumber to the United States, where 
exceptionally large building programs will 
be required for national Defense purposes.” 





President Stresses Operation of 
Supply and Demand 


MontTrREAL, Que., Dec. 21—E. M. Ball, of 
Montreal, was -elected president of the Que- 
bec Province Wholesale Lumber Associa- 
tion, and J. Gordon Chalefour, of Quebec 
City, vice president, at the annual meeting 
held December 18 at the Queen’s Hotel. 
Roland Bock was chosen honorary president, 
and Gordon D. Grimshaw reappointed as 
secretary-treasurer. 

Though preferring to make no prediction 
for the lumber business in the coming year, 
Roland Bock, in his presidential address 
stated: “If I may be permitted a word of 
advice, I would say, produce and buy to 
whatever capacity your finances may permit, 
for whatever control may exist, the old law 
of supply and demand will continue to be 
the governing factor.” 





Alabama and Georgia Dealers 
Plan Convention 


ATLANTA, Ga., Dec. 21—The lumber and 
supply dealers of Alabama and Georgia who 
compose the Lumber and Supply Dealers’ 
Council have announced that their 1941 con- 
vention and building material exhibit will be 
a bigger and better educational conference 
than any of their former conventions. Promi- 
nent speakers have been engaged, and other 
equally interesting features will be an- 
nounced. This convention will be held at 
the Ansley Hotel at Atlanta, Ga., Feb. 12-14. 





Business Forecaster to Address 
Northeastern Meeting 


RocHestTer, N. Y., Dec. 23—-Roy Wenz- 
lick will be one of the principal speakers at 
the Jan. 21-23 convention of the Northeast- 
ern Retail Lumbermen’s Association which 
will be held at the Hotel Pennsylvania in 
New York, N. Y. Announcement of this 
fact was made in “The Convention Call” 
which is issued by the association. Of Mr. 
Wenzlick it said, “A specialist whose con- 
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clusions are based upon years of study, Mr. 
Wenzlick will analyze building prospects for 
1941 in the light of news of the present and 
tomorrow’s probable headlines.” 





Canadian Foresters to Hold 
Annual at Victoria 


Victoria, B. C., Dec. 23—Members of 
the Canadian Society of Forest Engineers 
will hold their annual convention at Victoria, 
B. C., early in February. This will be the 
first time in the history of the association 
that the organization has met in the West. 

It is expected that representatives of the 
various provincial forest services across Can- 
ada will be in attendance at the meeting. 
Leading lumbermen, loggers, pulp and paper 
executives and representatives of many 
other branches of technical forestry will also 
be present. 


Red Cedar Shingle Bureau 
Meets in January 
SEATTLE, WASH., Dec. 23.—The 24th an- 
nual meeting of the Red Cedar Shingle Bu- 
reau, to be held in Seattle on Jan. 10, will 
feature as speakers outstanding figures in 
the lumber and allied fields. Among these 





. will be H. R. Northup, secretary-manager of 


the National Retail Lumber Dealers’ Asso- 
ciation, well known to lumbermen from 
Coast to Coast. Also to appear will be 
Frederick J. Woodbridge of New York City, 
a member of the architectural firm of Evans, 
Moore & Woodbridge, and a leading architect. 

Red Cedar Shingle Bureau plans for the 
new year will be considered by the members 
in attendance, according to W. W. Wood- 
bridge, secretary-manager of the Bureau. The 
association’s extensive advertising and field 
promotion accomplishments of the past year 
will be reviewed. 
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Talk on Totalitarianism at Hard- 
wood Wholesalers Meeting 


The program for the National Association 
of Hardwood Wholesalers’ annual meeting 
has been announced. This meeting will be 
held on Jan. 7 at the Congress Hotel in 
Chicago. Following registration in the 
morning, there will be a “get together” for 
members. 

President Van Keulen will deliver the 
address at the opening session in the after- 
noon; the address of welcome will be given 
by Alexander Resa, assistant corporation 
council, Chicago, and William Fielding Og- 
burn, of the University of Chicago, will de- 
liver a talk: “The Totalitarian State, (Can 
It Happen Here?)” Election of officers and 
the business meeting are scheduled for 
3:00 o’clock. 

During the evening there will be a ban- 
quet with entertainment. This is to be in 
the nature of a family party. 





Southern Pine Association to 
Exhibit at Retail Meetings 


New Orteans, La., Dec. 20:—The South- 
ern Pine Association will be represented at 
ten State and regional retail lumber dealers 
conventions to be held in the first three 
months of 1941. The attractive exhibit pre- 
pared for this season will occupy a space 
eight feet square. H. C. Berckes, secretary- 
manager of the association, states that the 
background of the exhibit will be Southern 
pine in natural color, with one side contain- 
ing six large, colored transparencies repre- 
senting quality features of Southern pine. 
On the other side of the background 
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is a large panel of grade-marked lum- 
ber, showing nearly all the grades and 
sizes of lumber and timber generally used 
in building. <A life-size figure of a man 
stands at the side holding a magnifying glass 
over the SPA grade-mark on a piece of 
timber. 

One of the side wings shows a large col- 
ored picture of a southern pine forest, over 
which is imposed a board of the same spe- 
cies, and above that a modern home. Other 
pictures on this wing show interiors of 
Southern pine finish, and an illustration of 
the “15 Points of Correct Frame Construc- 
tion,” sponsored by the association. The 
other wing of the exhibit, and the base of 
the background are panels of interior and 
exterior finish and trim, flooring, siding, and 
other items in natural color. 





Northern Idaho Association 
Reelects Officers 


G. F. Jewett, vice president and treasurer 
of the Potlatch Forests, Inc. was reelected 
president of the North Idaho Forestry Asso- 
ciation at the annual meeting Dec. 9. Also 
reelected were C. B. Sanderson of the Mil- 
waukee Land Co., Seattle, as vice president 
and E. C. Rettig of the Potlatch Forests, Inc. 
Lewiston, Idaho as secretary. 





Northwestern Lumbermen Com- 
plete Plans for 5Ilst Convention 


MINNEAPOLIS, MINN., Dec. 23.—Ormie C. 
Lance, secretary of the Northwestern Lum- 
bermens Association, reports that the pro- 
gram for the 51st annual convention to be 
held at the municipal auditorium Jan. 14 to 
16, is nearly complete. A feature of the 
convention this year will be “The Little 
Theatre,” which will operate continuously 
to permit exhibitors who have made pre- 
vious arrangements to. show ‘pictures. 

Colonel W. B. Greeley, secretary-manager 
of the West Coast Lumbermens Association, 
will be among the principal speakers. He 
will address the convention on January 15. 
The evening of January 14 is the date set 
for the annual banquet of the Mississippi 
Valley Sash and Door Salesmen’s Associa- 
tion and the Twin Cities Hoo Hoo Club. 


November Marks Thirtieth 
Milestone for Company 


IRON MountaIn, Micu., Dec. 23.—Just 30 
years ago last November the company that 
is now Von Platen-Fox Company opened its 
operations in Iron Mountain. But according 
to M. J. Fox, president, “it doesn’t seem that 
long—seems more like 30 weeks.” In 1910, 
when the Von Platen Lumber Co. opened its 
operations, Iron Mountain was a city of 
8,000 persons, and there- were four active 
mines. The mines and the fact that 183 citi- 
zens of Iron Mountain raised $12,000 to loan 
the new industry were decisive factors in 
attracting the company. 

“lm proud of the fact that we paid off 
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every loan. within five years,” said Mr. Fox, 
“T’d hate to think that anyone had lost their 
money helping us.” 

Arthur Carlson, office manager, is the only 
present employee—except Mr. Fox—who 
was in at the beginning of operations here, 
The average length of service for employees 
is 21 years. 

Mr. Fox’s name was added to the com- 
pany name in 1920, but he has been active 
head of the plant’s operation since its incep- 
tion, and is assisted today by his son, Abbot 
M. Fox, vice president. Two other sons, 
Robert and James, are also on the payroll. 

The Von Platen company was active for 
20 years in lower Michigan before coming 
to Iron Mountain and still deals with cus- 
tomers of a half century ago. 


Coming Conventions 


Dec. 30—Mississippi Valley Lumber & Sash 
& Door Salesmen’s Association, Radisson 
Hotel, Minneapolis, Minn. Annual. 


Jan. 7—National Association of Hardwood 
Wholesalers, Congress Hotel, Chicago. 
Annual. 


Jan. 7-9—Indiana Lumber & Builders’ 
Supply Association, Claypool Hotel, In- 
dianapolis, Ind. Annual. 


Jan. 14-16—Northwestern Lumbermen’s 
Association, Minneapolis Auditorium, 
Minneapolis, Minn. Annual. 


Jan. 14-16—Middle Atlantic Lumbermen’s 
Association, Bellevue - Stratford Hotel, 
Philadelphia, Pa. Annual. 


Jan. 15-16—Carolinaé Lumber & Building 
Supply Association, Hotel Charlotte, 
Charlotte, N. C. Annual. 


Jan. 20-22—Mountain States Lumber Deal- 
ers’ Association, Shirley-Savoy Hotel, 
Denver, Colo. Annual. 


Jan. 21—JIntercoastal Lumber Distribu- 
tors’ Association, National Republican 
Club, New York. Annual. 


Jan. 21-23—Northeastern Retail Lumber- 
men’s Association, Hotel Pennsylvania, 
New York, N. Y. Annual. 


Jan. 21-23—Kentucky Lumber & Supply 
Association, Brown Hotel, Louisville, 
Ky. Annual. 


Jan. 24—Indiana Hardwood Lumbermen’s 
Association, Severin Hotel, Indianapolis, 
Ind. Annual. 


Jan. 28-30— Southwestern Lumbermen’s 
Association, Municipal Forum, Wichita, 
Kan. Annual. 


Jan. 29-31—Ohio Association of Retail 
Lumber Dealers, Neil House, Columbus, 
Ohio. 

Jan. 30-31— Pacific Division, National 
Wooden Box Association, San Francisco, 
Calif. Annual. 


Feb. 4-5—Canadian Lumbermen’s Associa- 
tion, Mount Royal Hotel, Montreal, Que. 
Annual. 

Feb. 4-6—Michigan Retail Lumber Deal- 
ers’ Association, Pantlind Hotel, Grand 
Rapids, Mich. Annual. : 


Feb. 4-6—American Wood Preservers’ As- 
sociation, Brown Hotel, Louisville, Ky. 
Annual. 


Feb. 5-7—Iowa Retail Lumbermen’s Asso- 
ciation’s. Eighth Annual Merchandising 
Clinic, Des Moines Coliseum, Des Moines, 
Iowa. Annual. 


Feb. 5-7—Lumber Dealers’ Association of 
Western Pennsylvania, William Penn 
Hotel, Pittsburgh, Pa. Annual. 

Feb. 10-12—West Virginia Lumber & 
Builders’ Supply Dealers’ Association, 
West Virginian Hotel, Bluefield, West 
Va. Annual. 

Feb. 12-14—Lumber and Supply Dealers’ 
Council, Convention and Building Mate- 
rial Exhibit, Ansley Hotel, Atlanta, Ga. 
Annual. 

Feb. 11-13—Illinois Lumber & Material 
Dealers’ Association, Stevens Hotel, Chi- 
cago. Annual. 

Feb. 18-20—Wisconsin Retail Lumbermen’s 
Association, Milwaukee Auditorium, Mil- 
waukee, Wis.- Annual. 

Feb. 19-21— Virginia’ Building Material 
Association, Hotel John Marshall, Rich- 
mond, Va. Annual. 

Feb. 20-21—Southern Safety Conference, 
Tutwiler Hotel, Birmingham, Ala. An- 
nual. 

Feb. 20-22—Western Retail Lumbermen’s 
Association, Olympic’ Hotel, Seattle, 
Wash. Annual. 

Feb. 25—Northern Indiana and Southern 
Michigan Retail Lumber Dealers’ Asso- 
ciation, Indiana Club, South Bend, Ind. 
Annual. 


Feb. 26-28—Nebraska Lumber Merchants’ 
Association, Omaha Municipal Audi- 
torium, Omaha, Neb. Annual. 














LINCOLN COUNTY LUMBER COMPANY 


BROOKHAVEN, MISS. 


Manufacturers 


BAND-SAWN YELLOW PINE LUMBER 


MIXED CARS 
YARD AND SHED STOCK 


ALL STOCK NOT 


KILN-DRIED 
FINISH—TRIM—MOULDINGS 


Grade-Marked Under S.P.A. Rules 
SOUTHERN HARDWOODS 


KILN-DR IED 


RAILROAD AND | 
INDUSTRIAL LUMBER 


IS DOWICIDE-DIPPED 


COMMON AND 
DENSE TIMBERS 
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THE LUMBERMAN POET 

















THE LAND 
OF 
CHRISTMAS 
TREES 


From issue of 
December 23, 1905 





My papa works in a lumber camp My mama says that the snow that lies 
In the land of Christmas trees, In the land where the great trees grow 
And he wrote to me, Is like the spread 
“T wish you could see On my little bed 
Such Christmas trees as these! Where at night to sleep I go; 
In the swamp so cold, in the swamp so damp, That underneath with tight-shut eyes 
There are cedars green and great, The flowers are slumbering— 
There are pines so high There snug and warm 
That they touch the sky, From the winter storm 
There are hemlocks slim and straight. The wait for the call of spring. 


“They smile to the moon, they sing to the 


So, when I kneel for the night’s amen, 


star, I think of the Christmas land, 


They nod to the passing breeze, 
And every bough 
Wears diamonds now 
In the land of Christmas trees.” 
O wonderful land in the north woods far, 
O wonderful, beautiful land! 


I say a prayer 
For my papa there 
In the forest green and grand; 
And another prayer I whisper then 
While I kneel on bended knees— 


In my cot so white That the Lord will keep 
I dream at night The flowers that sleep 


Of the forest green and grand. 


In the land of Christmas trees. 








viewsor OO YEARS AGO 


From the AMERICAN LUMBERMAN 








A CHRISTMAS year to year, until now it 
GREETING dominates the world. 
From Issue of Dec. 20, ey hs ’ 
1890 The wisdom of this ob- 


servance, no one, no mat- 

Of all the divisions by | ter what may be his creed 
which from time immem- |] or belief, will question. It 
orial mankind has been is well to pause for a mo- 
wont to mark the flight of | ment in the eager and re- 
time, that of the festal lentless warfare for gain 
season which is now upon and allow nobler aspira- 
us is without doubt the | tions for a time to take 
most momentous. Inaug- |-control; to permit the 
urated by the proclama- | sentiment of affectionate 
tion of peace and good | regard for our fellows to 
will toward men, the ob- | have a little time and 
servance of this season as space for growth each 
one peculiarly fitted for year, that it may not be 
opening the heart and giv- | entirely smothered by the 
ing expression to inward | sordid accumulations of a 
gratitude by outward man- | work-a-day world. In pur- 
ifestations of good feeling suance then of this ami- 
towards our fellows has | able and salutary custom 
become more general from we desire to extend to our 








readers one and all a 
hearty Christmas greeting. 
Greetings not alone but 
congratulations that the 
year now drawing to a 
close has brought such 
full fruition of its early 
promise, that the harvest 
garnered has been so plen- 
teous and the outlook for 
the future so favorable. 
That the year has not been 
without its trials and 
vicissitudes is true, but it 
is also true that the great 
department of trade, which 
it is the privilege of this 
journal to serve, rests 
upon a sound and stable 
basis, and there are at 
present no reasons why 
anything but prosperity 
for its future should be 
predicted. 





ee 
FOR BEAUTY, FINISH 
and UTILITY DIXIE 
BRAND OAK FLOOR- 
ING HAS NO EQUAL! 





WE DO NOT MAKE 
THE MOST OAK 


FLOORING BUT WE 
eas DO MAKE THE 
BEST! 








W.R.WRAPE STAVE COMPANY 


Post Office Box 182 
LITTLE ROCK, ARKANSAS 








WHITE PINE 22he— 


California White 
Also and Sugar Pine 


Fir Wallboard West" coast Products 
William Schuette Company 


New York 
Office—4i East 42d St. PITTSBURGH, PA. 








WIN HARBORS 
LUMBER CO. 


Backed by 75 Years 


of Lumber Family Tradition 





RAIL DEPARTMENT 


SEATTLE, WASH. 


SEATTLE, WASH. CHICAGO, ILL. 
West Coast Rail. Doug- Southern. Pine, Hard- 
las Fir, Red Cedar, Pon- woods, Ponderosa and 


derosa and Idaho White Idaho White Pine, 

Pine, Sitka Spruce, Douglas Fir, Red Cedar, 

Western Hemlock. Sitka Spruce, Western 
Hemlock. 


Waco, Texas—Jack Ray. 


INTERCOASTAL DEPARTMENT 


Offices: Portland, Oregon 


Branches: New York, Baltimore, Boston, 
San Francisco, Los Angeles 


TWIN HARBORS LUMBER C0. 


SEATTLE, WASH. 


Factory Lumber, Industrial 
Items, Finish, Plywood 
Timbers, Shingles, Siding 
FAMOUS GRAYS HARBOR TIMBER 
WEST COAST WOODS 


Exclusive Agents Railroad and Car Materials for 20 Mills 


Mixed Cars . . . Waterborne Parcels . . . Full Cargoes 
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Among the Lumbermen’s Clubs 


Central Wisconsin Club Has 
Final 1940 Meeting 
StevENS Point, Wis., Dec. 23.—The final 
meeting of the year for the Central Wiscon- 
sin Lumbermen’s Club was held at Hotel 
Whiting, here, November 28, with James 
C. Miller, Fuller Goodman Co., Waupaca, 
presiding in the absence of President Harold 
FE. Clark. Speakers included Secretary 
Montgomery, Wisconsin Retail Lumber- 
men’s Association, Harold S. Crosby, Osh- 
kosh, and H. P. McDermott, mortgage de- 
partment manager, State association. 





Southwestern Hardwood Manu- 
facturers Elect New Officers 


New Or-eans, LA., Dec. 23.—The Decem- 
ber and annual meeting of the Southwestern 
Hardwood Manufacturers’ Club was held in 
New Orleans at the Roosevelt Hotel Dec. 
11. President Bass, in his annual report, 
stated that in 1940 the club had held eight 
meetings, three in Monroe, La., two in New 
Orleans, two in Shreveport, and one in Can- 
ton, Miss. He detailed the numerous activi- 
ties of the club during the year, all of which 
will be continued. He stated that even 
though 1940 was possibly the most trying 
and uncertain year in the history of the club, 
yet the Southwestern Hardwood Manufac- 


turers’ Club was financially sound, operating 
within its income, and had retained its ac- 
tive membership. 

A nominating committee composed of W. 
W. Kellogg, chairman; T. J. White and 
George H. Henderson, submitted the fol- 
lowing nominees, who were unanimously 
elected to serve the club for the ensuing 
year, 1941: President, J. A. Lacour, Denk- 
mann Lumber Co., Canton, Miss.; 1st vice 
president, D. C. Johnson, Tendal Lumber 
Co., Inc., Waverly, La.; 2nd vice president, 
Geo. H. Henderson, Angelina Hardwood Co., 
Keltys, Texas, and Secretary-treasurer, 
George Schaad, Jr., of New Orleans, La. 

Retiring President Bass was tendered a 
rising vote of thanks for his time and ac- 
complishments during his administration, 
and this was followed by formal acceptance 
of the presidency by J. A. Lacour who asked 
continued support and cooperation of mem- 
bers and officers. 





Series of Monthly Meetings 
Is Begun 


Rep Bank, N. J., Dec. 23—The Material 
Men’s Club of Monmouth and Ocean Coun- 
ties, New Jersey, has begun a special series 
of monthly meetings planned to better equip 
its dealers with information covering a wide 
range of useful subjects, with particular em- 





December 28, 191 pecember 28 


phasis on better selling and better manage- 
ment. 

The series, prepared by President Walter 
Cranmer of Beach Haven and Secretary E, 
H. Christy, started in November when there 
was a demonstration of a remarkable yard 
amplifier intercommunicating system which 
is being installed in many Jersey yards. 

At the Dec. 12 meeting at Freehold, R. B. 
Fehren of Weyerhaeuser Sales Co. talked on 
“New Lumber Products.” Everitt H. Hall 
of Allied Building Credits spoke on “New 
Ideas in Instalment Selling.” The club’s sec- 
retary used his talking motion picture projec- 
tor to show the new FHA technicolor film 
“Design for Happiness,” brought by Mr. 
Fehren. 


Seattle Lumbermen Elect Whole- 
salers' Western Manager 


SEATTLE, WASH., Dec. 22.—On Dec. 6, 
the Seattle Lumbermen’s Club, with a mem- 
bership of 125 leading lumbermen, elected 
Roy Dailey, western manager of National- 
American Wholesale Lumber Association, as 
president. This club has, over the past ten 
years, become one of the largest and most 
progressive lumbermen’s organizations in the 
West, and has been making many important 
contributions toward improvement of the in- 
dustry, both local and national. 

It was also announced at this meeting that 
Mr. Dailey had been appointed general 
chairman of the annual convention of the 
Western Retail Lumbermen’s Association to 
be held in Seattle Feb. 20, 21 and 23. 
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Lumbermen's “Improved Ready Reference Inventory” 2co4 


Compiled by Lumbermen for Lumbermen 


ADVANTAGES OF THE BOOK: 


1. The “Improved Ready Reference Inventory” book is loose leaf 
(See figure 1 above.) 


2. This spiral bound book lays flat when open. 


with the new spiral binding. 


3. The pages can be turned more easily when taking inventory. 


4, Cut-out index is uniformly spaced on each page. 
2.) This provides an instant reference method for later use. 


proceeds. 
(See figure 6. 


inventory books several weeks in advance by listing grades and 
species of woods in each section of the book as taken from the 
preceding inventory. 
in number of pieces in each pile as counting in the yard 


Then all that is necessary is to write 


All pages are ruled on both sides which increases the capacity 
of the book to 64 pages. 


5. The sheets can be taken out of the book and run through the 7: Extra ruled sheets perforated to fit this book may be secured 


typewriter if copies of inventory are desired. 
This feature is very useful for lumbermen who prepare their 


(See figure 3,) 


at 2c each. Easily placed in the book. 
8. Makes inventory taking a pleasure. 


Cost of the Lumbermen’s “IMPROVED READY REFERENCE INVENTORY” book, 


One book, $1.50; four books, $5.50; ten books, $11.00 
Send all Orders to 


431 So. Dearborn St. American{iimberman Chicago, Illinois 
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Oakland Hoo-Hoo Entertains 


OAKLAND, Catir., Dec. 23.—Hoo-Hoo 
Club No. 39 held its annual Christmas 
Party, Friday evening, December 20, at the 
Athens Club. President T. T. Branson ex- 
tended invitations to all lumbermen. A num- 
ber of the members of the Sacramento and 
Central Valley Hoo-Hoo Clubs attended the 
gala get together. Arrangements for the 
party included a seven act show along with 
the dinner. Invitation notices read: “For 
our big Christmas tree, no one will be ad- 
mitted without a present—not to exceed 25 
cents.” 





Sheboygan-Calumet Club Hears 
Association Forester 


ELKHART LAKE, Wis., Dec. 23.—Harold 
S$. Crosby, forest products engineer, North- 
ern Hemlock & Hardwood Mfgrs. Assn., 
was the principal speaker at the regular 
monthly meeting of the Sheboygan-Calumet 
County Lumbermens Club, discussing con- 
ditions in the lumber industry, analyzing in 
particular, possibilities of a lumber famine, 
and the effect of the present market on fu- 
ture building prospects. Joe Richardson, 
Richardson Brothers Co., Sheboygan Falls, 
secretary of the club, presided in the absence 
of President Larry Scott. 





Quarantine Cancels Spokane 
Charity Christmas Party 


SPOKANE WasH., Dec. 23.—The annual 
Christmas party of the Spokane Hoo-Hoo 
club at the St. Joseph’s orphanage had to 
be cancelled according to announcement Dec. 
22 by President Jack West at the club meet- 
ing. This has been an annual charity of the 
club for nearly 20 years. The presents for 
the children which have been bought by a 
committee headed by Ed Rowles of the Mc- 
Goldrick Lumber Co. under direct requests 
by mail from the children to Santa Claus 
will be distributed without having the usual 
party. A case of scarlet fever has put the 
home under quarantine. 





Hoo-Hoo Club of Washington, 
D. C., Holds Christmas Party 


WasHInGTON, D. C., Dec. 21—Hoo-Hoo 
Club No. 99, of this city held a Christmas 
party yesterday for more than a hundred 
members and friends. Following a dinner, 
gifts were drawn from a grab bag. Most 
of the gifts were returned to be wrapped 
and sent to a local institution for distribution 
to the needy. Channing Walker, Snark of 
the club, directed the festivities, and W. A. 
H. Church played the part of Santa Claus 
in traditional garb. Russell Lamar of Lamar 
& Wallace, moved about in the guise of an 
animated Christmas tree. 





Elect Officers at Buffalo Annual 
Christmas Party 


BurFFaLo, N. Y., Dec. 24.—The annual 
Christmas party of the Buffalo Hoo-Hoo 
Club was held Dec. 20 at the Hotel Touraine 
With a good representation of the lumber 
interests of the city. Dinner was served at 
6:29 P.M. A feature of the evening was 
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a Monte Carlo night, with numerous prizes 
including turkeys for the Christmas dinners 
of the fortunate ones. Many enjoyable 
games were also on the program. 

The annual election was held and H. 
Morton Jones, president of the R. T. Jones 
Lumber Co., was elected president for the 
next year. Other officers elected are: Ed- 
ward J. Hoffman, ist vice president; Ner- 
man J. Brautigan, second vice president, and 
F. Fleming Sullivan, secretary-treasurer. J. 
C. L. Evans is retiring president. 





New Officers Are Elected by 
Memphis Club 


Mempuis, TENN., Dec. 23.—Richard H. 
Bodine, Memphis lumberman, was elected to 
the presidency of the Lumbermen’s Club of 
Memphis for 1941 recently at an election 
held at Hotel Gayoso. Mr. Bodine is presi- 
dent of the G. P. Bodine Lumber Co., and 
served as president of the Memphis Cotton 
Carnival during the 1939-40 season. 

Frank A. Peltier was elected ist vice 
president; Ben Sheffler, 2nd vice president, 
and G. A. Sudduth was elected secretary- 
treasurer. 

Mr. Bodine and the other successful can- 
didates will be installed at the first meeting 
after the holiday adjournment. 


Newark Selected for Loading 
of Lumber for Britain 


Newark, N. J., Dec. 23—Port Newark 
has been selected as the winter shipping cen- 
ter for Canadian lumber consigned to British 
ports. It is estimated that 100 carloads a 
day will roll in for transfer to British 
freighters, or 250,000,000 feet during winter, 
when Canadian seaports usually are ice- 
bound. Docks of the Newark Tidewater 
Terminals (Inc.), and two municipal docks 
would be made available. These marginal or 
quay type docks make it possible to transfer 
lumber direct from railroad car to steamer. 
Plenty of storage space is available. The 
New Jersey State Board of Commerce and 
Navigation has been asked to install channel 
marker buoys and lights for night use and 
to dredge the entrance of the port channel. 
Before final approval of the deal, “free” time 
normally allowed by railroads on exports 
had to be extended, United States Customs 
consent obtained for movement under bond, 
and ICC approval obtained for railroad rates 
which will neutralize the disparity between 
Canadian and United States rates of ex- 
change. During winter, Canadian-British 
interests will pay between $75,000 and $100, 
000 in dockage and wharfage charges to the 
Terminals. 
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THIS DEALER SAYS: 
“In all my years as a 
lumber dealer I’ve 
never known finer 
frames than those of 
Bradley-Miller.”’ 


To keep ahead in ’41 sell 
BRADLEY-MILLER 


FRAMES 


Start with the New Year and build better 
business with Bradley-Miller Frames. 
has proved the surpassing quality of these 
superfine products; proved their strength, en- 
weather-tightness, 
from shrinking, warping, swelling, shrinking. 
Made of Genuine White Pine. 
Ponderosa Pine Frames, same manufacture 
and grade as the Genuine White Pine. 


BRADLEY, MILLER & COMPANY 


Bay City, Michigan L 


Bradley-Miller 
fy Mich . 


Time Mixed Car 
Shipments 
their freedom of Frames 
: and 
We furnish High- 
Quality 


Box Shook 














































BIRCH & SOFT MAPLE 


We have a good supply of Soft Maple in 
4/4, 5/4, 6/4 and 8/4; also 4/4 and 5/4 Com. 
Birch. Let us quote you. 


CoTToN HANLON 


ODESSA , NY. 


















now find thems 
at dependable prices. 





DEPENDABLE SOURCE OF SUPPLY 
Now is the time when the smart buyer is the one 
who sticks close to a dependable source of supply 
and dependable seme. 
elves out on a 
dependable source of supply, dependable quality 





straight price buyers 
yf limb. We offer a 
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. 
Freight Cars on Order 

WasuHinctTon, D. C., Dec. 23.—Class I 
railroads put 59,473 new freight cars in 
service in the first eleven months of 1940, 
the Association of American Railroads an- 
nounces. In the same period last year, 
20,085 were put in service. Of the 1940 
total were 29,650 box, 27,028 coal, 1,055 flat, 
646 refrigerator, 388 stock and 706 miscel- 
laneous cars. New cars on order Dec. 1 
amounted to 30,684, compared with 27,459 
on Nov. 1, 1940, and 36,198 on Dec. 1, 1939. 
New cars on order Dec. 1 this year included 
15,649 box, 13,983 coal, 50 stock, 487 flat and 
500 refrigerator cars. Freight cars leased 
or otherwise acquired are not included in 
above figures. 








Set of Blue Prints and 


ree BOOK 


\z4 
“HOW TO READ BLUE PRINTS” 


Sent to Employees of 


LUMBER DEALERS 


This Free Trial Lesson on “How to Read Blue 
Prints.” and a set of blue print plans,—to 
show you how this 37 year old School for 
Builders’ makes it easy for men in lumber 
yard offices to list material, estimate costs, 
etc. Drawing of plans included if wanted. 
LEARN AT HOME IN SPARE TIME 
Men with this training are needed now to 
handle expanding business in lumber yards. 
Lumber yard officials and building contractors 
urge employees to get this training. For Free 
Trial Lesson address: 


CHICAGO TECH COLLEGE 
S-424 Tech Bldg.. 118 E. 26th St., Chicago, Ill. 











Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 








GILBERT NELSON & CO. 


Public Accountants 
332 $. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 











This Derrick For Sale at 


Reduced Price 


Has 83-ft. boom, is 
electrically operated 
with 20 H.P. motor. 
Makes complete circle. 
Under it can be stored 
approximately 21/2 mil- 
lion feet of lumber. 
Will lift approximately 
3 tons at end of boom. 
Excellent condition. 
Company’s business 
has changed. No long- 
er have use for der- 
rick. Will make fa- 
vorable price either 
f.0.b. Reading or de- 
livered within reason- 
able distance. Send 
for photo and more detailed description. 


MERRITT LUMBER YARDS, Inc. 


ourth & Spruce Sts. READING, PA. 
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YARD, MILL and OFFICE 


Newsy Notes of Persons and Places 





Charles J. Harris, of New York, eastern 
representative of the Winton Lumber Sales 
Co., Minneapolis, was a visitor to friends 
in the Buffalo trade recently. 


V. A. Nyman, manager of the American 
Plywood Co., of Aberdeen, Wash., has just 
been elected to the board of directors of the 
Aberdeen Chamber of Commerce. 


Harold Webster, of the sales staff of the 
John Dower Lumber Co., has just been 
elected president of the Tacoma, Wash., En- 
gineers Club. 


Ricardo J. Gutierrez, manager of the Red- 
wood Export Co., Sas, Francisco, Calif., 
was recently named a member of the coun- 
cil of the San Francisco chapter, Pan 
American Society. 


S. S. Waterman, assistant sales manager 
of the St. Paul & Tacoma Lumber Co., 
spoke on the romantic side of the lumber 
industry at the December 11 meeting of the 
Accountants Association of Tacoma, Wash. 
His subject was “Sawdust and Snoose.” 


Charles B. Hammond, recently completing 
his course in Forestry and Business at the 
University of Idaho, is now associated with 
his father, G. M. Hammond, in the manage- 
ment of the Bowerman Lumber Co., Ltd., 
Glendale, Calif. 


H. A. Crane, president, Dealers’ Ware- 
house Supply Co., Inc., Baltimore, Md., has 
just completed a 10,000 mile trip by airplane, 


during which he visited mills on the West’ 


Coast, and made stops at New Orleans, 
Memphis and other points. 


Roy A. Sikes, manager, Emporium For- 
estry Co., New York, N. Y., who carry on 
lumbering operations in the Adirondacks, 
visited Baltimore recently to make the 
rounds of the territory with B. H. Burr, the 
local representative. 


Richard P. Baer, head of the hardwood 
firm of Richard P. Baer & Co., Baltimore, 
Md., accompanied by William Vogedes of 
the sales staff, spent several days at the 


sawmill operated by a subsidiary at Halsey, 
N. C. 


J. Greenbaum & Sons, Inc., parquet and 
hardwood flooring and supplies, of Jamaica, 
N. Y., announce that they have moved their 
office and warehouse to a larger and more 
convenient location with railway siding at 
Liberty Ave. and 180th Street in Jamaica. 


The Allee Lumber Co., Chicago, announce 
that on December 30 they will move their 
office from its present location to Suite 4006- 
4007, Board of Trade Building, 141 W. 
Jackson Blvd. Mr. Allee states that volume 
has greatly exceeded expectations, thus mak- 
ing it necessary to have larger office space. 


H. Eugene Emmons, president-manager of 
the Tacoma Sash & Door Co., was toast- 
master at the annual dinner meeting of the 
Alaska development committee of the Ta- 
coma, Wash., Chamber of Commerce at the 
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Hotel Winthrop in that city December 10, 
Philip Garland, vice president and general 
manager of the Oregon Washington Ply- 
wood Co., and William Deering, president 
of the John Dower Lumber Co., were mem. 
bers of a quartet of prominent Tacoma jn- 
dustrialists who sang on the program. 


Motor truck logging operations on the 
west coast of Vancouver Island are now be- 
ing closely studied by J. A. McNally, woods 
superintendent of the Anglo-Canadian Pulp 
& Paper Co., Quebec, Que., and by A. N, 
Robertson of the technical staff of the same 
company. 


Announcement has been made by C. C, 
Neal, president of Haywood Industrial In- 
stitute, Pine Bluff, Ark., that the Norton- 
Wheeler Stave Co., has given 4,600 feet of 
lumber to the institute to be used in the con- 
struction of a new dormitory. This will be 
a two story, 20 room building. 


E, A. Wright, Los Angeles, California 
representative for the Washington Veneer 
Co. of Olympia, Wash., has expanded his 
activities by taking over representation for 
pine moulding for the W. R. Sayer Lumber 
Co. (Inc.), of San Francisco, in the south- 
ern California territory. 


C. W. Comegys, for 13 years Los Angeles 
representative of the Celotex Corp., has been 
named head of the new engineering depart- 
ment of the Geo. E. Ream Co., Los Angeles. 
Mr. Comegys will contact engineers and 
architects and do promotional work on 
Thermax and other products. 


After fifty-five years active work in the 
lumber industry, William J. Hanlon, super- 
intendent in charge of transportation and 
logging, West Side Lumber Co., Tuolumne, 
Calif., has retired. Mr. Hanlon started in 
the lumber business in the east. He has been 
with the West Side Lumber Co. since 1903. 


Lee L. Doud, president of the Defiance 
Lumber Co., and Daniel J. Young, vice 
president of the Wheeler Osgood Sales 
Corp., have just been elected to the board 
of trustees of the Tacoma, Wash., Chamber 
of Commerce. They will be installed at the 
organization’s annual dinner meeting De- 
cember 30. 


‘New directors elected by the Building Ma- 
terial Dealers Credit Association of Los 
Angeles include: Finish Lumber—R. D. 
Russell, Consolidated Lumber Co.; Sash and 
Door—J. H. Stovall, Patten-Blinn Lumber 
Co.; Building Material, Frank A. Pritchard, 
Beverly Building Material Co.; Clay Prod- 
ucts; Archibald Douglass, Whiting-Mead 
Co. Hold-over directors include Rough 
Lumber—James C. Jenkins, San Pedro Lun- 
ber Co.; Interior Hardwood—C. B. Howe, 
E. K. Wood Lumber Co. 


Neville Long, partner in Cox, Long & 
Co., one of the biggest lumbering import- 
ing firms in Britain, has visited his com- 
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pany’s offices at Montreal and Vancouver. 
He made a-short trip fo Washington and 
Oregon. . The specialty of the firm is the 
importation of high-grade softwood; much 
of this now goes into airplanes. 

The Black Diamond Lumber Co. of Kiblah, 
Ark. has contracted for all the oak timber 
over 10 inches in diameter on four tracts 
of land located in Caddo Parish, Louisiana, 
also all pine and other softwoods over 8 
inches in diameter and all hardwood timber 
over 10 inches in diameter from two addi- 
tional tracts in the same locality. 

D. S. Harter, engineer for the Timber 
Engineering Co., recently addressed students 
of the Chamberlain and Abbott vocational 
schools of Washington, D. C., on “Use and 
Application of Timber Connectors,” devot- 
ing much attention to.low-cost housing and 
the plank-and-beam system. Carpentry is a 
major item in the curriculum of these 
schools. 


RETAIL YARD CHANGES 


BEAVER City, Nesr.—J. C. Kiker is the 
new manager of the Beaver City Lumber 
Co., here, taking the place of the late W. S. 
Gunnell. 

San ANGELO, TEX.—Wm. Cameron & Co., 
Inc., have announced the appointment of 
S. H. Powell as manager of the yard here. 
He succeeds H. E. Muller, who has accepted 
a position elsewhere with the company. 


Hunter, Oxia.—Pat McCue is the new 
manager of the Long-Bell Lumber Co.’s yard 
at Hunter. Paul Guthrie, the previous man- 
ager, has been transferred to Hennessey, Okla. 








Opens Office as Industrial 
Consultant 


PorTLAND, Ore., Dec. 23.—Harold J. Mc- 
Coy, well known Pacific Coast lumberman, 
has opened offices at 622 American Bank 
Building, Portland, as a consultant in indus- 
trial management and engineering. Mr. Mc- 
Coy recently resigned as general manager 
of the White River Lumber Co. at Enumclaw, 
Wash. Prior to going to Enumclaw, Mr. 
McCoy held an executive position with the 
Weyerhaeuser Timber Co. operation at 
Klamath Falls, Ore. He is an engineer by 
education and training, and grew up in the 
lumber business at Bonner’s Ferry, Idaho, 
where he was for many years connected with 
the Bonner’s Ferry Lumber Co. 





New Wood”'Preserving Plant Is 
Well Located 


Port Newark, N. J., Dec. 24.—The 
American Lumber & Treating Co., announc- 
ing the opening of its newest wood preserv- 
ing plant at Port Newark, N. J., extends an 
invitation to. lumbermen in the Northeast to 
visit the plant after the first of February. 
Until then, company ‘spokesmen say, the 
two treating cylinders will be operating 24 
hours a day clearing a back-log of heavy 
piling for Defense projects. 

Although the company sales office for the 
New York area will remain.in the Graybar 
Building, New York, N. Y., a plant office 
is being prepared for visiting lumbermen. 
Located in.a separate building at Port New- 
ark, the plant office will feature displays 
of an educational nature—illustrating vari- 
ous technical phases of wood preservation 


which are not generally familiar to the 
layman. 

The Port Newark plant, like the other 13 
American Lumber. & Treating Co. estab- 
lishments, will. operate on a strict “treating 
service only” policy. The company does not 
buy .or sell lumber, treated or untreated, 
but offers its “service station” facilities to 
the lumber industry. 

Because of its location on rail, water and 
highway, the Port Newark plant is ideally 
situated for any sort of lumber shipment. 
Dealers may truck their own stock to and 
from ‘the plant, or rail shipments can be 
stopped off for treating in transit. 

Two treating cylinders, using “Wolman 
Salts” preservative or creosote oil, together 
with ample lumber handling equipment, will 
assure prompt service. 

In discussing the company’s plans for 1941, 
J. F. Linthicum, president, pointed to the 
gain in sales of “Wolmanized Lumber” dur- 
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ing 1940. An increase in volume of more: 
than a third over 1939 (the best previous 
year) shows lumber dealer participation in; 
the treated lumber business to be ,steadi 
widening. With the Port Newark Fac 
in operation, the American Lumber & Frege ; 
ing Co. looks to 1941 for a continued in-— 
crease in dealer volume. 








Employee Is Honored After 55 
Years of Service 


Oneonta, N. Y., Dec. 23.—William J.* 
Rowe, veteran employee of Briggs Lumber 
Co. of this city, was recently honored at a 
testimonial dinner given after his complet- : 
ing 55 years of service. Mr. Rowe, who has . 
operated the millwork shop of the company 
for many years, entered the employ of the: 
company in 1885, two years after it was 
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ATTENTION! LUMBER MILLS 


we are GAR ano CARGO BUYERS 


of SOUTHERN PINES--WESTERN PINES 
DOUGLAS FIR--HARDWOODS 


SEND US YOUR STOCK LISTS AND PRICES 


WHOLESALERS TO THE GOVERNMENT 


BALTIMORE LUMBER CO. 


P. 0. BOX 387 


BALTIMORE, MD. 





THESE 
DEPENDABLE 
PRODUCERS CAN 


SUPPLY ALL 
YOUR NEEDS 





Nineteen Forty-One promises to be a great building year. And North 
Carolina Pine is a great building lumber . . . and a real trade-builder 


for dealers who handle it. 


Now. at the start of the year, is the right 


time to start handling and pushing this dependable lumber for all- 
around construction. These reliable firms cam supply you with all 
building items in North Carolina Pine. 





ELLINGTON-FAY LUMBER CO. 
Fayetteville, N. C. 
SPA Grade Marked Lumber 


Mire. Flooring, Ceiling, Casing, Moldings, Roofers 


and Framing Lumber. Kiln Dried and Air Dried. 






BURRJSS LAND & LUMBER CO. 
Lynchbarg, Va. 


a specialty. Car Lining and Decking. Mills 
im Va. and N. C. 





PROMPT SERVICE on STRAIGHT or MIXED CARS 





Kiln Dried, Grade Merked N. C. Pine. R. R. Material 
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Long Leaf Lumber 


that stands up and 
» takes it. 


WIER LONG LEAF LUMBER CO 


HOUSTON.TEXAS. 
MILLS: WIERGATE. TEXAS. 








Ask Your Wholesaler 
for “ALGER” BRAND 


LONG LEAF SHED & YARD STOCK 
MOULDINGS, LATH, SHINGLES. 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 














W.T.SMITH LUMBER C0. 


YELLOW PINE & HARDWOODS 
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GILLIES BROS. Led. 


Prasenose ONTARIO, CANADA 


Genuine WHITE PINE six::.: 


Air-Seasoned e Water-Cured 


for nearly 100 years. Capacity 30,000,000 feet annually. 
Members N. W. L. D. Assn. 
DRY STOCK--ROUGH or DRESSED. PROMPT SHIPMENT. 





FRED C. KNAPP, Portland, Or. 
BUYS AND SELLS 


WESTERN TIMBER LANDS 











American fiumberman 


formed. He is now working for the third 
generation of the Briggs family. 

At 71 he is still on the job, firm and 
steady, like the well seasoned pieces of wood 
that he handles daily. During those 55 
years Mr. Rowe has’ witnessed many 
changes in the industry; he has seen many 
improvements in safety in manufacturing, 
and he has noted the advances made in the 
practice of conservation. 

The dinner was given as a surprise, and it 
was attended by about 30 of those with 
whom he has worked. Mayor Daniel Frank- 
lin, of Oneonta, spoke briefly, as did Rev. 
Dr. Boyd McCleary. Among the presents 
that he received was a purse from Roscoe 
C. Briggs, president of the company. 





New Distributors Appointed 


Gibbs Boardtile Corporation of Chicago 
announces the appointment of the following 
exclusive distributors for the sale of Gibbs 
Boardtile and accessories: Lumber Dealers’ 
Supply, Inc., of Green Bay, Wisc., East 
Side Lumberyard Supply, Inc., of East St. 
Louis, Ill., and Mutual Service Co., Inc., of 
Louisville, Ky. 





Appoints Sales Manager 


San Francisco, Car., Dec. 23.—Ham- 
mond Lumber Co. with headquarters offices 
at 417 Montgomery St., this city, announces 
the appointment of Alfred D. Bell, Jr. as 
general sales manager in charge of sales of 
the products of the Samoa and Eureka, 
Calif., mills of Hammond Redwood Co. effec- 
tive as of Dec. 5, 1940. 
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FHA Rules on Dryness of 
Treated Lumber 


Los ANGELES, Dec. 21.—The southery 
California district office of FHA has issued 
dryness provisions for treated lumber, effec. 
tive Jan. 1, 1941, which require that each piece 
be dated by the treating company at the time 
of treatment; that treated lumber must be 
stored for six weeks; and that treated lum- 
ber for any house job all bear the same date 
unless it is over ten weeks old. The new 
ruling amplifies one issued by FHA requir- 
ing dry framing lumber, beginning April 1, 
1940. It applies to pressure treated lumber 
only, and does not affect the continuing re. 
quirement that framing lumber (untreated) 
reach 19 percent moisture prior to the fram- 
ing inspection. The mark on all treated lum- 
ber used on each individual job shall indi- 
cate that the lumber has had the same dry- 
ing period, but lumber need not have the 
same drying period when a drying period in 
excess of ten weeks is reflected by the 
symbols. 





Australia Shuts Out Hemlock 


Vancouver, B. C., Dec. 21.—The Aus- 
tralian Government has suspended licenses 
for importation of Canadian hemlock, and 
it is understood that severe limitations will 
shortly be placed on other timber imports 
from Oregon. The restrictions are in the 
interest of preserving dollar exchange. Brit- 
ish Columbia’s hemlock shipments to Aus- 
tralia have been heavy; during the first six 
months of this year they totaled 50,000,000 
board feet; in November 6,000,000 feet. 


Red Book Writers Have Gay Time 
at Christmas Party 


High spot in the work-a-day year for 
eighty-odd employees of the Chicago office 
of the Lumbermen’s Credit Association, Inc., 


‘ is the company Christmas party and feast 


given each year by William Clancy, presi- 
dent and treasurer, and his son, Will C. 
Clancy, vice-president and general manager 
of that organization. 

The “big happy family” was in fine humor 
on Saturday afternoon, December 21, as they 
gathered in a reserved public dining room 
for the 1940 fete. A tasty turkey dinner, 
complete with all the trimmings was fol- 
lowed by a series of brief talks by company 
executives and employees. Will C. Clancy, 
Jr. expressed his thanks to the individuals 
who had helped to arrange the details of en- 
tertainment and decorations that made the 
party a success. 

Miss Selma Hoefflin, L. C. A. secretary, 
was general chairman of the party. Her as- 
sistants were Miss Mabel Richardson, enter- 
tainment chairman, Miss Lillian Moltros, 
decorations chairman and others who served 
on the committees. 

Especially attractive were the table center 
pieces, each being fashioned from a length 
of birch log, decorated with evergeen and a 
red ribbon and drilled to accommodate a tall 
red candle. The logs were donated, bark 
on, by the Mercer Lumber Co., Ewanston, 


Ill, and their natural beauty was enhanced 
by the handiwork of Miss Moltros. The 
wooden plaque place cards had a sentimental 
value as they were fashioned by W. F. Bied- 
erman, vice president and manager of the 
reporting department, from the panels of 
some ancient and retired company file cases. 

With the exception of DeLos Owen, pian- 
ist and radio entertainer who acted as mas- 
ter of ceremonies, the entire program was 
staged by Red Book employees. It included 
piano selections by Mrs. Lillian Bieze, a 
heart ringing rendition of “My Darling 
Clementine” by two “mountaineer” typists 
identified only as Edwina and Helen, and an 
amusing skit entitled “If Men Played Cards 
as Women Do” with four gentlemen of the 
reporting department in the leading roles. 
A handsome mailing department male was 
called back for encores when he sang sev- 
eral popular ballads. 

Much to the embarrassment of some of the 
participants “Professor Goldberg” (real 
name O’Connor) conducted a “Liars Must 
Pay” program modeled on N. B. C.’s “Truth 
or Consequences.” 

Newlywed, Mrs. Wanda Hurt, called sig- 
nals for demonstration square dances by 4 
number of the office girls. Distribution of 
gifts, all in the 25c price range, was followed 
by dancing. 
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ing supplies and woodwork. Capital, 600 shares 
common at no par value. Incorporators are 


Ruth E. Standing, Dorothy M. Wilding and 
Henry G. Crowe. 

SOUTH CAROLINA. Florence—The Palmetto 
State Lumber Co., 


Inc., was granted a charter 
to operate a wholesale and retail lumber busi- 
ness with a capital stock of $6000. Officers are 








Casualties 


INDIANA. Odon—H. A. Taylor Lumber Co., 
sawmill damaged by fire of unknown origin. 


LOUISIANA. Shreveport—Allen Manufactur- 
ing Co. warehouse and stock were destroyed by 
fire. Damage was estimated at $80,000. 

MAINE. Greene—M. J. Hodgkins lumber 
mill was destroyed by fire with a loss of several 
thousand dollars. The office building and sev- 
eral piles of lumber were saved. 

NEW YORK. Jamestown—Jamestown Table 
Co. damaged by fire to the extent of about 
$30,000. Covered by insurance. 

Brooklyn—Samuel Feldman Lumber Co. stock 
damaged by fire. Lumber loss amounted to 
$20,000. 

NORTH CAROLINA. Charlotte—Statesville 
Plywood and Veneer Co. Material in core room 
destroyed by fire. Slight damage to room. 

Fayetteville—West Lumber and Box Co. al- 
most completely destroyed by fire. Loss esti- 
mated at $50,000 to $75,000. 

TENNESSEE. Murfreesboro—N. E. Towle 
warehouse and stock completely destroyed by 
fire. Damage estimated at $15,000. 

WEST VIRGINIA. Alderson—-Elbert E. Tay- 
lor sawmill completely destroyed by fire. 


New Ventures 


KANSAS. Manhattan—L. O. Cofield is open- 
ing a lumber yard here. 


MISSOURI. Buckner—J. B. Russell Co. will 
open a new yard here. It is planned to start 
business sometime in January. 


NORTH CAROLINA. Concord—Williams and 
Eury is the name of a new firm here. The 
company plans to engage in contract work. 


Business Changes 


CALIFORNIA. Lindsey—E. J. Foote Plan- 
ing Mill succeeded by City Planing Mill. B. L. 
Siebenthal, proprietor. 


FLORIDA. Fort Pierce—F. H. Conrad Lum- 
ber Mills, Inc., succeeded by F. H. Conrad. 

GEORGIA. Savannah—W. Granville Taylor 
here succeeded by Judkins Lumber Co. (Branch 
of Savannah Planing Mill Co. P. G. Judkins. 
proprietor.) 


ILLINOIS. Lacon - Lostant - Rutland-Toluca- 
Varna—Hunter, Allen & Co., Inec., succeeded by 
Allen Lumber Co. 


LOUISIANA. Dubach—G. L. Trammel suc- 
ceeded by J. P. Voss Lumber Co. 


NEW YORK. New York City—Gitelson Lum- 
ber & Supply Co. changed name to Dovare 
Lumber Co. Morris Gitelson, proprietor. 


OREGON. Bandon—Coast Lumber Yard name 
changed to P. G. Sweet Lumber Co. 

Myrtle Creek—Pine Mountain Lumber Co. 
mill sold to Brooks Lumber Co. of Los An- 
gels, Cal., and name changed to Myrtle Creek 
Lumber Co. 

TEXAS. Flatonia—G. S. Eitlebach succeeded 
by Andrew Eitlebach. 

Levelland—M. P. Wilson Lumber Co. suc- 
ceeded by Scott Wilson Lumber Co. 

Waco—Pennington Lumber Co. assets sold to 
Waco Lumber Co. 

WASHINGTON. Arlington—Lamson-Nelson & 
Smith succeeded by Barco Lumber. Co. C. M. 
Smith, proprietor. 

Goldendale—Walt Klatt succeeded by Klatt 
& Van Hay Lumber Co. 

WISCONSIN. Muscoda—Stevens Mfg. Mills 
has purchased, through district court, old Mus- 
coda Mfg. Co. plant. 

CANADA. Alberta, Calgary—H. S. Perkins 
Lumber Co. 

Manitoba, Winnipeg—H. S. Perkins Lumber 
Co. succeeded by Perkins & Evans Lumber Co. 

Saskatchewan, Moose Jaw-Regina—H. Ss. 
Perkins Lumber Co. succeeded by Perkins & 
Evans Lumber Co. 














Incorporations 


INDIANA. Galveston—Galveston Lumber Co.. 
Inc., has filed articles of incorporation to do a 
retail lumber business. Capital stock 300 shares 
at $100 par value. Incorporators are Bert E. 
Seip, Robert C. Morton and John C. Parks. 

MARYLAND. Baltimore—The Eastern States 
Lumber Co. and Timber Co, has been chartered 
to engage in the general lumber business. Cap- 
ital stock 100 shares of preferred at $100 par, 
and 150 common shares at no par value. In- 
corporators are Oswald Lawrence’ Bonifax and 
R. Henry Morgan of Baltimore, and William H. 
Lloyd of Cambridge. 

NEW JERSEY. Newark—Twin Boro Lumber 
& Millwork Corp. 2500 shares. 

East Orange—M. A. Lewis Co., Inc., recently 
incorporated. 150 shares. 


Charles N. Ingram, president; Irvin Dargan, 
vice president; H. G. Sparrow, secretary and 
NEW YORK. Central Valley—Barnes & Elmer treasurer. 
Lumber Co. has been granted a charter to 
engage in all branches of the lumber business. 


Capital stock, 1000 shares. Promoters and sub- H + 
scribers to capital stock are Flora A. Barnes. New Mills and Equipment 
Morgan 8S. Elmer and Joseph C. Burrow, Jr. 
New York—Woodhaven Lumber Corp., retail- OHIO. Hamilton — Pease Woodwork Co. of 
ers, started recently. Cincinnati will establish a plant in Hamilton to 
OREGON. Molalla—Moehnke & Purvine, Inc.. manufacture prefabricated houses. 
have filed articles of incorporation. Capitaliza- OREGON. Eugene—Eugene Plywood Co. has 
tion was placed at $5000. started operation of its new plant. 
RHODE ISLAND. Pawtucket—G. R. Hunter, WASHINGTON. Pilot Rock — Pilot Rock 
Inc., have filed a certificate of business incor- Lumber Co. began operation of one unit of its 
poration to engage in the manufacture of build- planing mill; the other unit will be ready soon. 











/ \ NOTHER year has woven its 
pattern into the tapestry of time. 





It is fitting at this season to speak 
with more candor and greater 


depth of feeling. 


In appreciation of the business 
which you have extended to us we 
have tried to repay with that qual- 
ity of courtesy and service which 
has made our relationship mutu- 


ally pleasant and profitable. 


May you enter the New Year fac- 
ing the Sun. May this Season 
usher in a cycle of greater promise 
and sweeter hope. May the twelve- 
month be filled with good things. 


The Season’s Greetings to you. 


KIRBY LUMBER CORPORATION 


SOUTHERN PINE SOUTHERN HARDWOODS 
Kirby Building, HOUSTON, TEXAS 
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Here's Mississippi Shortleaf at its 
best. Velvety soft, easily workable, 
yet strong and enduring. Yard and 
Shed Items, Eased-Edge Dimension, 
Flooring, Ceiling, Siding, Finish, 
Mouldings, Casing, Base. Shed stock 
is kiln-dried. Air-dried items are 
Lignasan-treated. Choice stock of 
precision manufacture, it wins 
friends and builds trade for dealers. 


Annual Capacity 35,000,000 feet. 


1. C. and G@. M. & M Railroads 
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JAMES W. SEWALL N 


Consulting Forester 
JAMES W. SEWALL PHILLIPS & BENNER 
Old Town, Maine Ruttan Block 
Established 1910 Port Arthur, Ontario 
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Market News from Natio 


Vancouver, B. C. 


BRITISH COLUMBIA—Temporarily re- 
duced demand in the United Kingdom, 
near-completion of Canada’s initial De- 
fense program, and spiralling prices in 
the United States, have combined to offset 
the tariff barrier encountered by British 
Columbia lumber entering the American 
market. Another factor favoring British 
Columbia sawmills in selling across the 
border has been the series of strikes in 
Pacific Northwest mills. British Colum- 
bia mills may not have much lumber to 
spare for the United States in the war 
emergency, but that outlet is welcomed. 


San Francisco 


CONFERENCE RATES—The_ current 
rates on lumber moving from the Pacific 
Coast to the west coast of South America 
were recently extended through January 
from December. 


LUMBER CHARTERS—Charter inquiry 
was reported on lumber to Australia at 
around $25, and on logs at around $33; 
to South Africa, around $40, representing 
in both cases small advances. 


LUMBER RECEIPTS—Due to the coast- 
wise lumber schooner strike which began 
Oct. 4, during October only 4,412,110 feet 
of lumber entered the Port of Oakland, 
compared with 19,365,640 feet in Septem- 
ber, and 21,786,190 feet in October, 1939. 


CALIFORNIA PINES—While there has 
been some slackening off in demand for 
Nos. 3 and 4 Ponderosa boards, dimension 
and shop, and a corresponding slight 
softening of prices, due to peak load of 
Defense program being satisfied, whole- 
salers are finding these items almost im- 
possible to buy. The market outlook is 
said to be fairly good, as it is believed 
that regular building will take up the 
slack in Government demand. Stocks of 
upper grades are in much better shape 
than those of commons. There appears 
little more sugar pine available than will 
be needed, and prices have shown some 
increases. Due to serious shortage in box 
lumber, there has resulted a general price 
increase in shook. Export business in 
shook has been fairly active to South 
Africa and other parts of the British 
Empire, but is handicapped by shortage 
in cargo space. 


Kansas City, Mo. 


SOUTHWESTERN MARKET — The De- 
fense program continues to absorb lum- 
ber in enormous volume. Southern pine 
mills in this area believe that it will as- 
sure great activity into the first half of 
1941. Housing projects in connection with 
huge munition plants are expected to ab- 
sorb much lumber. Prices are steady to 
a shade higher compared with a month 
or so ago. Softwoods are being taken al- 
most exclusively for the Army require- 
ments, but hardwoods have followed ad- 
vances sympathetically, though only oak 
flooring has moved up rapidly. Retail 
yards have manifested a widespread dis- 
position to withhold purchases while the 
big Defense orders are being filled, in 
view of the sharp advances in prices, but 
their attitude appears to be undergoing a 
change. Southern pine stocks are re- 
ported to be the smallest in ten or twenty 
years. Production in this area has been 
sharply curtailed by bad weather, but 
mills were able to step up output a bit 
as weather became more favorable. Ship- 
ments are going forward at a fast pace. 


SOUTHERN PINE—Prices are steady. 
Mill stocks are badly broken, and it is 
almost impossible to obtain prompt ship- 











ment of mixed-car items. No. 2 dimen- 
sion and all No. 2 strips and boards are 
in heavy demand for Government camps. 
Retailers have not been buying much. 


WESTERN PINE—The Ponderosa mar- 
ket is heavily oversold. There is a 
searcity of 8-inch No. 2 boards, D selects 
and all grades of dimension, especially the 
2x4-inch. Prices are anywhere from $2 
to $5 higher than those of a month ago, 
and some items of No. 3 boards are 
quoted as much as $13 more than in 
September. 


OAK FLOORING—Steadiness character- 
ized the market. Mills are very busy 
working on backlogs of orders, but new 
business has not been coming so steadily 
as it did a few weeks ago. Shorts are 
not plentiful. 


HARDWOODS—The market has tended 
to ease a shade. Though production has 
been curtailed considerably by rains, 
sales have fallen off. The furniture indus- 
try remains in the market for a large 
amount of stock. 


DOUGLAS FIR—Business continues 
brisk. Mill stocks are broken, and it is 
hard to obtain dry No. 2 dimension and 
No. 1 boards. Most mills cannot promise 
shipments of mixed cars in less than a 
month. Some mills will not take orders 
on present prices. 


SHINGLES—Prices are easy, and they 
have not recovered the recent declines of 
about 15 cents a square. Volume of busi- 
ness has been satisfactory, however. The 
cedar siding market is strong, and no 
concessions of consequence are offered by 


| Spokane, Wash. 


INLAND EMPIRE PINES — Order files 
continue well filled, despite heavy ship- 
ments and the usual holiday lull. Ship- 
ments are depleting assortments rapidly, 
so that stocKs are more and more broken. 
Prices are firm in practically all items of 
both Idaho white and Ponderosa pines, 
and Idaho commons are strengthening. 
Price is not so much a factor in transac- 
tions as ability to ship. 


Tacoma, Wash. 


WEST COAST WOODS—With cessation 
this week of the mill strike that has 
stalemated the industry for more than 
two months, there has been a general 
business upsurge unprecedented at this 
season. Virtually all local mills returned 
to work Monday. Those plants that were 
unable to resume cutting immediately, re- 
opened later in the week. There is every 
indication that this year’s holiday shut- 
down in most instances will be limited to 
Christmas day. Order accumulations are 
so great that operators are anxious to 
make up for as much of lost time as pos- 
sible. Log booms are filled to capacity. 


Minneapolis, Minn. 


NORTHERN PINE—AlIl the large Head 
of Lakes mills are closed for the season. 
Some small ones still are operating, but 
their production fails to keep up with 
shipments, consequently inroads are being 
made into stocks, which are very low. 
Retailers occasionally order mixed. lots 
for speedy shipment to round out present 
supplies. Box and crating interests are 
calling for a considerable amount of low 
grade stock, which is in short supply at 
mills. Prices remain firm. 


NORTHERN WHITE CEDAR—Stocks 
of both poles and posts are in low sup- 
ply. Some mixed orders are being re- 
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ceived from retailers, but trade is in its 
usual seasonal slump. 


MILLWORK—Sash and door manufac- 
turers continue filling orders already on 
file, and despite the regular’ seasonal 
slump are keeping fairly busy. There 
have been no recent changes in prices. 


Warren, Ark. 


ARKANSAS SOFT PINE—The majority 
of the orders are still coming from the 
Government, for camp construction ma- 
terial. Prices remain firm in most in- 
stances, but there have been a few slight 
declines. Mills have been hindered in 
their operations by further wet weather, 
and are not booking orders very far 
ahead of production. 


HARDWOOD MARKET—Most mills re- 
port a slight seasonal decrease in de- 
mand. Prices are holding firm, with a 
few scarce items showing advances. The 
furniture industry’s demand is somewhat 
larger than is usual for this time of 
year. 








Houston, Tex. 


SOUTHERN PINE—The market con- 
tinues strong, with the Government doing 
the larger part of the buying. Prices con- 
tinue firm, although those recently paid 
by the Government have been several 
dollars below levels of thirty days ago. 
All items used in house building are very 
searce, but others are not moving very 
freely. Prices vary considerably, and in- 
dications are that the market will settle 
down on a basis lower than peak. Be- 
cause of lack of vessels, it now becomes 
necessary to ship by rail timbers that for- 
merly went coastwise to the East. Indi- 
cations are that the retail yards will be 
buying heavily immediately after the first 
of the year, as most of them have bought 
only their absolute needs for the past 
ninety days and their stocks are consid- 
erably lower than they were when the 
Government entered the market. The ex- 
port movement is very light. Rains have 
very seriously interfered with operations, 
particularly of smaller mills that log by 
truck. It is very apparent, however, that 
production has been increased more than 
sufficient to take care of demand. 


HARDWOODS The market has been 
very firm, with mill stocks badly de- 
pleted. Orders for flooring cover all avail- 
able stock, and prices are strong. Rains 
and floods have seriously interfered with 
lowland ‘logging. 


SHINGLES AND LATH Shingle de- 
mand 1s seasonally dull, and prices have 
been very unsatisfactory. Lath demand 
has been good but prices on No. 1 have 
shown some decline. 


Seattle, Wash. 


WEST COAST WOODS-RAIL—Prices the 
past fortnight have changed hardly at all. 
Demand from the East is not heavy, but 
good Government demand continues. 
There is some railroad buying. The line 
yards, which came into the market heavily 
earlier in the month, are now inactive. 
Nobody is in distress for lumber. The mills 
have fair supplies of better grades, but 
dry No. 2 common cannot be obtained. 
Their order files will keep the mills ac- 
tive for thirty days or more. The strikes 
at Tacoma, Seattle and Everett, and in 
a number of logging camps, did not last 
long enough to result in cancellation of 
orders but they did delay shipments. 
Many believe that rail prices are at the 
peak, now that the strikes have been 
settled. 


EXPORT—No permits are being issued 








by Argentine or Uruguay, but the recent 
granting of additional United States funds 
to the Export-Import bank may result in 
permits being granted the first of the 
year. Exporters were helped by freight 
rates remaining unchanged during the re- 
cent strikes. 


INTERCOASTAL—Prices remain un- 
changed. Demand exceeds available space, 
all of which is contracted for through 
February. Mills will be busy for 30 to 
45 days on present order files. 


CALIFORNIA — Despite settlement of 
the steam schooner strike, space is now 
hard to get for this market, because of 
previous commitments. Demand for lum- 
ber is good. Prices are practically un- 
changed. 


SHINGLES — Prices have hit bottom. 
There is considerable curtailment of pro- 
duction. Log prices are very firm. Sur- 
pluses are being rapidly depleted. Lower 
grades show more firmness due to buy- 
ing from the middle West. Line yards 
have bought good amounts. 


LOGS—Though most sales of No. 1 
peeler logs are at $35, prime No. 1 deep 
old-growth clears bring as high as $37. 
Small pee wees bring $14-15 for the gang 
mills; these are a special grade of No. 3. 
Other log prices are unchanged, except 
that No. 3 fir average $14 instead of $13.50, 
and cedar lumber logs, $30-32, instead of 
$30-31. No. 2 fir moves at $17-19, and No. 1 
at $22-26. Shingle logs are firm at $15-17. 
Hemlock, both Nos. 2 and 3, continues to 
sell for $13. 


Portland, Ore. 


WEST COAST WOODS—Prices in this 
area continue steady with demand from 
the middlewest, and eastern seaboard 
items showing a seasonal tapering off. 
Production remains at a high level. The 
labor situation has vastly improved. 
Strike-bound mills have reopened, with 
wage increases and other new terms of 
employment, and the waterfront is more 
peaceful than in a long time. 


INTERCOASTAL—The seasonal slacken- 
ing in demand is apparent although less 
noticeable this year than usual. Prices 
are steady and for the most part un- 
changed. 


CALIFORNIA—Settlement of the coast- 
wise steam schooner strike was followed 
by the immediate shipment of a large 
backlog of orders. These hardly had been 
loaded out until buying was resumed 
rather briskly. There is now little move- 
ment by rail, as water shipping becomes 
possible. 


EXPORT—South America has been in 
the market rather’ substantially, and 
buying has been limited only by license 
requirements, and by ship space, which is 
very scarce. 


Shreveport, La. 


SOUTHERN PINE—tThere is no trouble 
obtaining orders, but there is difficulty in 
filling all of them. Excessive rains have 
caused some mills to close temporarily, 
and others to be handicapped in logging 
as well as mill operations. Government 
purchases are so large that no lumber is 
out of good demand. There has been a 
slackening in large-mill bookings of a 
few items, but little mills can furnish 
these. Most mills have so many orders 











The Plentiful, Soft, White Wood You Can Depend 
Upon For All Interior And Exterior Fine Finishes 


—from your Dependable Supplier 


Carpenters, cabinet and pattern makers— 
in fact, all woodworkers like its: 

Soft texture—close, straight, uniform grain 

— Easy workability and surfacing — fight 

color— Paint holding properties — Stren 

and a A holding ability with- 

out splitting—Ease of gluing — Low rate of 

shrinkage and ability to stay in place. 

The all-purpose characteristics of pon- 
derosa pine make it readily salable for 
almost unlimited uses from fine cabinets 
to exterior trim and light framing. It is 
always good business to maintain a full 
inventory of ESSCO Ponderosa Pine. 
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booked that they can not take on more. 
Retafl yard and industrial buying has 
been important in the market. Govern- 
ment buying is especially of dimension, 
also 1x4-, 6- and 8-inch No. 2 boards. 
There is good demand for flooring, drop 
siding and finish. It is felt that any de- 
cline in Defense buying will be more than 
offset by increased railroad demand, by 
orders from other industrial consumers, 
especially for crating stock, and by re- 
tail yard re-stocking for the new season. 
All prices remain firm. 


HARDW OODS—There continues an ac- 
tive demand at strong prices. Gum for 
furniture has become scarce. Upper grades 
of white oak are very scarce, and their 
prices are quite strong. There is a con- 
siderable shortage of all flooring oak. Oak 
flooring is oversold tor about sixty days. 


Cincinnati, Ohio 


HARDWOOD MARKET—Firms in the 
East and middle West that have Defense 
contracts for wagons, trucks, push carts 
and the like have been large buyers of 
8/4 and heavier FAS sound wormy and 
common and better sound wormy oak. 
Funiture factory sales have eased off. 
Prices of all gums and other hardwoods 
are holding up well. Orders from retail- 
ers are slower. Both oak and maple floor- 
ing continue active. 


SOFTWOODS—Prices of southern pine, 
especially dimension and sheathing, con- 
tinue strong. Dry stocks are scarce at 
mills and they are behind on shipments. 
Although the building season here is off, 
retailers continue to buy. Orders in the 
past ten days have shown a slight lull. 
Demand for housing in cities selected for 
war industries is so insistent that much 
activity after the turn of the year is 
expected. 


Birmingham, Ala. 


SOUTHERN PINE — Buyers, including 
retail yards, are taking only the items 
needed for immediate completion of ex- 
isting contracts. Industrial business has 
eased off over the year end. Mills work- 
ing on Defense orders have been rushed 
these past two weeks, but their order 
files are rapidly clearing, and stocks are 
accumulating, with those of certain items, 
principally uppers, getting into surplus. 
Stocks of No. 2 commons in lengths under 
10 feet, B&better grades, No. 3 dimension, 
and 1x3- and 1ix4-inch No. 3 flooring are 
increasing. Dimension stocks are fairly 
well assorted, with No. 1 in good supply. 
The small timber sizes in most demand are 
4x4- to 8x8-inch, with prices steady. Cer- 
tain manufacturers are standing pat on 
their Nov. 1 lists, while many are con- 
sidering offers much below the peak. Re- 
ductions have been rather sharp in lower 
grade flooring, drop siding and dimension, 
principally No. 3. In 1x4-inch No. 3 boards, 
$16.50 appears to be low, but quotations 
run as high as $24, all f.o.b. mill. In No. 3 
dimension, 2x4-inch has sold at $16, and 
2x8- and 10-inch at $17. No. 2 2x4- to 
2x8-inch ranges $26@32, but sells mostly 
at $28, with plenty of stock available at 
$27@28. In No. 1, $31 seems to be pre- 
vailing price. 








To Dedicate Fir Flagpole at 


Air Terminal 


New York, N. Y., Dec. 23.—An 80-foot 
stick of Oregon pine (Douglas fir) has been 
erected as the flagpole of the new $5,000,000 
Airlines Terminal at Park Avenue and 42nd 
Street, New York, which will be dedicated 
Jan. 8 by the Mutual Life Insurance Co., 
sponsors and constructors of this unique 6- 
story “Union Station of the Air” which will 
be used by five air systems. The pole rises 
above a huge glass beacon lantern flanked by 
stone eagles. Architect J. B. Peterkin obtain- 
ed the pole from American Mast & Spar Corp. 


Amemcanfimmberman 


December 28, 1940 


Eastern Trade News 


Boston, Mass., Dec. 23.—The price level 
for most lumber items is more stable than 
at any time in the past year, or since the 
Defense program took definite form. 

The New England hurricane pine became 
the property of Eastern Pine Sales Corp., at 
an agreed price of $21, with a provision 
for revision at the end of each three months 
over a period of four and one-half years. 
If the base current selling price changed 
in the records of the Harvard School of 
Business Administration, the contract price 
will follow the trend, and the buyer would, 
if necessary, revise his sale prices to the 
trade. The corporation has been advised 
that the market price level has moved up- 
ward. The directors of the Sales Corp. 
will meet Dec. 26, when a new price list 
to the trade to come in force Jan. 2 will be 
adopted. If the current selling prices of 
comparable grades have advanced during 
the past quarter, there will be advances in 
the next quarter. 


WEST COAST WOODS—With just under 
two million feet of fir and hemlock landed 
on the Boston docks thus far in Decem- 
ber, receipts for the month would seem 
to be well below normal but for the listed 
arrival of a boat with in excess of six 
million feet. There are few if any un- 
sold parcels on the docks here and, as in- 
dustrial and Government orders continue 
to develop from all corners of the terri- 
tory, sales offices here continue to con- 
centrate upon the movement of Defense 
schedules, leaving very few offerings avail- 
able to the regular retail yard trade. Avail- 
able ship space is taken up well into 
March, and quotations to dealers for mill 
shipment schedules, March loading, range 
from full page 18 of West Coast list 33, 
to $2 and even $3 over list, but we hear 
of no bookings at these premium prices. 
Wholesale yards quote dealers small lots 
of 2x3- and 4-inch dimension from $41 
for the 8-foot, up to $44@48 for 18- to 
24-foot. Dealers are piecing out their 
yard stocks in this way or by carload 
purchases to be shipped by rail, volume 
of the latter having increased sharply 
since Defense buying got under way 
three months ago. 


EASTERN SPRUCE—tThere have been 
eargoes of Canadian spruce delivered at 
ports north of the Vineyard at close to 
$38 for the random sizes, and $39@40 for 
dimension schedules. Such offerings are 
not in large volume as the Canadian mills 
have very little to offer after supplying 
home Defense requirements, and moving 
every foot possible to the British Control 
Board. Local offices are drawing their 
supplies chiefly from Maine, where sev- 
eral of the larger mills have started up 
to cut logs drawn in over ice roads. De- 
livered prices continue at the level es- 
tablished in late October, except that 
8-inch and wider dimension has been 
moved up $1, while 5/ and 6/4 boards are 
advanced 50 cents. Bundled furring con- 
tinues very active and strong at $33@34 
for the 2-, 3- and 4-inch. 


LATH AND SHINGLES—As lath offer- 
ings are limited, delivered prices continue 
at $3.50@3.60 for the 1%-inch, and $4@4.15 
for the 1%-inch. Eastern white cedar 
shingles are inactive, with the price list 
steady at $4.25 for extras; $3.85 for clears, 
and $3@2.90 for 2nd clears and clear 
walls. There is sharp competition and 
price concessions in efforts to move West 
Coast red cedars to New England yards. 
The 18-inch perfections have moved down 
15 cents to $4.76 for No. 1 and $3.69 for 
No. 2, with the 16-inch 5X No. 1 at $4.26; 
No. 2 at $3.36, and No. 3 at $2.82. These 


prices call for rail delivery at all New 
England points. The British Columbia 
mills are again accepting full-car orders 
for delivery across the border after Jan. 1, 
from which period the allowable quota of 
duty free imports for the first half of 
1941 will apply. 


PINE BOXBOARDS—Better grade 
square edge box, No. 3 common, 1x3- to 
5-inch, rough, sells actively at $33@35, 
and 6- to 9-inch at $35@37, with the usual 
charge of $2.50 for dressing. The poorer 
box, to grade No. 4 common, rough, is 
held at $28 @29.50 for 4-inch; $30@31.50 for 
6-, 7-, 8- and 9-inch and $31@33.50 for 
10-inch. There is little life to the de- 
mand for round edge box, as many box 
shops have covered their winter and early 
spring requirements with Salvage offer- 
ings. For small lots of inch on the yards 
of regular operators, the f.o.b. mill yard 
price is close to $13, though an occasional 
lot goes at $1 lower, and a lot of better 
than average width sells at $14@15. 


BASTERN HARDWOODS —A1l1l the 
larger and modern mills in northern New 
England, the Adirondacks and Pennsyl- 
vania have full order files to cover pro- 
duction well into February. Their plan- 
ing mills are being operated overtime in 
preparing native softwoods for housing 
projects at camps and industrial plants. 
Sales of inch and thicker maple to the 
furniture factories are active, with the 
FAS firmly held at $88@92 for inch, and 
$100@105 for 2-inch. Inch birch is on a 
price parity with maple, but 2-inch birch 
kiln dried is usually $6@8 less. Heel shop 
demand for 2-inch No. 2 common and bet- 
ter maple in full length plank is increas- 
ing, though not at peak, at $74@78. De- 
mand for short cross-cut stock is limited, 
with most sales within the range of 
$80@85. 





NEW YORK, N. Y. 


In ordinary times, with inventory season 
close, dealers would not be especially inter- 
ested in placing orders. However, this year, 
fearful that they might not have enough 
stocks to take care of early spring business, 
most dealers are making considerable pur- 
chases, as they are now thoroughly con- 
vinced that deliveries are going to be harder 
to make. It will certainly be well into May 
before all Defense orders are placed, and 
then the trade will be right into the house 
building season. Industrial demand also will 
be sure to increase because of Government 
orders, and the railroads are going to buy 
heavily. 

SOUTHERN PINE—This is the most 
difficult stock to obtain. It is impossible 
to get roofers in pine, so poplar and gum 
are being used in certain sections. Other 
items of pine are also hard to obtain, 
though some of the larger southern mills 
are doubling their production. Prices re- 
main very firm. 

WEST COAST—Some mills have settled 
their labor troubles and have _ started 
operations again. However, it will be 
some time before there will be any notice- 
able increase in supply here, as the boat 
space scarcity is quite serious, and rail- 
roads are getting quite congested. The 


dealers here have large blocks of orders 
placed. 7 


WESTERN PINES—Shipments of both 
Ponderosa and Idaho are getting more 
problematic as each day passes. Some 
local mill representatives will not now 
take orders for Idaho unless a percentage 
of sugar pine is included, which indicates 
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that the Idaho pine stocks are getting 
badly broken. Price advances of 50 cents 
to $2 have been noted. 

SPRUCE —Dry Canadian and eastern 
spruce are almost impossible to obtain. 
Hemlock is coming into demand once 
again. Spruce prices showed another ad- 
vance, and will no doubt remain very firm. 


HARDWOODS — Stocks of some items 
are badly depleted. However, some of the 
local hardwood yards bought heavily a 
few months ago and are in excellent po- 
sition to supply the ever increasing de- 
mand. There is a noticeable shortage of 
No. 3 maple flooring, and straight car- 
loads of this item are nearly impossible 
to get. Most hardwood mills report they 
are able to book all the orders they care 
to handle at regular list prices. 


Baltimore, Md. 


NORTH CAROLINA PINE tetail yard 
trade has slowed down seasonally. Large 
quantities continue to move to canton- 
ment and slum elimination projects. 
Stocks here seem large enough to take 
care of local needs of all users, including 
box makers, who have good supplies. 


LONGLEAF PINE Demand has kept 
up, and mills are able to dispose of their 
production readily. Prices are firm. 


CYPRESS The movement has been 
maintained at a good level, though sea- 
sonally slower, and quotations show signs 
of stiffening. 


WEST COAST WoOODS—Distributors 
supplying the Government with large 
quantities have been in a scramble to get 
lumber, and bidding for stocks has be- 
come even more spirited. Inquiries have 
served to cause a notable firmness in the 
list. It continues difficult to obtain ship 
space. 


HARDWOODS—The movement has 
about held its own. A touch of hesitancy 
in the demand, however, has tended to 
hold the price range about steady. Oak 
and maple flooring are retaining recent 
gains in volume and value. 


Buffalo, N. Y. 


Trade has slowed up seasonally to some 
extent. Orders from industrial plants 
have been numerous, because of Defense 
production. Retailers have been curtail- 
ing their purchases, owing to the winter 
decline in building. Prices in various 
woods have been holding about steady, 
with some advances shown. 


HARDW OODS—Wholesalers have found 
trade rather active. An impetus has been 
given to industrial buying by large spend- 
ing for Defense. The furniture plants 
have been working full time in prepara- 
tion for a busy holiday season. Prices are 
being well maintained in most woods. 


WESTERN PINES—The market con- 
tinues to show strength and some ad- 
vances have lately taken place in both 
Ponderosa and Idaho pines. In sugar pine 
also a firm market prevails, and leading 
items are difficult to obtain promptly. 


NORTHERN PINE—Mill stocks have 
been much reduced, and the outlook is 
for a diminishing supply. A good amount 
of strength is displayed in low grades. 
Industrial plants have been in the mar- 
ket to quite an extent. 


Norfolk, Va. 


NORTH CAROLINA PINE—Lumber con- 
sumption, including that for Defense 
projeets, has slowed down as people turn 
to enjoying the Christmas season. The 
Government has been splitting contracts 
among many firms, and its buying has 
not been as active, most of it now being 
done to cover contracts on which first 
bidders have fallen down. Competition 
for Defense business is less keen. Prices 
remain firm. Demand for better grades 
of pine has been good, and surpluses of 














Amemcanfiunberman 


these are not worrying the small kiln- 
drying mills, as they have active demand 
for their lower grades at attractive 
prices. There is still a very good demand 
for small dressed framing, even though 
individual orders are smaller. There is 
a tendency on the part of buyers, par- 
ticularly Government buyers, to split up 
requirements in the hope that lower 
prices will prevail. Good mills getting 
out dressed framing and roofers have all 
they can do to meet the shipping re- 
quirements on orders that they have 
taken. Air dried roofers continue to 
move very well, and there does not seem 
to be any large unsold surplus; Georgia 
mills have all the business they can take 
care of. Carolina mill quotations remain 
unchanged. 


Better Woods Practice Profits 


WasHinoton, D. C., Dec. 23.—Photo- 
graphs showing how some of the private 
timberland owners in the United States are 
keeping their lands productive feature a new 
publication, “Forestry on Private Timber- 
lands,” issued by the Forest Service. Illus- 
trations indicate that timberland owners can 
more than double their yields in many cases 
by proper management. Copies of Miscel- 
laneous Publication No. 381 may be obtained 
by writing Department of Agriculture, 
Washington, D. C. 
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Nickey Bros., Memphis, Tenn., seasons hardwoods with Moore Cross-Circulation System, 
operating kilns “Part Time.” saving steam and fuel. 


Benefit From These Developments 
In The Moore System During 1941 


Great strides have been made in the seasoning of lumber and veneer 
in the last decade. Moore Organizations have led the way. It is well 


known that Moore first developed: 


@ Flat edge-to-edge stacking! No ver- 
tical flues! Greater holding and drying 
capacities—lower stacking costs! 


@ Automatic lumber stackers for low- 
cost edge-to-edge piling. 


® Steam turbine reversible fan drive! 
Steam is used twice; 1) for revolving 
fans; 2) exhaust steam heats kiln. 


e 


® “Part Time Operation.” Heating kilns 
only part of the day—utilizing exhaust 
steam—saving steam and fuel. 


® Variable-Speed air circulation! For 
first time operator has FULL control. 


- Moore Jr 


Lar 
ORY Kit 


CROSS-CIRCULATION NSSRE INTERNAL FAN 


@® Two-End automatic instrument con- 
trol. 


® Automatic differential control of roof 
ventilation embodied in Moore Auto- 
graphic Master Controller. 


MOORE DRY KILN COMPANY 


Largest Manufacturers ef Dry Kilns and Veneer Dryers 
JACKSONVILLE, FLORIDA 
VANCOUVER, B. C. 
NORTH PORTLAND, ORE. 


SYSTEM 











December Issue of Booklet 
Carries Christmas Greetings 


Through the December issue of _ their 
monthly booklet entitled “The Wedge,” the 
a Hardwood Lumber Co., Augusta, 
Ga., has extended Christmas greetings to its 
friends and customers. 

Within its pages are timely messages ra- 
diating the friendly spirit and good cheer 
that is associated with the season. 


A listing of company officials and staff 
members headed by O. R. Cheatham, presi- 


dent, occupies a page, and a Christmas and 
New Year’s wish for “Wedge” readers ap- 
pears over the company signature. Added 
atmosphere is gained from the paper stock 
which is surfaced to suggest wood grain. 





Use of Dry Kilns Accelerates 


Defense Programs 


In its building program the U. S. Navy 
is using vast quantities of hard and soft 
woods. It is said that lumber is playing an 
important part in the construction of ships 
and other Navy work. 

One move in the current speed-up program 
has been the installation of Moore cross- 
year ig dry kilns for seasoning lumber 
at the U. S. Navy Yards at Carderock, Md., 
Brooklyn, 5 Y. and Bremerton, Wash. 

The kilns at Carderock, Md., are equipped 
with automatic controllers which also record 
the drying elements at each end of the kiln. 


Makes Tent Stake Machine 


SHEBOYGAN, Wis., Dec. 23.—J. S. Rich- 
ardson, Richardson-Graff Co., Sheboygan 
Falls, has devised.a machine capable of turn- 
ing out one complete tent-stake a second, 
' cut to length, sharpened, and notched, or 
between 70,000 and 75,000 a day. One has 
been purchased by the Gideon-Anderson Co., 
of Gideon, Mo. which has orders for more 
than half of the 13,000,000 stakes required 
by the Army, and is using southern swamp 


oak. 








Stock. Sash, Doors, Frames 

The November output of stock sash, doors 
and frames exceeded the October volume by 
1 percent, according’ to National Door Manu- 
facturers Association, Chicago. Compared 
with November 1939, the latest month’s pro- 
duction was up 30 percent, the association 
announced, 





Western Pine Summary 


PorTLAND, OreE., Dec. 23.—The Western 
Pine Association reports as follows on 
operation of identical Inland Empire and 
California mills during the two weeks ended 
Dec. 14: 

Report of an Average of 101 Mills: 
Total for 2 weeks ended 


Dec. 14, 1940 Dec. 16, 1939 

Production ... 139,058.000 127,449,000 

Shipments .... 166,170,000 131,285,000 

Orders received 146,576,000 118,759,000 
Report of 101 Identical Mills: 

Dec. 14, 1940 Dec. 16, 1939 

Unfilled orders 305,534,000 186,611,000 


Gross stocks. .1,397.495,000 1,509,858,000 
Report of 101 Identical Mills: 
— for Year———, 
19 19% 


Production 3, 496, 5 A 000 3,184.5 596, 000 
Shipments ...3,775,380,000 3,414, 153. 000 
Orders .......3,859,480,000 3,377,952,000 
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NATIONAL STATISTICS FOR NOVEMBER BY REGIONS 


WASHINGTON, 


D. C., Dec. 23.—Following is the National Lumber Manufacturers’ Asso 


ciation’s report for the four weeks ended Nov. 30 and for forty-eight weeks ended that date, 
covering mills whose statistics for both 1940 and 1939 are available, and percentage compari- 
son with statistics of identical mills for the corresponding period of 1939: 


FOUR WEEKS: 


Softwoods: 


Southern Pine 


West Coast 


Western Pine .... 
California Redwood 
Southern Cypress .. 
Northern Pine 
Northern Hemlock. 


Total Softwoods.. 


Hardwoods: 


Southern Hardw’ds. 
Northern Hardw’ds. 


Total Hardwoods. 
Total Lumber... 


Oak Flooring .. 
Maple, Beech and 
Birch Flooring .. 


15 


FORTY-EIGHT WEEKS: 


Softwoods: 


Southern Pine 


West Coast 


Western Pine 
California Redwood 
Southern Cypress.. 
Northern Pine 
Northern Hemlock. 


Total Softwoods.. 


Hardwoods: 


Southern Hardw’ds. 
Northern Hardw’ds. 


Total Hardwoods. 

Total Lumber ... 
Oak Flooring .... 
Maple, Beech and 

Birch Flooring 


+Units. 


121 
124 
105 
13 
9 


8 
17 


397 
770 
17 
87 
467 
65 
15 


Per- 


Production cent 


1940 of 1939 


143,720,000 
385,243,000 
293,089,000 
33,770,000 
7,942,000 
1,475,000 
8,226,000 


875,779,000 


36,599,000 
8,547,000 


45,146,000 


920,925,000 
44,018,000 


5,048,000 


1,460,480,000 
4,804,844,000 
3,430,948,000 


360,324,000 
103,893,000 
136,193,000 

91,148,000 


10,387,830,000 


298,700,000 
116,617,000 


415,317,000 
10,803,147,000 


439,750,000 
54,440,000 


101 


100 
122 


105 
106 


Shipments 
1940 of 1939 


Per- 


166,865,000 
382,433,000 
338,401,000 
40,075,000 
13,147,000 
12,925,000 
7,681,000 


962,902,000 


35,357,000 
12,084,000 


47,441,000 
1,010,343,000 


40,236,000 
4,689,000 


,618,215,000 
,989,602,000 

703,357,000 
388,055,000 
119,222,000 
127,445,000 

82,302,000 


, 


11,028,198,000 


331,143,000 
118,212,000 


449,355,000 
11,477,553,000 


439,919,000 
57,066,000 


cent 


129 


113 


106 
109 
111 
100 
100 

80 


107 


105 


107 


Per- 
Orders cent 
1940 of 1939 
148,469,000 133 
415,208,000 135 
300,452,000 136 
38,563,000 164 
9,460,000 157 
12,827,000 138 
5,814,000 135 
940,314,000 134 
28,768,000 113 
11,301,000 141 
40,069,000 120 
980,383,000 134 
28,131,000 
3,901,000 
1,653,798,000 107 
5,173,003,000 110 
3,827,239,000 113 
395,954,000 112 
118,053,000 112 
133,650,000 97 
81,175,000 S4 
11,382,872,000 110 
328,974,000 95 
125,503,000 115 
454,477,000 100 
11,837,349,000 110 


467,342,000 
54,275,000 





REGIONAL UNFILLED ORDERS AND STOCKS NOV. 30 


WASHINGTON, 


Softwoods— 


Southern Pine 
West Coast .. 
Western Pine 
California Redwood 
Southern Cypress 
Northern Pine . 
Northern Hemlock 


Total Hardwoods 
Total Lumber 


Flooring — 


Oak Flooring . 
Maple Flooring 


, Dec. 23.—Following is the monthly statement by regions of eight 
groups of identical mills and two groups of hardwood flooring plants of unfilled orders and 
gross stock footage on Nov. 30: 


ee ener 





eeeee eens 


Total Softwoods . 


Hardwoods— 


Southern Hardwoods 
Northern Hardwoods 


eee ee eee 


ee eee eee eee 


eee eeeeee 


tJnits of a EE 


Unfilled Orders 
1940 1939 


No. 
Mills 
121 106,339,000 
124 565,295,000 
102 325,879,000 
3 42,916,000 
9 11,017,000 
8 10,286,000 
9 3,852,000 


77,671,000 
373,905,000 
203,934,000 

29,893,000 

3,766,000 
5,298,000 
2,709,000 


337,923,000 
794,526,000 
1,462,933,000 
270,567,000 
176,258,000 
122,670,000 
49,069,000 


Gross Stocks 
40 1939 


438,803,000 
822,342,000 
1,575,242,000 
290,276,000 
194,044,000 
128,876,000 
49,681,000 





386 1,065,584,000 


697,176,000 


3,213,946,000 


3,499,264,000 





77 46,748,000 43,459,000 241,316,000 277,499,000 
11 18,785,000 14,716,000 93,759,000 83,668,000 
8 65,533,000 58,175,000 335,075,000 361,167,000 
5 1,131,117,000 755,351,000 3,549,021,000 3,860,431,000 
5 56,660,000 45,547,000 55,208,000 70,650,000 
8,530,000 10,028,000 12,879,000 12,290,000 





NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


Wasurnoron, D. C., Dec. 23.—Following is the National Lumber Manufacturers’ Associa- 
tion’s report for two w reeks ended Dec. 14 and for fifty weeks ended that date, covering mills 


whose statistics for both 1940 and 1939 are available, 


statistics of identical mills for the corresponding period of 1939: 


TWO WEEKS: 
Total Softwoods 
Total Hardwoods... 
Total Lumber ..... 
Total Flooring .... 
FIFTY WEEKS: 


Total Softwoods... 
Total Hardwoods.. 


Total Lumber 
Total Flooring 


Av. No. 
Mills 
Rpte. 


386 
96 
466 
80 


1940 


430,877,000 
21,893,000 


452,770,000 


23,898,000 


Per 
Production patent 9 


of 1939 


104 

88 
104 
113 


106 
104 
106 
116 


Shipments 
1940 
475,346,000 

24,482,000 


499,828,000 


19,490,000 


11,419,266,000 


474,684,000 


11,893,950,000 


516,475,000 





Per- 
cent Orders 
of 1939 1940 

128 466,235,000 

123 23,899,000 

128 490,134,000 

113 14,357,000 

108 11,750,942,000 
98 479,278,000 

107 12,230,220,000 
114 535,974,000 


and percentage comparisons with 


Per- 
cent 
of 1939 


129 
123 
128 
127 


111 
101 
110 
119 
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E. S. COLLINS, 74, prominent lumber- 
man and banker of Portland, Ore., died 
December 18. He had been ill of pneu- 
monia. Mr. Collins entered the lumber 
business in Pennsylvania in 1885 but four 
years later moved to Ostrander, Wash., 
where he became a leading figure in the 
lumber industry of the Pacific northwest. 
He was president of the Ostrander Rail- 
way & Timber Co., president of Curtis, 
Collins & Holbrook, San Francisco, Cal., 
president of the Grand Ronde Pine Co., 
a director of the Ochoco Timber Co., and 
the St. Helens Pulp & Paper Co. He also 
held an interest in the Silver Lake Rail- 
way & Lumber Co. Mr. Collins served in 
the 1903 session of the Washington State 
Legislature and became a director of a 
Portland bank. He was known as a 
philanthropist and benefactor in the field 
of religion and education. Surviving are 
the widow, two sons and a daughter. 


W. B. TOMLINSON, 71, head of the 
Tomlinson Lumber Co., Ltd., Vancouver, 
B. C., and originator of the accepted 
spruce grading rules used throughout the 
industry, died recently in Vancouver. He 
first entered the lumber business as a 
salesman and sales manager for the Red 
River Lumber Co., Minneapolis, Minn. 
Later he was general manager of the 
Red Deer Lumber Co., Barrow, Manitoba. 
His own firm, organized in 1910, was one 
of the first Canadian interests to spe- 
cialize in the production of airplane 
spruce for the British Admiralty. Mr. 
Tomlinson was the oldest Canadian mem- 
ber, in point of service of the Concat- 
enated Order of Hoo-Hoo. 


H. O. SEIFFERT, 95, founder of the 
H. O. Seiffert Lumber Co., Davenport, Ia., 
died December 12 following an extended 
illness. Mr. Seiffert, a pioneer in the 
Iowa retail business, retired from active 
business just two years ago. In addition 
to his Iowa chain he founded the Monroe 
Shingle Co., Monroe, Wash. and the H. O. 
Sieffert Co., Everett, Wash. and was presi- 
dent of the Monroe Lumber Co., Eugene, 
Ore. for many years. He first entered 
the lumber business in Avoca, Ia. in 1875. 
Three daughters and a son Otto H. Seif- 
fert, president of the H. O. Seiffert Lum- 
ber Co. survive, as do nine grandchildren 
and twelve great-grandchildren. 


Cc. R. JUDKINS, 73, owner and operator 
of the C. R. Judkins Lumber Co., Upland, 
Neb. died December 13. Mr. Judkins had 
been a lumber merchant since 1886 and 
became owner of his present yard in 1915. 
He was past director and treasurer of 
the Nebraska Lumber Insurance Associa- 
tion. At the time of his death he was 
treasurer of the Upland village council, 
having held that position for 25 years. 
He also had interests in oil development 
enterprises. His widow, one daughter and 
three grandchildren survive. 


A. G. WEBSTER, 79, manufacturer and 
wholesaler at Swanton, Vt., died Decem- 
ber 2. Mr. Webster was one of Swanton’s 
foremost and best loved citizens. He first 
entered the lumber business in 1889 with 
his father and brother. Survivors include 
a daughter and five grandchildren: 


JOHN PARSE GUERRIER, 77, pioneer 
Lewis County, Wash., lumberman, died 
December 11 at his home near Chehalis, 
Wash. Mr. Guerrier was primarily inter- 
ested in the manufacture of shingles and 
operated shingle mills in Centralia, Che- 
halis, Edison, Wash. and Wheeler, Ore. 


From 1915 to 1930 he owned and operated 
his own mill in Lewis County. Mr. Guer- 
rier, who served two consecutive terms 
as mayor of Centralia, is survived by his 
widow and two children. 


CHARLES H. DOTY, 73, for many years 
associated with the Export Lumber Co., 
Boston, Mass., died December 13, at his 
home in Arlington, Mass. The Export 
company, which was liquidated ten years 
ago, shipped Canadian white pine through 
Boston to the West Indies and South 
America. Mr. Doty is survived by his 
widow, a daughter and three sons. One 
son, James R. Doty, is head of the Boston 
office of the Wood Preserving Co. 





RANDOLPH C. RHOADS, 46, vice presi- 
dent and general manager of the Inde- 
pendent Lumber & Coal Co., Omaha, Neb. 
died unexpectedly November 19 while on 
a business trip to Wausa, Neb. Mr. 
Rhoads’ entire business career was in the 
lumber field. He was prominent in the 
Ad-Sell league and a member of several 
fraternal organizations. Survivors are his 
widow, parents, a daughter, two sisters 
and a brother. 


MRS. GERTRUDE WIGGIN, widow of 
the late Harry H. Wiggin, who built and 
operated Wiggin Terminals, Inc. in the 
Charlestown District of Boston, Mass., 
died December 11 at her home in Brook- 
line, Mass. Her husband, who met acci- 
dental death in 1936 built what was 
known as the largest lumber terminal 
on the Atlantic seaboard. Mrs. Wiggin 
is survived by two sons and a daughter. 


JOHN W. HALL, 67, former manager of 
the retail lumber department of the 
Strable Lumber & Salt Co., Saginaw, 
Mich., died suddenly December 5. He 
resigned his position with the Strable 
company a month before his death. Mr. 
Hall was associated with lumber busi- 
ness since he was a young man. His 
widow, a son, a sister and two grand- 
children survive. 


FRANK H. WINTERMOTE, 74, retired 
proprietor of the Puget Sound Lumber 
Co., Tacoma, Wash., died December 7 at 
a Tacoma hospital. He had been in poor 
health for several years. Survivors in- 
clude his widow, a daughter, two sisters 
and two brothers. One of the latter, E. V. 
Wintermote, was associated with Frank 
H. in the Puget Sound business. 


GEORGE H. JONES, president and treas- 
urer of Mann & Hunter Lumber Co., Inc., 
Syracuse, N. Y. died suddenly at his home 
December 3. He had been associated with 
the lumber business more than forty 
years. His widow, a sister and three 
brothers survive. 


EDWIN L. SHIREY, 75, head of the 
Edwin L. Shirey & Son lumber Co., Clear- 
field, Pa., died at his home December 7. 


JAMES J. JOHNSON, 70, pioneer New 
York lumber operator, died at his home in 
Little Valley, N. Y., December 4. He had 
been in the lumber business for 30 years, 
having been in partnership with his 
brother, the late Charles Johnson, during 
most of this time. Surviving are his 
widow, three daughters and a son. 


LOUIS T. VOIGT, 70, for 35 years head 
of a lumber yard at Collins, Wis., near 
Manitowoc, Wis., died at his home De- 
cember 11. Mr. Voigt was a prominent 





RELATION OF UNFILLED ORDERS TO STOCKS 


WasuHincrTon, D. C., Dec. 23.—Following is statement of seven groups of identical mills of 
unfilled orders and gross stock footage on Dec. 14: 


No. of Mills 


Unfilled Orders 
940 1939 


Gross Stocks 
40 1939 





Reporting 
Total Bottwoods® .....cccrecs - 376 1,007,763,000 667,921,000 3,025,809,000 3,338,729,000 
Total Hardwoods* ......... 91 68,240,000 56,828,000 332,763,000 375,399,000 
TOGA? TARBUOP 6.6.2.0 visines ces o< S69 1,076,003,000 724,749,000 3,358,572,000 3,714,128,000 
a ee 75 52,037,000 40,342,000 59,526,000 74,274,000 


*Of Northern mills, 10 reported of softwoods, 12 on hardwood unfilled orders; 13 
mills on stocks. The total number of mills (467) includes 10 northern plants that are 


in both softwood and hardwood subtotals. 
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banker and business leader in the village 
and had been active on the Manitowoc 
County Board for many years. His widow 
and four children survive. 





MRS. EDWARD A. FREDERICKSON, 
71, wife of the head of the Frederickson 
Lumber Co., Ine., Madison, Wis., and a 
past president of the women’s auxiliary 
of the Wisconsin Retail Lumberman’s As- 
sociation, died December 15 at her home. 
Her widower, four daughters and a son 
survive. 


DAVID A. HARQUAIL, 68, president of 
J. & D. A. Harquail Co., Ltd., one“of the 
largest woodworking plants in Canada’s 
maritime provinces, died at Campbellton, 
N. B., December 16. He was active in the 
New Brunswick Retail Lumber Dealers’ 
Association. 


LOYAL A. BIGELOW, 51, president of 
the Bigelow-Garvey Lumber Co., Chicago, 
Ill., died December 12. He had been suf- 
fering from pneumonia. Mr. Bigelow was 
a World War veteran. His widow sur- 
vives. 


OMGE ROTTSCHAFER, 76, president of 
the Standard Supply & Lumber Co., Grand 
Rapids, Mich. died December 5. He had 
been in business in Grand Rapids since 
1915. Surviving are his widow, five sons 
and eight grandchildren. 





ARTHUR C. McQUOID, manager of the 
Thompson Yards, Inc., yard at Milnor, 
N. D., died December 14. He was in 
the employ of the Thompson company for 
25 years. His widow is among the sur- 
vivors. 


JULIAN L. HALL, 89, founder of the 
Happy Hall Lumber Co., manufacturers 
and retailers at Milton, W. Va., died in 
the early part of December. He had 
lived in Milton for 70 years. 


ARTHUR H. CURRAN, 48, president 
and founder of the Curran Lumber Co., 
Bakersfield, Cal., died December 11. His 
widow, four children and his parents are 
among the survivors. 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on_shortleaf 
weights, obtained by Arkansas Soft Pine 
mills during the week ended Dec. 21: 


Flooring k 
Edge grain— 3-inch 4-inch 
EI sic. o 586 926 hs tence $70.00 $70.00 
er te plea tan do aa @ ato 65 4-aeolee 60.00 57.00 
Flat grain— 
ee $55.00 $52.00 
a” co.oe el bib as eles Sxaieiilalabecetene 48.00 47.00 
DD . chewed alee sae oe 36.00 36.00 
Partition 
Better Cc 
Partition, Bre. .6v0s6cse%0% $53.00 $48.00 
Boston Partition, }jx4...... 50.00 45.00 
Drop Siding, 1x6 
No. 117 No. 116 
DO | bio silnsivaw seas ae $56.00 $60.00 
SE ee -. 47.00 50.00 
DB ..ciceco seek eee 38.00 38.00 


Casing, Base & Jambs 
3&4 5 6 8 10 
B&better ...$72.00 $77.00 $72.00 $72.00 $77.00 


Mouldings 
Discount 
Listed at $3 and Under ....<sccceses o.ca:o oe 
CGR ES a. sc tdinat ee ateaen- tek ee oareepmen 25% 


Boards and Shiplap 
1x12 


= x8 1x10 
*Boards, S4S, No. 1.$46.00 $46.00 $50.00 $62.00 
or Shiplap No. 2. 34.00 35.00 35.00 40.00 
No. 3. 28.00 29.00 29.00 29.00 
Dimension, S4S, re 





*Applies to the new SPA grade of No. 1 
common. 





WEST COAST LOGS 


Seattle Wash., Dec. 20.—Average prices 
of logs are as follows: 

Fir No. 1, $22-26; No. 2, $17-19; No. 3, 
$12-14; Peelers, No. 1, $35; No. 2, $28-29. 

Cedar Shingle logs, $15-17; lumber logs, 
$30-32. ne 

Hemlock: No. 2&3, $13.00. NOR 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. mill sales 


rices on 


southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales made 


in the period of Dec. 


14-19, but where prices for this period were not available, prices for the 


month to date have been inserted and starred (*): 











West East West East West LTast West East 
Side Side Side Side Side Side Side Side 
Flooring Standard Ceiling Standard No. 2 Shiplap and No. 2 Dimension 
Lengths &% Lengths Boards, Std. Lgth. |ox4 
ix3 rift— | peer 40.00 40.92 ixé aoe ere 31.16 $9.00 12 & 14... $3.08 $0.08 
B&better.. 62.84 64.00 pe ER ope + “H9I16 wee 32.54 31. 
c a a. See e ees 00 Be RotExe, te eeee S 32.74 32.73118 & 20... 34.82 32.00 
Rialto 38:00 — D pits Gaeta eae 30.00 26.50 1x10 ste i 32.89 31.63 92 & 24...*35.50 py 
— cities iat 3s ae 37.39 35.09 12k 14 $8.57 $7.71 
B&better. 51.05 *50.41| Standard Lengths pt Any Bae 16 idonwde 29.80 28.90 
pedaaees 47.20 46.00 ieee > xt 
tected 35.20 37.00 teh thiek— 1x eset 20.75 2x8 ante igndeeca 
ene ee— 67.21 *58.69]1x6 Reh. & 12 & 14... 29.48 28.89 
ensaee. « 20.08 Beets 64.00 S1S/S4S. 26.08 24.68]16 ....... 31.42 31.67 
eee we eee . q N q ™~ % g 
etter 39.34 8 LLLLITL 6oa7 Braafixs <--11. 2695 aeeafaaie -0' 7” 2288 31-50 
—_— 1x10 68.25 63.00]1x10 27.24 *26.11/12 & 14... 32.68 30.19 
grain— yee! bi: 89.33 78.00}1x12 26.63 25.61116 31.89 32.80 
B&bette 51.94 51.00 5x6/4 “‘thick— P on ; 18 & 20... 32°53 35.00 
a Soaereee Sas saclay *:::: Eis Eres Jambs 22 & 24...934.75 |... 
Poe ater hie: | Meter 84.25 81.421B&better— 2x12 
End Matched i eile a oes *81.88 16 wet 3316 "31.00 
Flooring, 2 to 8-foot |O— 7 te 73.50 *64.00 18 aes 34.53 *32.44 
1x3 > me 95 ’ BU weseves ‘ ee 
Ba&better. .°56.25 Bite an 5 Semenetee Es & 24. ..966.58 
eves etre 8 ......-- 51.69 50.38["5%@ 44 34.15 29.78 
ize flat 1x5&10 56.25 55.91}; —¢ ~  ' 3502 34.2" Timbers 20 & Under, 
grain— ees 69.29 70.38 8 & 20 38.33 35.25 No. 1 
B&better.. 42.30 42.13 2 & 24 42.00 *38.0( |Shortleaf— 
teeters oo. Rough Finish, 2x6 3x4&4x4 .. 36.81 33.33 
rae oss os et Standard Lengths |12 & 14 33.55 29.8014x6—8x8.. 37.23 27.25 
lx¢ rift— B&better— re 34.48 31.5113&4x10.... 38.22 *36.00 
B&better.. 52.50 1x4/ *61.90 55.00 Se cwveest 34.17 34.8215%10-10x10*38.83 30.00 
1x4 flat 1x5&10 | |*65.88 : 20 ee ee 35.50 35.0(13@4x12 ... 48.00 39.00 
a 1x12 #8950 *75.00la20@ 24 46.00 37.0015x12/12x12 45.90 *38.25 
R&better.. 39.37 39.0015a874"°**” 2x8 
ioe Spa 36.41 ....1 thick— 12 & 14... 32.08 30.79 No. 3 Dimension, 
D ata toate Sn 25.00 "eee *73.00 67.00 . tre eeee et Pee Random Lengths 
ee anes’ he Se wees . — 
Drop Siding, Stand- | ?: , oy 37.33 34.50)2x4 24.45 18.50 
ard Lengths, xe” |}2 --- ++: *99.00 °83.80 22 & 24.2 °440.50 .-. | 2x6 22:16 20.50 
x GES cesvece ° ° 
No. 117— : Castes: se ae eee 41.30 39.5¢/2x10°..... 22.46 20.00 
B&better. 45.86 Standard Lengths ee 41.44 39.5¢]2x12 ..... wee cea 
Laveen 96 a 16 ....... 41.08 *39:50 
D gc. 36:00 eae deel 18 & 30... 42:75 42.19] Car Siding, 13/16” 
~~ eer 72. 52. : 42 
Si askvks 50.00 46.69] 1X6&8.--. 70.56 65.19192 5 24--- 52.00 44.00 B&btr&Sel—_ 
D ovtgtttt 39.46 *39.55 SRSRES . 2 SITS ONOTES & 26... 6608 SRee + oe o_o 
No. 2 34. 34. 5 sce Se ; eat : “e 
NO. 3 a aehitl, 226-62 we. 3 Brees & oe. ee ae #47.17| 1x6, 9 58.30 53.00 
ssor patterns 8 | «pee... iso ....... 48.50 *47.33 
B&better... 47.99] Stamdard Lengths [55 ¢°34_)'*53'50 Plaster Lath 
leek weds *48.50 44.45)1x4 ...... 42.90... x Kiln Dried 
D binwaenals *37.71 36.00}1x6 ...... 45.25 *39.73] Car Lining, 13/16” . 
me 2 ..ss CRO ee 43.50 *39.70] B&btr&Sel— 4x14", : m 
No. 2 35.00 *34.78] 1x5&10 47.42 .....)2m4, 18 .. .... 63.25jNo. 1 .... 6.00 5.40 
No. 3 -°36.38 29.50j1x12 ..... 55.18 sFERS, 20 ccc. aces, Sede BO. > *4.52 *4.15 
Seattle, Wash., Dec. 20—Prices for red Following f. o. b. mill prices on actual sales 


cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills, remain as quoted in 
issue of Dec. 14.—EDITOR. 





OAK FLOORING 


Current prices of oak flooring are un- 
changed from list that appeared in issue of 
Nov. 30.—EDITOR. 








RED CEDAR SHINGLES 


Seattle, Wash., Dec. 20.—Average prices on 


red cedar shingles, f.o.b. mills, are: 
Royals: 
OS lt ly SRA ee oes ee ee ee $4.05-$4.10 
ge Pe ey eee eres eee ee a 2.30- 2.40 
| a ES ee ete eee ee eee 1.60 
Perfections 
ot Ae ee $3.05-$3.10 
0 EE ener eee 2.00- 2.10 
MEE cc ccc ccc cere ceccecceu $1.50-1.55 
peeeoe € 
NEE 1a ovnvn d.'w'th'b'g: 0d be aidiam cane eee $2.85-$3.00 
er tiedba doetkawvene kes eames 1.80- 1.85 
gt |. ES er ae ee 1.35- 1.40 





MAPLE FLOORING 


Northern maple flooring mills report the 


ae average prices realized f.o.b. floor- 
ing mill basis, during the week ending 
Dec. 21: 

First Second Third 
ES  e $75.14 $67.57 $53.03 





were reported to the Western Pine Associa- 
tion by members during the period from 
Dec. 9 to 14, inélusive. Averages include both 
direct and wholesale sales, and are based on 
specified items only. Quotations follow: 


Ponderosa Pine 


SeELEcts, S2 or 4S— 1x8 Ag tal ag pe 
| (6D Seer $62.57 $65.4 $66.40 
SRE ee 45.66 49.37 49.54 
SHop, S2S— No. 1 No. 2 
5/4 EE Pe oe ee ee $33.99 $26.64 
ee ar a eee 32.96 26.94 
Commons, S2 or 4S— No. 2 No. 3 
1x 8 RL sd antacatiat leh ac@ aca alae $33.84 $27.71 
BE CR isk oa was wrecaeo ees 34.95 27.54 
Se ef. Sr eae $20.34 


Idaho White Pine 


SeLEcts, S2 or 4S— 1x8 5-6/4RW 
oe: eee $63.00 $74.57 
oo a Fo eae 46.4 62.53 


ComMMoONs, S2 or 4S— 
Colonial Sterling Standard 
1 No. 2 No. 3 


oO. oO. oO. 
re oe $42.94 $38.67 $31.88 
ae 72.13 44.26 31.70 
Utility (No. 4) 4/4 S2 or 4S RWRL..... $23.01 
Sugar Pine 
Ssiects, S2 or 4S— enw 5/4RW 6/4RW 
3 ae: ae $71.15 $72.66 $71.46 
are 66.26 66.05 65.82 
i eo ahs . 51.42 53.42 50.62 
SHop, S2S— No. 1 No. 2 No. 3 
. Fee $39.17 $30.39 $23.35 
DS, Hcvia bnes eee 38.40 29.89 23.44 
De éiectdendemne 49.02 34.75 25.61 
Larch-Douglas Fir 
De, Te By Sia cee sees ee sees es $25.99 
Dimension, No. 1, I reid ick '9 abv, ance 24.62 
Flooring vert. gr. C&Btr., 4 RL....... 40.73 
poeards, Woe. 6, GS Or GE, 128... csccsecss 2.35 





December 28, 1940 


NORTHERN HARDWOOD 


Following are prevailing quotations f. o. b, 
Wausau, Wis., on northern hardwoods: 


No.1 No.2 No.3 


Brown Ash— FAS Sel. Com. Com. Com. 


Oe $70.00 vee. 00 ves. 00 $33.00 $23.00 
SS eae 75.0 65.00 00 38.00 24.00 
| eae 80.00 70.00 BE. 00 rt 00 24.00 
oS ee een 85.00 75.00 58.00 43.00 25.00 
No.1 No.2 No.3 
Basswood— FAS Sel. Com. Com. Com 
oe $78.00 $68.00 $46.00 $32.00 $24.00 
BE” asa siemens 83.00 73.00 51.00 36.00 24.00 
as ces ce 86.00 76.00 54.00 37.00 26.00 
=e 93.00 83.00 64.00 38.00 26.00 
OS See ce 98.00 88.00 71.00 47.00 aoe 
BE. olevectuinn he 103.00 93.00 76.00 52.00 a 
Se eee 69.00 59.00 38.00 28.00 wave 
No.1 No.2 No.3 
Hard Maple— FAS Sel. Com. Com. Com 
CS $79.00 $64.00 $49.00 $36.00 $20.00 
ee 84.00 69.00 54.00 39.00 21.00 
Pe. taraecuses 87.00 72.00 59.00 40.00 22.00 
i ae 94.00 79.00 64.00 40.00 22.00 
ON? Giercaeue ate 94.00 79.00 64.00 41.00 22.00 
Ee Saceewen 104.00 89.00 72.00 46.00 Pi 
6 ere 104.00 00 74.00 46.00... 
oe Sa 124.00 109.00 86.00 49.00 Ae 
Sere: sees cand 124.00 109.00 86.00 _— hk 
ee eee 164.00 149.00 126.00 ‘ oun 
No.1 No. 2 No. 3 
Soft Elm— FAS Com. & Sel. Com. Com 
5 ee $54.00 $44.00 $33.00 $24.00 
ae 57.00 47.00 34.00 24.00 
Sere 57.00 47.00 35.00 25.00 
RD oo dsacwiere eae 60.00 50.00 36.00 25.00 
eee 63.00 53.00 38.00 aed 
Se 68.00 58.00 43.00 re 
No.1 No. 2 No. 3 
Rock Elm— FAS Com Com Com 
|; eee $50.00 $32.00 $21.00 $20.00 
eee 57.00 39.00 23.00 22.00 
EO cxcawaees 67.00 47.00 25.00 22.00 
SS ee 70.00 55.00 30.00 25.00 
ees 80.00 65.00 42.00 28.00 
BOO eicecnaes 90.00 75. - 47.00 30.00 
0.1 No.2 No.3 
Birch— FAS Sel. aay Com. Com 
er $96.00 $78.00 $54.00 $34.00 $22.00 
4, ee 101.00 83.00 62.00 42.00 22.00 
7 ee 103.00 85.00 68.00 48.00 23.00 
eee 105.00 93.00 78.00 53.00 23.00 
ot ee 107.00 97.00 80.00 54.00 ... 
Se, #2 cnexea 109.00 99.00 85.00 59.00 ome 
BOLE st evewwns 160.00 150.00 125.00 a an 
a 78.00 64.00 47.00 30.00... 
ee ee 82.00 68.00 52.00 33.00... 
No. 2 No. 3 
Soft Maple— FAS Com. “%& Sel. Com. Com 
oon osione $65.00 $45.00 $30.50 $21.50 
lS Sees 70.00 50.00 34.50 21.50 
renee 78.00 55.00 39.50 22.50 
I rr 85.00 60.00 40.50 22.50 





DOUGLAS FIR 


Seattle, Wash., Dec. 20.—Current quotations 
f.o.b. mill on Douglas fir items in mixed cars 
Hea rail shipments direct to the trade appear 

elow: 
Vertical Grain Flooring 


Bé&btr. Cc D 

SES ccchkwxadecucawees $47.00 $41.00 $34.00 

Flat Grain Flooring 
cane sipiaiarece aaa $38.00 $36.00 $32.00 
Bek wewtiencdeecneen 43. 41.00 33.00 

Drop Siding 
1x6 Pat. No. 106. o> 00 $42.00 $33.00 
1x6 Pat. No. 116.... 43.00 42.00 33.00 
" Ceiling 

LSC eee $36.00 $33.00 $24.00 
WUE Sao. s ealegieeiale 38.00 36.00 27.00 

Boards and Shiplap 

1x6 1x 1x10 1x12 
we ee $30.00 $30.00 $28.00 $31.00 
Se BD ivens 26.00 26.00 25.00 25.00 
ee @ waves 20.00 20.00 20.00 20.00 

No. 1 a 
12 

= eee ot +4 $26. 59 $21. 50 $27. Hh $27, So 
fee 7.00 27.00 27.00 
DM cieae vee 36:50 36:60 36.50 26.50 26.50 
Me .assccens 27.50 27.50 28.00 28.00 28.00 
BOG cteeudes 28.50 28.50 29.50 29.50 29.50 


No. 1 Rough and/or Surfaced Timbers 
4x4 to 4x12-inch planks 20 feet and 

shorter, S48 .......0. $a 96 sdb eae Keene 
12x12 20 ft. and shorter. pialeiaia'e aetna awiwinna 22.50 
12x12 22 to 30 feet 
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Current Market Review 


Softwood shipments continued to gain 
a little on new business during the two 
weeks ended Dec. 14, but production, 
because of continuation of the West Coast 
strike, since ended, was lagging both. 
Reports indicate that Defense buying, 
while a little below its recent peak, con- 
tinues in large volume, while announce- 
ments of numerous new projects, followed 
hy heavy inquiries for stock, promise that 
it will remain a major factor in the mar- 
ket for at least several months. Besides 
primary Army cantonment building, war 
industrial plants will require much con- 
struction lumber, as will housing for their 
workers. Retailers, encouraged by hopes 
of increased production and less buying 
competition from the Federal Govern- 
ment, and by mill accumulations of some 
items and a slight easing of prices, have 
continued hesitant about placing orders. 
Many of them, however, find their stocks 
depleted, and are a little anxious as to 
whether they will be able to obtain lumber 
in time for spring building needs. Gross 
softwood stocks at mills Dec. 14 were 
about nine percent lower than last year’s 
for the corresponding date, while unfilled 


level, covered almost exactly a third of 
mill stocks. Rains have recently been a 
serious handicap to woods and mill opera- 
tions in the South. Pacific Northwest 
mills have suffered no new set-back from 
recent heavy winds. Lack of ships con- 
tinues to limit the movement from the 
Pacific Northwest to the Atlantic sea- 
board, and it is reported that the water 
movement from the Southeast is begin- 
ning to be adversely affected. The move- 
ment of Canadian spruce to this mar- 
ket is very small. Prices of fir and 
spruce there are strong, and salvage pine 
is to be advanced at the first of the year. 
With settlement of strikes at Northwest 
mills and on coastal vessels, there has 
been a heavy movement to California on 
back orders, and it has been difficult to 
book new business for early shipment. 
Southern trade has been dominated by 
Defense buying but, as this has eased off 
there has been a slight softening in prices 
of the items that showed the greatest 
recent advances, and retailers are again in 
the market, but because of the mills being 
far oversold on key items the yards have 
found difficulty in getting reasonably 





orders, at fifty percent above last year’s prompt shipment of mixed cars. Middle 
SOUTHERN HARDWOODS a eee ee 
Sound Wormy— 4 br aii 
Following are ranges of f.o.b. mill prices Me 1 & Btr. —i — 
on a . r Gxied —~? ee te eee ss . Magnolia 
reports oOo saies made uring e@ wee 5. 
ended Dec. 16: —_— er . 66.00 
Plain Red Gum Qrtd. Red Gum ees 41.50@46.50 | No. 1 & Sel.— 
FAS— _ | FAS— Gena 60. |, Sts 39.00 
Oe evcwua 83.50@86.25 | 474 ....., 85.00@88.00 | 6/4 ...... 63.75 | 6/4 ...... 42.00 
No. 1 & Sel.— % peeoes 85.00 Ree 72.25@78.50 | No. 2 Com.— 
4 Sexuiee 82.50@ 88.25 — 93.00 | No.1&Sel— — | 4/4...... 27.00 
0/4 ws. eee . : i Ye 34.00 
ote. Sap Gam bw 2 i 37.00 ener 
FA Fe 38.25 | Loe Run— 
poe 50.00 my hong Black Gum i eee 39.75 
q 5 
Hh +++ +++ 50.00 @ 52.50  e aun Beech one 
ic aaa 1.50@54.25 Log Run— 
No. 1 & Sel.— No. 1 & Sel.— 32.00 | Tank— 
eee 87.00 | 944 tt ttt see eg: ; 8/4 amen 90.00 
«Pee 38.00@39.50 | 8/4 ------ . Lor Run— s— 
8/4. cece 39.50.@ 42.00 Quartered Tupelo eyreet 26.00 | 4/4 ....-- 62.00 @68.00 
BIE. veces 46.50 | >| Sepa 80.00 
Plain Sap Gum .. ee 49.75 Cottonwood 12/4 ..... 113.50 
—a--;-. «aoe. 60.50 Rex Searde— sis aoe 123.50 
5/4 eeeeee 46.00 No 1 & Sel pa | Se 45.00 —- 3 00 0 
| Bere 50.00 | 8/4 ...... 39.75 | Kas— Ss eed yt sor: 
No. 1 & Sel.— Se acans 50.50 oe 30.00 er veeees ate Fa 
Oe vcgead 31.25 @32.75 Plain Tupelo No. 1 & Sel.— atl ' 70.00 
oe 32.75 @ 34.00 — ee Bee oe 29.00 | d2/4 .---- ‘ 
can | Mt -.>--- 39.00 yaa 29.00 @32.00 
‘/4 —pfae plain White Oak . ey iegeaianaoantel yee 55.00 @58.00 
pildied : g . Seti ome 
Plain Poplar WP cess 60.00 | 4/4 ...... 20.00 | Mixed Hardwoods 
No. 2-A Com.— No. 1 & Sel.— Log Run Dunnage— 
Oe vvesen 27.00 ' 4/4 ...... 35.00 OM cacis ; 24.00 | 4/4 ...... 10.00 @12.50 














TIDEWATER RED CYPRESS 


Jacksonville, Fla., Dec. 23.— Following is a list of wholesale prices on tidewater red cypress, 


fo.b. Jacksonville. 


Grades 4/4 5/4 
Rough— / , 
pS oo! ii i 
Te fy  iReeeeananm $77.50 $89.50 
Select, ‘RWI: ...cccces 70.5 82.50 
No. 1 Shop, RW&L 54.50 67.50 
Se, WEEE. 0:0)6¢, v-0t'0-02 « 31.75 33.75 
Pecky, RWE&L .... 30.00 32.00 
RW&L, S4S— 

» 0 Eee 98.25 
tae. eee 79.75 91.75 

© Ge, Pemien......... 77.75 89.75 
ee NE ho de. bait 73.75 85.75 
eS ae 69.00 74.00 
<< ese 46.50 48.50 





6/4 8/4 10/4&12/4 16/4 
$112.50 $122.75 $146.00 $153.00 
98.50 113.75 127.00 133.50 
82.50 88.75 100.50 109.50 
75.50 81.25 90.50 98.50 
33.75 32.25 a 
82.00 33.25 Cypress — 38 
o 
Bests .....$6.80 ae 
Primes .... 5.05 5. 
1st ae He Economy.. 4.30 5.20 
89.75 98.75 | Cypress Lath, %x1%” 
85.75 89.75 No.1 No. 2 
74.00 A Ss Sa $5.70 $4.95 
48.50 CC * OO <isscnes 2. re 
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West trade has been lagging seasonally, 
but plans for giving this area a larger 
share in Defense work promise to stimu- 
late all lines of business. Despite an 
easing in a few items, the market appears 
to be gaining in strength and stability, 
and there are few mills willing to book 
far ahead at present levels. 

Hardwood production, as a result of 
floods in southern lowlands, fell consid- 
erably behind shipments in the two weeks 
ended Dec. 14, so that there was further 
depletion of mill stocks, and these were 
well below last year’s level. Shipments, 
however, gained on sales. Flooring plants 
continue booked ahead at good prices. 
Demand from furniture plants is above 
seasonal normal, and there is a steady 
increase in industrial purchases, as a 
result of Defense manufacturing. The 
gums are in low supply, and many items 
of oak are scarce. Prices as a whole are 
strongly held, and scarcer items are edg- 
ing upward gradually. 


A NEW FREE* 
SERVICE TO 
LUMBER DEALERS 





*We mail 
this folder 
to your 
prospects 
--help you 
make more 
sales ! 











Here’s all you do: Just send us your home- 
building prospects’ names and addresses. We'll 
pay postage and mail to them free (with or 
without your business card) this 8-page 81/2x11 
folder on Hard Maple Flooring. 


It contains the biggest ‘‘Maple for Homes” 
sales story in years!—a room-by-room demon- 
stration of the charm of Maple for present-day 
homes. (Maple is the flooring whose grain 
harmonizes with fine-grained furniturel) 

It opens prospects’ eyes to Maple’s extra dec- 
orative fitness—sells it to people whom Maple’s 
extra wear might not interest. 

Let it sell your prospects quality flooring. We'll 
send free copies to them on request. 


MAPLE FLOORING 
MANUFACTURERS ASSOCIATION 
1795 McCormick Building, Chicago, Illinois 


Floor wth 


MFMA Maple 


ee ee ea | 


HARD 
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New Merchandising Helps on 
Way; Sees Big Commercial 
Market 


Cuicaco, Itt., Dec. 20.—A new program 
of special merchandising and application 
helps have been announced as being im prep- 
aration by The Celotex Corp. here, and will 
be available for distribution shortly after the 
first of the year. 

In the opinion of Henry W. Collins, vice 
president in charge of merchandising, com- 
mercial remodeling will be most active field 
in 1941 for progressive dealers and builders. 
He pointed out that the initial outlay on the 
commercial job is not just an expenditure, 
but an investment that will bring cash re- 
turns. Competition among retail merchants 
for the increased business that will come in 
1941 will make them ready prospects for the 
building material dealers. 

“The rapid increase in acceptance of insu- 
lating interior finishes during the past few 
years broadens this field tremendously.” said 
Mr. Collins. “Stores, theaters, restaurants, 
showrooms and offices all present ready mar- 
kets for these finishes to dealers who go 
after this type of business.” 





Casket Company Boosts Pro- 
duction to Meet Demand 


Syracuse, N. Y., Dec. 23.—In business 
for 65 years producing caskets from fine 
woods, the Marsellus Casket Co., here, re- 
cently found that an increasing demand for 
its product would necessitate a production 
speed-up: 

To accomplish this end, John C. Marsellus, 
president, had two company dry kilns con- 
verted to the cross-piling, Moore cross cir- 
culation type, and it is said that the change 
has increased the company’s drying capacity 
and reduced its drying costs. 

Hiram A. Monnoyer, vice president and 
general manager, supervises the selection of 
African mahogany, American black walnut, 
Adirondack birch, Appalachian white oak 
and other woods which are used by the com- 
pany in casket making. 





Hymeneal 


ARNOLD-BYRD—Cecil Samuel Arnold, 
Jr., and Miss Frances Byrd, of Florence, 
S. C., were married December 8 at the 
bride’s home in Florence. They will make 


their home in Darlington, S. C., where 
Mr. Arnold is engaged in the lumber 
business with his father, Cecil S. Arnold, 


Sr. 


Mr. and Mrs. Herbert A. Boring of Seat- 
tle have announced the engagement of 
their daughter, Miss Rosemary Boring, to 
John Ryan Dempsey of Seattle, son of 
Mr. and Mrs. Neal Dempsey of Tacoma, 
Wash. Mr. Neal Dempsey has been active 
in logging and lumbering operations for 
many years. Miss Boring is a graduate 
of Holy Names Academy of Seattle and 
attended the University of Washington. 
Mr. Dempsey attended St. Thomas Mili- 
tary Academy in St. Paul, Minn., and St. 
Mary’s College in Oakland, Cal. He is a 
member of the University-Union club in 
Tacoma. 

The engagement of Miss Thelma Lew 
Wallace, daughter of Mr. and Mrs. Rob- 
ert James Wallace of Tacoma, Wash., to 
A. Donald McCallum of Mineral, Wash., 
son of Mr. and Mrs. Donald McCallum of 
Keremoes, B. C., was announced in Ta- 
coma December 15. Mr. MacCallum is 
engaged in lumbering at Mineral. Miss 
Wallace attended the College of Puget 
Sound and the University of Washington. 


Mr. MacCallum was graduated from the 
Brentwood Academy in Victoria, B. C., 
and attended the University of British 


Columbia, where he was a member of the 


varsity crew. He is a member of the 
Tacoma Country and Golf Club and is a 
cousin of Mrs. Lowell T. Murray, wife of 


the president of the West Fork Logging 
Company and the West Fork Timber Com- 
pany. 





CLASSIFIED 
ADVERTISING 
DEPARTMENT 


How to Figure Costs for Advertising 
In Classified Department 


One issue ....... Oe 
Two consecutive issues...........55 cents a line 
Three consecutive issues..........75 cents a line 
Four consecutive issues..... ....--90 cents a line 
Thirteen consecutive issues...........$2.70 a line 
Twenty-six consecutive issues........$5.40 a line 

Seven words of ordinary length make 
one line. , 


Count in the signature. Heading 
counts as two lines. 

No display except the heading is 
{ permitted. 


















































Extra white space figured at line 
rate. ; 
One inch space advertisement is 


equal to twelve lines. 

Remittance to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


Too Late To Classify 


CARPENTER APRONS 


Write for samples ont Pra: 
THE MINNESOTA SPECTA Y Co., Inc. 
Minneapolis, Minn. 




















Wanted -- Salesmen 


SALESMAN WANTED 


By northern wholesaler of Yellow Pine and West 
Coast Products. Prefer man familiar with Retail 
Yard Trade in Northern Indiana and Southern 
Michigan territory. Give'references, stating salary. 
Might consider proposition on split profit basis 
with drawing account. 

Address “J. 70,’ care American Lumberman. 








WANTED: SALES REPRESENTATIVES 


Leading manufacturer of paint products selling 
through building material wholesalers desires con- 


tact qualified men cover Ohio, West Virginia, 
Maryland, Michigan, Pennsylvania, New Jersey, 
Connecticut, Massachusetts, New York, Vermont, 


New Hampshire, Maine, Delaware, Virginia, North 
Carolina, South Carolina, -Georgia and Florida. 
These men will call on wholesale paint companies, 
wholesale hardware companies and_ wholesale 
building material concerns in specified territories. 
Prefer men with paint experience. Want quality 
men with clean record. Excellent opportunity on 
fast growing line. Commission basis. State clearly 


sales experience to. wholesale. paint companies, 
wholesale hardware companies or building mate- 
rial wholesalers. Specify territory interested in. 


Excellent earnings possible. 
Address ‘“‘K. 38,’’ care American Lumberman. 





2 SALESMEN IN CENTRAL NORTHERN STATES 


Calling on industrial and retail yard trade, com- 
mission basis. Will give exclusive territory to pro- 
ducer. 

DIAN LUMBER CoO.,.St. Louis, Mo. 


TRAVELING SALESMAN 


Territory Virginia, North Carolina, Tennessee, Ken- 
tucky, Maryland, West Virginia, for sash pulley 
and balance mfr. Work will call for simple instal- 
lations while instructing customers. Prefer man 





knowledge millwork. Salary, expenses, car fur- 
nished. 
Address ‘‘K. 35,” care American Lumberman. 





December 28, 1949 
































Salesmen 


COAL AND COKE SALESMAN 


We are shippers of quality anthracite, coke, and 
bituminous coal. It is our desire to appoint a man 
who resides somewhere in the vicinity of Coblegs- 
kill, N. Y., to sell for us on a commission basis (no 
drawing account) wthin a radius of about fifty 
miles from that city. Also a man for the territory 
embodying lower Vermont, lower New Hampshire, 
and western Massachusetts—same basis as above, 
Lumber salesmen who definitely are not full time 
employees could handle this job along with their 
other selling. Man 30 to 45 preferred. Give full 
particulars regarding yourself. 
Address ‘“‘K. 30,’’ care American 





Lumberman. 








Employees 





MILL SUPERINTENDENT 


Man capable of assuming complete charge of Yel- 
low Pine sawmill and planing mill operation lo- 
cated central Mississippi. Must know machinery 
and be capable getting production. State age, ex- 
perience, salary, and give complete reference. 
Address “K. 32,.’’ care American Lumberman. 


HARDWOOD LUMBER INSPECTOR 


State qualifications and wages expected. 
Address “J. 99," care American Lumberman. 








— 


ASST. RETAIL LUMBER-YARD FOREMAN 


Young man preferred. Give age, experience, wages 
expected, and references. 

United States Lumber & Fuel Co., Battle Creek, 
Mich. 





HARDWOOD SUPERINTENDENT 


For small operation in Texas. Man capable of 
running yard, superintending manufacture and in- 
specting shipments. 

Address “K. 28,” 


care American Lumberman. 





Employment 


BOOKKEEPER—SALESMAN 


Young man knows accounting, can estimate small 
new and repair jobs; congenial; resourceful; good 
education. Go anywhere. 

Address ‘J. 66,” care American 


LUMBER BUYER 


With 15 yrs. experience purchasing Canadian lum- 
ber, Pine, Spruce, Hemlock, Fir, Cedar, Hard- 
woods, Vancouver to Halifax, seeks permanent po- 
sition as Canadian Buyer with AMERICAN firm, 
purchasing this class of lumber in Canada. Write 
P. O. Box 84, Station B, Montreal, Canada. 


SUPERINTENDENT & DRAFTSMAN MILLWORK 


20 yrs. exp., 17 yrs. in charge of planing mill also 
detailing and billing into mill; age 40. 
Address ‘J. 48,’’ care American Lumberman. 


WANTED: POSITION AS BOOKKEEPER 


Twenty years general office, taxes and adjusting. 
Pleasant personality, 43, excellent health, unques- 
tionable character. Good on detail. Give orders, 
take ’em, Your interests my interests. 

Address “H. 51,” care American Lumberman, 





Lumberman, 














LUMBER CLERK, AGE 29 


Desires position. Small yard in or near Chicago. 
8 yrs: exp. Can handle deliveries, pricing and bill- 
ing. Good counter man. A-1 ref. Your: interests 
my interests. ' 

Address “J. 87,” 


POSITION WANTED AS YARD MANAGER OR 


Lumber Salesman on road. Managed yard for % 
yrs.; also 4 yrs. exp. on road. Age 54, married. 
Address “H. 85,’’ care American Lumberman, 


care American Lumberman. 








“A-1” HARDWOOD INSPECTOR 


Wide experience. Northern and Southern woods 
and mahoganies. Now employed, wants changé. 
Clean record. Finest references. 

Address “J. 77,’’ care American Lumberman. 


COMPETENT DETAILER AND BILLER 
Leng practical experience special millwork. Take 
up new job short notice. References. 

Address “J. 80,” care American Lumberman. 











EXPERIENCED PINE & HARDWOOD SALESMAN 


To travel Middle Western territory for Southern 

manufacturer with complete Planing Mill and Dry 

Kilns. Splendid opportunity. State age, references. 
Address “K. 27,” care 'American Lumberman. 











MANAGER FOR RETAIL YARD 


Large Indiana city. Prefer young man who has 
had several years experience as manager or assis 
tant manager of medium size yard. 

Address “K,. 37,’”’ care American Lumberman. 








¢ 
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| WANTED 
Employment 


EXPERIENCED EXECUTIVE 


Acquainted with building materials, builders’ hard- 
ware and paint. 44 years of age with 25 years ex- 
periencé. Will be available Feb. 1st. What have 
you to offer? 
Address ‘“‘K. 31,’’ 








care American Lumberman. 





GOOD ESTIMATOR AND BILLER 


Well versed in Lumber and Millwork Business, 46 

yrs. old, good education, wants position in or near 

Chicago. Not afraid of hard work or long hours. 
Address “J. 85,’’ care American Lumberman. 





‘WIDE EXP. IN SPECIAL MILLWORK 
Cabinets, and fixtures. Ten years at machines, 
bench, layout man and foreman. Fifteen years de- 
tailing, piece billing and supervising fabrication. 

Address “J. 92,’ care American Lumberman. 


BAND SAW FILER 
Make ‘saws stand good hard feeds in all timbers; 
good welder on saws. 
- Address .“‘J. 96,’° care American Lumberman. 








Lumber and Dimension 


WANTED—CARLOAD LOTS 


Of good Industrial grade Oak Ties, dry or partly 
dry, sawed and hewn, sizes 1, 2, and 3—8’ also 
some 4 and 5—8’ and 8’6”, also 7x9 sawed Oak 
Switch ties, dry or partly dry, sawed only, 8%’ to 
16’ lengths, 6” break. Want ties located mainly in 
SE. Mo., North Ark. and in Central and Western 
Tenn. and Kentucky. Inspection and payment as 
loaded on cars. State what you have to offer, if 
sawed or hewn, where ties can be seen, and price. 
Will ship in straight or in mixed carloads Cross 
ties and Switch ties. 


Address “J. 72,” care American Lumberman. 


HARD MAPLE & BIRCH SQUARES 
§/4x24” and 30”, clear turning squares. Quote FOB 
loading point, AD o re ED. 

FRED M. HOLMES, Clintonville, Wis. 








SALES REPRESENTATIVE IN COLORADO 


Commission man wants good western pine shook 
account. 
Address ‘“K. 


36,”" care American Lumberman. 





CAR 4/4 NO. 2 COMMON NORTHERN CEDAR 

Resawn center and ripped to 2” and 2%” wide, 
all rough, random lengths. March shipment. 

Address “‘K,. 34,” care American Lumberman. 


WINTER SAWN BASSWOOD 
10 M’ 5/4”; 10 M’ 10/4”; 20 M’ 12/4”, No. 1 Com- 
mon and Better. 
Address ‘‘K. 29,” 





eare American Lumberman, 





WANTED 











Steel Rails 


4 MILES TRACKAGE 
Could use any weight from 20 to 40 lb. 
dition. Atso log car Trucks. 
Address ‘J. 78,’ care American Lumberman. 


RAILS WANTED. ANY SIZE OR QUANTITY 


Particularly 20 Ib., 25 lb., 30 lb. and 40 lb. Secure 
our price before gelling. MIDWEST STEEL CORP., 
Charlesten, Va 


if good con- 








Logging Ry. Equipment 


HARDWOOD CROSS TIES 


For Soo Line and N. P. inspection. 
Charles S. Patterson, Park Falls, 





Wis. 





Miscellaneous 


WANTED TO BUY: 


100 to 500 Dry Kiln Trucks, 6 ft. 


long. Chas, N. 
Braun, 1830 Lafayette St., Ft. 


Wayne, Ind. 





BUILDING MATERIALS 

Such as doors, windows, 
numbers or close outs. 
Send details and prices. 

Address “K. 25,” care American Lumberman. 


frames in discontinued 
Interested in quantities. 








FOR SALE 











Business Opportunities 


ARE YOU AMBITIOUS? 
Fully equipped and well established builders supply 
business plans to add lumber. Splendid opening 
for competent party able to assume corporate in- 
terest not less than $15,000.00. Pittsburgh market. 
Address “J. 63,’ care American Lumberman. 


FOR SALE: 9” BAND SAW MILL 


In operation at present, with lath and shingle mill 
in connection, If interested, write for particulars. 
Address “J. 60," care American Lumberman. 








COMMISSION SALESMAN 
In Central Illinois wants to make direct mill con- 
hection with Fir Manufacturer. 
Address P. O. Box 414, Peoria, Illinois. 


WANTED 

Interested - 

Mexico. 
Address 


TO CORRESPOND WITH SOMEONE 
in financing a sawmill business in 


“J. 67," care American Lumberman. 





ATTENTION! LUMBER MILLS 


See our display advertisement on page 49. 
more Lumber Co., Buying Office, 
Baltimore, Md. 


Timber and Timber Lands 


TRACT FIFTEEN MILLION FEET OR MORE 


Good Yellow Pine Timber. Prefer in Louisiana or 
Arkansas. Advise full particulars and approximate 
Price wanted at once. 

‘Address “J. 94,” care American Lumberman. 


Balti- 
O. Box 387, 








Engines 


STEAM ENGINE 


Preferably Compound 300 to 350 horsepower. 
‘Address ‘J. 100,” care American Lumberman. 


Used Machinery 


IDLE SAWMILL WITH PLANING MILL 


Already set up in vicinity of considerable available 
timber. Furnish full particulars and approximate 
Price wanted at once. 

Address “J. 95," care American Lumberman. 








FOR TRADE: 


Forty acre lake-front, hotel site, house and barn, 
public hi-way, deliveries, elec., spring-fed TROUT 
lake, southern Mich., for Fruit-belt lumber yard, in 
southern Mich., small town. 

Address ‘J. 89,’ care American Lumberman. 


LIVE LIST OF OVER 600 


rated hardwood lumber consumers showing 

kinds, grades & thicknesses of hardwoods each 

uses. It will help you make new customers. 
MEMPHIS LUMBERMAN, MEMPHIS, TENN. 


SOUTHERN PINE PLANT 


Modern Manufacturing and 
Moore Dry Kilns, sawmill, 
main highway, many small mills, good log and 
timber supply for years. Good retail cash trade. 
yood reasons selling or might consider lease worth 
investigating. 
Address ‘“‘K. 33,’ 





Well 





concentration plant, 
planing mill, office. 


care American Lumberman, 





25,000 CAPACITY SAWMILL 


38 miles from Albuquerque, New Mexico on Santa 
Fe Railway. Mill six months old, 800 thousand 
Ponderosa Dry Lumber in pile. (Original cut) 
twelve million stumpage at low stumpage price. 
Logs hauled by truck to mill, cut of mill can be 
sold within a short distance of Albuquerque. 80 
million feet of Government and private timber trib- 
utary to this mill. Wonderful chance to work up 
a large business on a small investment. Prefer to 
sell half interest but would sell entire if necessary. 
Firesteel Lumber Company, P. O. Box 1659, Albu- 
querque, N. Mexico. 








FOR SALE 
Retail Lumber Yards 


O., CALIFORNIA LBR. YDS. FOR SALE 
Advise amount investment wanted. TWOHY LUM- 
BER CO., Pet. Sec. Bldg., Los Angeles, Lumber 
Yard Brokers for over a quarter of qa Century. 


RETAIL LUMBER & COAL YARD 


In business for 33 years, with old established lines. 
Excellent location in heart of the Blue Grass. All 
necessary equipment with planing mill. 

LEE SMOCK CoO., INC., Harrodsburg, Ky. 














LUMBER YARD IN ARIZONA TOWN 


Of 3,000 population. Only yard in good college 
town. Exceptionally well located and good opera- 
tion record. _Good reason: for selling. 

Address “H. 89,” care American Lumberman. 





LUMBER YARD AND DOWN-TOWN _HARD- 
WARE STORE IN CENTRAL FLORIDA 


Town Population 7,000—has good College. Will 
sell one or both for little above inventory, includ- 
ing equipment. Reason for selling is condition of 
Manager’s health. 


Address “J. 75,’ car American Lumberman. 





RETAIL. LUMBER & COAL YARD 


In city of 55,000 population, Central Michigan; Es- 
tablished 32 years and doing good business. Good 
reasons for selling. 


Address “J. 79,” care American Lumberman. 





YARD FOR LEASE, MIDDLE WEST 
Est. 30 yrs. 4 yd. town 60,000. On main street. 
Large ty. Acct. other duties. Y 
110 N. 54 St., Omaha, Nebr. 





Lumber and Dimension 


4/4" KILN DRIED OAK STRIPS 


From 1%” to 1%” wide, rough or dressed. 
BOYDTON MFG. co., BOYDTON, VA. 





5/4 CLEAR KILN DRIED PONDEROSA 
Pine cuttings 1” to 25%” wide, 12” to 28” long. 
Can produce to your dimension within above range. 

Walter H. Schnabel, Cuyahoga Falls, Ohio. 


4/4 NORTHERN WHITE ASH 
Several carloads No. 1 and No. 2 Common, thor- 
oughly air dried. 
Walter H. Schnabel, Cuyahoga Falls, Ohfo. 


4/4 SOFT TEXTURED MOUNTAIN OAK 


Well air dried, rough or surfaced. Also Oak di- 
mension cut to specifications. Geo. C. Griffith 
Stave Co., Springfield, Mo. 


12 M FT. 5/4 RED OAK 

10” av. wdths. 35% 14&16’ 50% FAS. 
Bal. No. 1.C.&Sel. 

Ralph W. Van Sickel, 











Ursina, Pa. 





BRAZILIAN LUMBER FOR EXPORT 


Brazilian Pine and Imbuia-hardwood in boards and 
planks, from an old established Brazilian timber 
export firm, having their own sawmills. Will be 
pleased to receive your inquiries. Luiz Olsen, S. A., 
Rio Negrinho, Sta. Catharina, Brazil. 





Timber and Timber Lands 


130,000 ACRES OF TIMBER LANDS 


‘About one-half virgin, located in ‘the Appalachian 


Highlands. 
Virginia. 


TRACT HARDWOOD TIMBER FOR SALE 


About 20,000,000 feet, mostly red oak, white oak, 
hickory, chestnut oak, hemlock,.maple. On im- 
proved highway 25 miles from railroad in eastern 
West Virginia. M. HARPER MAUZY, P. O. Box 
1386, Charleston, W. Va. 


CLAYTON COUNTY, IOWA 


Eighty acres heavy timber— Oak, Ash, Walnut. 
H. Statter, Sioux City, Iowa. 


Call or write Bond and Kelly, Pound, 
Phone No. 1k3 











FRED C. KNAPP, Portland, Ore. 
Buys and Sells 












FOR SALE 





FOR SALE 











Locomotives and Cars 


FOR SALE 


30-Ton S8S/G LIMA GASOLINE, 0-4-0 
SWG. LOCO. NEW 1931, GOOD COND. 
ROLLER BEARING. Immed. delivery. 
SEND US YOUR INQUIRIES FOR 
KIND OF LOCOMOTIVES. 

IRON & STEEL PRODUCTS, INC. 

36 YEARS EXPERIENCE 

13424 S. Brainard Ave. 

, Chicago, Ill. 
“Anything containing IRON or STEEL” 


Tractors 


CATERPILLAR TRACTORS 


Crawler type, ‘35’ size, only slightly used, thor- 
oughly overhauled, practical for logging, oil busi- 
ness, farming, nurseries, and counties. Price $375.00. 
Also “65” size complete with winch, $750.00. For 
further particulars address, 

Oo. C. BVANS, Mt. Sterling, Ky. 





ANY 











Engines and Boilers 


ONE 66x16’ H.R.T. BOILER 


160 lb. pr@ssure, with full flush front, stack, hollow 
blast grates, water column, etc. Now in _ use. 
Available about January 1. Could take lumber in 
payment. 

HOGH LUMBER CoO., New Knoxville, Ohio. 








Logging Ry. Equipment 


RAILS, LOCOMOTIVE, SKIDDER 


Fifteen track miles 55 1b. rail complete with angle 
bars, spikes, fastenings and a number of switches. 
One 12x15 three cylinder, 70 ton Shay Locomotive, 
thoroughly overhauled, flues renewed, tires_ turned. 
new pinions and gears, 180 lbs. of steam by Hart- 
ford Inspection. 

One Clyde Two-line Skidder in first class condition, 

Address ‘“K. 26,’’ care American Lumberman. 


Electric Machinery 


ELECTRICAL MACHINERY 


Motors and Generators, A.C. and D.C. for sale at 
attractive prices. Large stock of New and Rebuilt 
motors on hand at all times. Write for Stock List 
and Prices. Expert Repair Service. 

V. M. NUSSBAUM & CO., Fort Wayne, Ind, 


Used Machinery 


GOOD USED MACHINERY 
VONNEGUT 6” Electric Moulder 
AMERICAN No. 26-A 10” Moulder 
HERMANCE No. 50 12” Moulder 
F & E No, 480 64” Band Resaw 
What do you need? Write us. 
R. K. HASKEW & CO.—CHATTANOOGA, TENN. 


SLIGHTLY USED 76” COE LATHE 


Clipper and Knife Grinder. Address Angelina Hard- 
wood Co., Keltys, Texas. 


FOR IMMEDIATE SALE AT BARGAIN PRICE 


Complete Dry Kiln Equipment—including FOX- 
BORO Electrical Unit, bunks, transfer car, etc. 
Address “J. 71,” care American Lumberman. 


FOR SALE: ONE SIX FOOT FAY & EGAN 
Ball bearing band saw-mill, at bargain. 
Address ‘J. 66," care American Lumberman. 
1 CLARK BROS. 42” PORTABLE BAND-MILL 


With Built-in Carriage Feed Works; the Carriage 
and Track; also Electric Motors; Swing Cut-off 
Saw; Mattison No. 205 Straight-line Rip Saw; 
Track Iron; Sprinkler System. In use for about 
2% years. 

L. J. P. Cutlar, 
Marion. N. C. 


RIP SAW—POWER FEED NO. 30 HERMANCE 
Moulding Sticker 8” No. 181 Fay & Egan. 
The Phoenix Box & Lumber Co., Toledo, Ohio. 
FOR SALE 
American 77-B Model 6 Planer-Matcher- 


























Receiver, Hervey Lumber Co.. 








9x6” 


Moulder, top & bottom profiles, extra heads. 
Lath Mill and Bolter; several machines. 
400 machines in stock. Send inquiries. 
HHRMANCE MACHINE COMPANY 
WILLIAMSPORT, PA, 





Used Machinery 


3—260 HP HRT 150-POUND BOILERS 


No. 4 Williams Wood Hog 
7—Locomotive Cranes, 15, 20 and 25-ton 
Diesel Locomotives, 6, 8 and 14-ton 
7—Guy Derricks, 60, 90 and 110 ft. boom 
Air Compressors, 150, 220, and 6550 ft. 
Wheel Presses, 150 and 200-ton 
13—Electric Hoists, 35 to 100 HP 
9—Gasoline Hoists, 15 to 86 HP 
R. C. STANHOPE, INC., (Lincoln Building) 
60 East 42nd Street, New York, N. Y. 








SAWMILL EQUIPMENT 


1—8’ Allis-Chalmers Band Mill. 

1—6’ Diamond horizontal Resaw. 

1—5’ Berlin vertical Resaw. 

i—Murray Lath Bolter, 

1—No. 5-A Mitts & Merrill Sawmill Hog. 

Inclined Bull Chain with friction drive. 

LOEB EQUIPMENT SUPPLY CO. 
910 N. Marshfield Ave., Chicago, Ill. 


FOR SALE 


Berlin three drum roll feed sander No. 61, Capacity 
61”, complete with countershaft, and 25 HP 900 
RPM motor, 220/3/60, coupled direct to countershaft 
with compensator, excellent condition—$650.00 
Bell No. 12-B Double Miter & Cut-off Saw, direct 
motor driven, motors 220/3/60, capacity 76”. Ma- 
chine in fine operating condition—$750.00. 

New Defiance No. 590 Chain Feed Ripsaw, direct 
motor driven, 15 HP motor—$985.00. 

Above machines F. O. B. Northern Indiana. Write 
B. A. Thompson, 740 Lincoln Bank Tower, Ft. 
Wayne, Ind. 


USED DERRICK FOR SALE. BARGAIN! 
See display ad on page 48 
Merritt Lumber Yards, Inc., Reading, Pa 


PLANER-MATCHER-RESAW 15” WIDE 
6” opening; Yates No. 350; complete with heads, 
saws, hoods, tighteners. Good condition. 
Soperton Lumber Co., Soperton, Forest Co., Wis. 














Miscellaneous 


LIQUIDATION SALE 


“Edham” Hot Zinc Dipped Oval Nails 100 Ib. 
cases each containing 20 5 lb. cartons, 3%d and 7d 
Shingle and Siding nails $4.50 per case, 1%” 11 ga. 
notched roofing nails $5.50 per case, 1%” $6.00 
F.O.B. Minneapolis. 
Cc. B. Duncan, 34 Lowry Ave. North, Minneapolis, 
Minn. 


DAISY EASY-ON HANGERS AND FASTENERS 


The ideal hardware for both screens and storm 
sash. Simple, practical, and easy to apply. Com- 
plete sets retail at 25c and cost the dealer $2.00 
per doz, , 

G. A. Butter Co., Milwaukee, Wis. 











MINIATURE LOGGING OPERATION 


Over 100 pieces, all of wood. 
Mrs. Drain, Muskegon, Mich. 





ALE 
KILN DRIED OAK SAWDUST 
BOYDTON MFG. CO.. BOYDTON, VA. 









Change Your Saws to Simonds 


B, F, 3, or 2!> inserted tooth. Cut more lumber at le 


Saw returned 2nd day as 


SAVE on 2 


expense, and no saw trouble 


a new one, at about '% the cost of new 


edger saws, also on solid and trimmer saw 


J. H. MINER SAW MFG. CO., Meridian, Miss. 





December 28, 1946 





Lindsey 8-Wheel 


Tractor Wagons are 2; S27 
ideal for tractor log- Mpissoe 
ging. They are used n Position 
singly or in trains. Zoaz 


LINDSEY 
8-Wheel 
Log Wagons 


continue to do the 
job cheaper and bet- 
ter for the practical 
logger. 


LINDSEY 
WAGON CO. 


Sole Manufacturers 


Laurel, - Miss. 


For snaking and 
bunching use our 
Self-Loading S kid- 


ders. 








STEAM FEED 


Costs little more than belt or 
friction type feeds, but makes 
a tremendous difference in the 
cut of the mill. Investigate. 


Write for catalog A. 


SOULE 





MERIDIAN 





SPEE-D-TWIN 


STEAM FEED WORKS 


MISSISSIPPI 








LUMBERMEN! 


Write now for our catalog telling 
about our books that'll 


HELP YOU MAKE MONBY 


AMERICAN 431 S. Dearborn St. 
LUMBERMAN Chicago, Til. 








nAKROOW 














PLANER AND 


JOINTER KNIVES 


— — — also high speed knives and mold- 
ing cutters for the woodworking industry. 


TAYLOR-STILES & CO. 
NEW JERSEY 


RIEGELSVILLE, 


Western Agents: 

Hall & Brown 

W. W. Machine Co. 
St. Louis, Mo. 











December 
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spots LS. Lumber Co......- 
Sullivan Lbr. Co., The. 50 

Algoma Lumber Co. 6 

American Enameled Products Co. 39 

American Equipment Corp...... 

American Logging Tool Co...... 14 

American Lum ‘ 

American Saw Mill Machinery Co 

American Steel & Wire Co. 

American Turpentine Farmers 

Association . 

American Window Glass Co. 

Anaconda Copper Mining Co. 8 

Andersen Corporation.. weeen 


i Pood Go Recieas o 13 
Angelina H. 13 


Associated Lumber Mutuals..... 
Atkins & Co., ee 
Atlas Lumber Co.. The. oe 9 


Babcock Co., W. W., The....... 
Baltimore Lumber Co. 

B & T Floor Company, The. . 49 
Barger Lumber Co., Inc., P.M. 8 
Barger Millwork haat 8 
Barrett Company, wae. piaie aes’ 

Bay De Noquet Co. ss as 
Belcher, J. B. et 9 
Biles-Coleman Lumber Co. 

Bissell Lumber /; Fy 

Bonifas Lumber Co., Wm....... 
Booth- Kelly Lumber bw The.. 

Boston Varnish ‘ee 
Boyle Co., The A. 
Bradley Lumber Ge of Arkansas . 
Bradley-Miller & Co. 4/7 
Breece- White Manufacturing Co. 13 
B Brothers, Inc 


se eeeeereeeereee 


eee eeeeeeeeees 


Bristol Door & Lambe _ Seer 9 
4 3 ere 9 
Brown Dimension Co. i 
—— Corporation . 

Bruce Co., — 
Buchanan, Wo. asses 

Buck, Frank R. & Co. 

Builders Commercial Agency .. 48 


Burruss Land and Lumber Co... 49 
Burton-Swartz Cypress Co...... 


ac-Soo Lumber Co........ 
Paint & Varnish Co 


Segcccccccccscoccccccsoce oe 42 


Agency 
Carey Co., The Philip.......... 3 
Carnegie-Illinois Stee Corp.. 
dams & Collier ~~ Dianna 
Caterpillar —* Ewen 
Celluloid Corporation. . 


oeeee 


Chapman & Co., Inc., A. 
Chapman & Dewey Lumber Go. . 13 


Cherry River Boom & Lbr. ae 9 
Chevrolet Motor Co.. 
Ghicas ‘o Mill & Lumber Co. 13 
sae Technical ae bi dinw on 48 
hniee ansen Co., eatied 
Che Tructractor ODL. of! 

Clark Equipment Co.) . 
Cleveland-Oconee Lumber Co. The 13 
Coburn Trolley Track — 66 
Coes Co., Loring... é 

lonial Cedar 


Co . 
Corinth Machinery Co............. 


Cotton Hanlon. 47 
Crater Lake Box & Lumber Go.. 42 
Crawford Door Co.........-.cccsees 


Crosby Lumber & Mfg. Co.. 
Curtis Companies elena Bureau 
Cyclone Fence Co. 


Detroit Steel Products ee 
DeWalt Products Corp. bet 

DeWitt Operated Hotels. . 

Dickson Weatherproof Nail Co. 

Dierks Lumber & Coal Co 


Ooseeee 


Disston & Sons, Iuc., Henry.. 


ae Div. Chrysler Corp.. 
Brothers Company, The.. 
Double Grip Brass Clip pepe 
Douglas Fir Export Co. 
Dougias Fir Plywood Assn. ; 
— an Warehouse 
Dowline & Oamp, aca 
Ea 
Duncan Lumber Company, Inc.. 
DuPont de Nemours & Co., E. I. 
(Ammonia Department)........ 
DuPont de Nemours & Co., E. » 
(Grasselli Chemicals Dept. as 


Eastman-Gardiner B paaoe ang ne 

Elk River Coal & Lumber aa 

| arm er at Lumber Co. . 
Enterprise Co., The 

Exchange Saw "Mills Sales Co.. 


Farrin Lumber Co., The M. B... 
Feather River Lbr. Co., The.... 
Feather River Pine Mills, Inc.... 
Ferguson Lumber Co., W 

Findlay- Millar Timber Co 


— heed a 


Co 
Ford Motor Co.. eee 
Fordyce-Crossett Saies Co... :. 
Foresta Factors _ Reeseenee adwaee 
Frantz Mfg. a 
Frick Co., 
Frost Lauber Industries, Inc. . 


ee eee 


Gillies Brothers, Ltd. 
Goodman Lumber Co. 

Gordon Hollow Blast Grate Co. 
Griffith Lumber es ™ Inc. . 
Griffith Stave Co., _ hese 
Griswold Lumber Co. 


Heatilator Com | ers 
Hines Lumber eee 
Holland Lumber Co., E. ahd nen 
Holt — Company.. 
0” 
Hotel Benson. . ees 
Hotel Continental - 

Hotel Hollenden. 

Hotel Kenmore.... 


Hotel Los Altos...........cescseeees 
Hotel Metropole. .............. 
Hotel a badireneterseionine 
Hotel Stevens .. panwiaarte meat 
Hotel Wisconsin . giet Meeeaiks 
Hotel Wolverine......... .-..-....- 
eee eee 
Houston Blow Pipe & Sheet 
Metal Works.. han o> 
Howell Electric Motors Co........ 
RS cicanciineonsessseeeses 
Hutton & Bourbonnais......... 


Industrial Lumber Co., a 
Insulite Company, The. 
International Harvester Co. 
Ivory Pine Co.... 


Johns-Manville . . ke 
Johnson Lumber Corp., ‘oO. D:: 
Jones Lumber Company, J.M... 


Rent Machine Co... fe 

erry & Hanso’ Flooring a 
Ronckons Steel & Wire Co. . 
King & E. & F 


Kirby Lumber a 
Knapp, Fred C 


Lake Su or Lumber 

Lawson Mfg. Co., bg ~s 
Lead Industries Ass’n A 
Lemieux Bros., The............ 


14 
41 


50 


67 
10 


12 
66 


52 


14 


14 
13 


€6 


66 
10 


51 
50 


Lennon Wall Paper Co. 
Libbey-Owens-Ford Glass Co.. 
Lincoln County Lumber Co.. 
x ~“repeeel Floor Machin- 


e. 4. Wagon ‘Company. . ie esrae 
Long Lake Lumber Co. ee 


Loring Coes Co.. 

Lo Central ‘Lumber Co. 
Louisville Cement Co. . 
Lumbermen’s Exchange . et eeaiioiens- 8 
Lumbermen’s Credit Assn. Inc. . 
Lumbermens ene Casualty 


Luthi & Co., FET ics sthidouniebicbans 


Macklanburg-Duncan Co.. 
Mack ae I 
ase yO GR EE ere 
ood bag yh —- 
on Flooring M 
Marshall Lumber Py i eaabn ets sews 
Marathon Paper Mills Co....... 
May Hardwood Co., Ine. ............ 
Marvel Rack Mfg. Co.............. 
Masonite Corporation. . 
Mauk Seattle Lumber Company.. 
Maze Company, W.H.......... 
McCorkle Lumber Ce., The... .. 
McGraw-Curran Lumber = pws 
Meadow River Lumber _- 
Medford Corporation. . 
Menominee Indian Mills. . 5 
Merritt Lumber Yards, ate 
a Cabinet Div. The Philip 


Michigan-Catifornia Lamber Co. 
Michigan Pole & Tie Co. 

Milcor Steel Co.. 

Miller and Company, Ine... 
Miner, J. H.. 

Miner Saw Mfg. ‘Co., J. 
Monsanto Chemical ” 

Moore Dry Kiin Company... 
Moore, Keppel & Co. 

Morrill & poe map Lumber Co... 
Morrison, Gross & Co. 

Mountain Fork Lbr. Co., Inc... 
Mowbray & — Ubr. Co... 
Mower Lumber Co ‘ fpeiwes 


Watiemel Braet OO. .ccccecesccceces 
Nelson & Co., Gilbert . caw 
New York Wire: Cloth Co. .22..: 
Nickey Brothers, Inc.. canon 
North Carolina eg sts ee 
Northern Ohio Co..............+.- 


Oconto Compan 
Orepen- Americas Lumber Corp. : 
Ozan Lumber Co 


eee eee esse eeee 


Pacific Mutual Door Co as 
Pacific National Lumber Oo... Tee 
Parker and Sons Co., Ira.. a 
Parham Lumber Co., i ersenns 
Patterson-Sargent steele 
Peavy-Moore Lumber Co. 

Peavy Hardwood Agency... 
Peavy-Wilsen Lumber Co... 
Peerless Manufacturing Corp.. 
Pine Plume Lumber Co. 

Polson Lumber & Shingle Mills... 
Protection age eg _ wore 
Pullman Mfg. ye 

Putnam Lumber 


Quincy Lumber Oo............. 


Rainy Lake Lumber Co., —e.. - 


R-B don Co, — Beton epecnaewnes 


Reardon 


Red Cedar 8S: “< 
Red River Lum! 
wee 8 a & Rd = Co., 


fib Lake Lam aed Go. . 
chard Pp) Corp. 

Ritter Lumber 00... M.. 
Robbins Floo! 

Roddis ed Veneer o.. 
Russell Co., F. C.,{The. stare 


44 


62 


13 


48 
13 
13 


13 


@ 00 GO 


13 


10 


Directory of Products Advertised in American Lumberman will be found on following three pages. 


en emcee, agg mad 
Schuette Co.. 
Scribner's alta and Log Book. 
Seal-All Clip Co 
Sewall, James W.. Pisa pala es 
Sh hr ber Corporatio 
ep. um n. 
Shevlin Pine Sales ee 
Shoes & teen te Inc., Samuel J.:: 
Silbernagel & Sons Co., Geo....... 
Sims Lumber Company. . ngage 
SN MMS oo sco cesececcess 
a. See eee 
Smith, Inc., Landon P......... 
Le tad a5 
erberg Lum x Compan Cari 
Sondheimer Co., E... y 
Soss Mfg. 


@eeeeeerscees 


Southern _— ei weiss 
Southern Pine .. ae 
Southwest Lumber Company .. 

a ene Mills, Ine. $end 


seco eee wees 


Stanko aw The 88 
orks, VSP Re 
Stearns Coal & Lumber ~~: oe 
Stephenson Co.. I.. waa 
Stewart Iron Works Co..... bea 
Stone Lumber Company..... 
Sullivan Lumber Co.. 
—— Lumber ar Company. ‘Inc.:: 
Superior Fireplace 





eee eee eeee 


Tamms Silica Co. . 

Farter, Webster & pone. sean 
Taylor, Stiles & » sb ‘ 

Tendal Lum 4s 


Thornton. eaeubins ee : 
Thunder Lake Lumber Co. 
Thurston-Flavelle, Ltd. 
Timber Engin Co., ine... 
Tremont Lumber mpany . 
Turner Manufacturing _" bem sowes 
Twin Harbors Lumber Coe.. 





vote A yh EE — 
United States Ply wood Sr 
U. S. Stel Corp, ‘ sie 


Vestal ine. & 
Virginia H a oats: OS Lbr. Go.. Inc. 
Von Platen-Fox Company... .... 


Wales Lumber Company. . 


Wax Lumber Company ee 
Weaver Bros. Lu Company. 


Webster Lumber Co., 


eee reeereee 


Whee otor Company . oe 
White River Lumber Co. . sara 
Wickwire 


eeeeeee 


Wi 


Yawkey-Alexander Lumber Co. 
Yawkey-Bissell Lumber Co.. 
Yosemite Sugar Pine Lumber Go. 


orcester RT ae a ae 
Wrape Stave Oo., W. R.. Inc..:: 





52 
45 


52 
13 


41 
13 


41 
41 


14 


45 
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A—Northera Pine 
B—Northern Spruce 
Bl—West Virginia Spruce 
C—Northern Hemlock 
C1—West Virginia Hemlock 
D—Northern Cedar 
D1—Norway Pine 


Bay De Noquet Co........ ca 
Bissell Lumber Industries.ac 
Bonifas Lumber Co., Wm..ad 
Bradley-Miller & Co........ ® 
Cadillac-Soo Lbr. Co...... ac 
Christiansen Co., C. M....acd 
Connor Lbr. & Land Co..acd 


Cotton & Hanlon.......... ac 
Elk River Coal & Lbr, Co..cl 
Gillies Brothers ..... aioe a 


Goodman Lumber Co.......¢ 
Hines Lbr. Co., Edw.....abec 
Holland Lbr. Co., EH. M..acd 
Holt Lumber Co.......... ced 
Kerry & Hanson Flooring 
Co. abd 


Lake Superior Lbr. Corp..ac 
Marshall Lumber Co....... a 
Menominee Indian Mills.abcd 
Michigan Pole & Tie Co..cd 


Oconto Company ......... ed 
Rainy Lake Lumber Co., 
ERGs FOO cccccccacces abdl 
Rib Lake Lbr. Co........ acd 
Roddis Lumber & Veneer 
CT seereecoenbereovceses ac 
Schuette Ce Wiles secccces a 
Shevlin Pine Sales Co..... 4 
Stephenson Ce., I....... abcd 
Thunder Lake Lbr. Co...acd 
Von Platen-Fox Co....... ac 
Weyerhaeuser Sales Co. 
PTT TT TTT TTTICT TT Tee ajlmrs 


Wisconsin Land & Lobr. 
Co. 


Sentenientn Lbr. Co..-.ac 


Oe sncnevaid ® Maple (Hard 
*- and soft) m 
Beech .....¢€ Oak 
Birch ......d Poplar er 

SOF cocee © Sycamore .. 
Chestnut ...f Tupelo ..... 
tton wood 4 Walnut ... 

Foreign 


naw 


paSipgine.. .& Balsa ...... u 
Magn ...l Butternut ..v 
Anderson-Tully Company.. 
Seeceeoosveces abceghilmno 
Angelina Hardwood Co. 
eecoveeneoones abceghijinpq 
Atlas Lumber Co., The. 
Cetseneseedn te abcdefjmnov 
sapeted Eee. Gey Tis ccece 
keneenee neous abcdfmnop 
Bay “De Noquet Co....bdmn 
Belcher, J. B.. -abcdefjmnov 
Bissell Lumber Industries 


Bonifas Lumber Co., Wm. 
pererseeceeseoes -.-abdeh 

Bristol Door & Lumber Co. 
Sener edouws abcdefjmnov 
Thictconnvaws befno 
Bruce Co., E. L..abchijlmno 

Breece-White Mfg. Co..... 


Buchanan, Wm. ..........- D 
Burruss Land & Lumber 
Th evcweeeeecoeus bedfmno 
Cadillac-Soo Lbr. 
Co. 


Pe 
BED. Kdeccoosceees wikwgeeuel 
MD éndceccesecscasscseasd da 
DE sateeeeeeesaces err 
Oak 


Barger Lbr. Co., Inc...... def 
Bradiey Lumber Co....... of 
D. De DBeOWR. ccccccccce Ot 
Brown Dimension Co....... + 
Bruce Co L 
os & Dewey Lbr. 
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Shepherd Lumber Corp.. 


E—Southern Yellow Pine 
F—Cypress 


Alger-Sullivan Lumber 

Cen TRO cccccceces coccec® 
Angelina Hardwood Co.....f 
Barger Lbr. Co., Inc.......ef 
Bellgrade Lbr. Co..........f 
Bradley Lumber Co........¢ 
Brooks-Scanlon Corp. ....ef 
Bruce Co., B. Li.scccccccee® 
Buchanan, Wm. ....... coee® 
Burton-Swartz Cypress Co..f 
Chapman & Dewey = 


WO GP cescccesncetesesee f 
Chicago Mill & Lbr. “Co beeee ft 
Cleveland-Oconee Lumber 

GH. ccceccesecavaceseces = 
Crosby Lbr. & Mfg. Co.. 
Dowling & Camp, Inc...... 3 


Eastman-Gardiner Hard- 

ee GE wacnseeenae eeee® 
Exchange Sawmills Sales 
Ferguson Lbr. Co., W. T..ef 
— yeremamergs Red 

ree ocece® 

Faust Bros. Lor. CO... cccceck 

RON GE, cceteecoveceus 
Frost Lbr. Industries, Inc..e 
Hines Lumber Co., Edw....e 
Industrial Lumber Co., 


By stlbendccesdeeadeesues e 
Jones Lbr. Co., J. M Lieto f 
Kirby Lumber Corp........ e 


Lincoln County Lumber Co.e 
Louisiana Central Lbr. Co..f 
McGraw-Curran Lbr. Co....f 
Miller and Company, Inc...e 
Nickey Brothers, Inc.......e 
Northern Ohio Co 
Ozan Lumber Co........... 

Parham Lumber Co., C. W..f 


Peavy-Moore Lbr. Co....... e 
Peavy-Wilson Lbr. Co...... - 
Pine Plume Lumber Co..... e 
Putnam Lumper Co....... ef 
Reynolds & Manley Lobr. 

. In cocccccccccce cSt 
Ee Gy Mie cecaceeeeces ~ 
Santee River Hardwood 

TA. oedanee rrerrrr cries ooe8 
SG TG. cc cccccccews ft 


Sims Lumber Co........... 

Smith Lumber Co., W. T... et 
Sondheimer Co., B......... f 
Southern Pine ‘Association. .e 
Stone Lumber Co....... eoee® 


Sumter Lumber Co., Inc...e 
Thomas-Little Lumber Co..e 
Tremont Lumber Co......ef 
Turner-Farber-Love Sales 
Se ee 4 
Twin Harbors Lumber Co. -6 
Urania Lumber Co......... 6 
Wax Lumber Co..:........@ 
Weaver Bros. Lumber Co.ef 
Wier Long Leaf Lbr. Co...e 
G—Arkansas Soft Pine 
Bradley Lumber Co........¢ 
Dierks Lbr. & Coal Co......g 
Ferguson Lbr. Co., W. T....¢ 
Fordyce-Crossett Sales Co..g 
Frost Lbr. Industries, Inc..g 
Ozan Lumber Co..........-8 
Southern Libr. Co.....ccee. . 


H—Aromatic Red Cedar 
Bradley Lumber Co........h 
Bruce Co., E. L.. a 
Frost wenpetes Industries, 

h 


I—North Carolina Pine 
Barger Lbr. Co., Inc........1 
= Land & Lumber 


Ellington-Fay Lbr. Co...... i 
Ferguson Lbr. Co., W. sage: 
Hutton «& — Co 
Schuette Co., Wm. ....... ‘a 
J—Fir 
K—Spruce (Engelmann) 
L—Spruce (Sitka) 
M—Western Red Cedar 
N—Western Hemlock 
0O—Port Orford Cedar 
Bradley-Miller & Co..... jlm 
Booth-Kelly Lbr. Co........j 
Douglas Fir Export Co....jm 
Duncan Lbr. Co. Inc...jlmn 
Exchange Sawmills Sales 
GAR seudsccescccces ..-Jkm 


Feather River Lumber Co..j 
— River Pine Mills, 
Ferguson Lbr. Co., 

BD, coccccescccocshlMne 
Griswold Lumber Co...... oJ 
Hines Lumber Co., Edw....j 
Johnson Lumber Corp. s 

Cc. ipeneeeeesdeess oegee 
Long Lake Lbr. Co........K 
Mauk Seattle Lumber 

CA. enecavenacceseess< jmn 
Morrill & “Sturgeon Lbr. 

averiardiom ..-.-Jkmn 
Medford ‘Corporation ene ae 
Oregon-American Lumber 

GE. scesece ceeeeee-e 
Pacific National ‘Lor. Co..jmn 
Polson Lumber & Shingle 

BED ccccccccccccocccces 
Quincy Lumber Co.........J 
Carl Soderberg Lbr. Co..jlm 
Southwest Lumber Co....jkt 
Sullivan Lumber Co.....jlmn 
Tarter, Webster & John- 

son, Inc. pekiee tant eeu 
Thurston-Flavelle Lta. — 
Wales Lumber Co........jlm 
West Side Lumber Co......j 
ee Sales 

Ch. sesccdceceness ---ajmsat 
White’ River Lumber 


Winton “Lumber Sales 
7 ass 

P—California Pine 
Q—California Sugar Pine 
R—Redwood 
California Redwood enema 

utors, d. 
California Sugar & Western 

Pine Agency 4 nee 
Duncan Lbr. Co. Inc....... 
Feather River Lumber Co. o 
Feather River Pine Mills, 

DO 446 b8oecsoneces0soes 
Ferguson Lbr. Co., W. T. 4 
Lumbermen’s Exchange rr | 
Medford Corporation.......@ 
Michigan-California .......q 
Quincy Lumber Co.......pq 
Red River Lumber Co.....pq 
Shevlin Pine Sales Co......q 
Carl Soderberg Lbr. Co....q 
Tartar, Webster & John- 

son, Inc. 


eocesececceseeeG 


HARDWOOD LUMBER 


Chapman & Dewey Lumber 
Me ¢aneneecebengs aghimnp 
Cherry River Boom & Lbr. 
Cc ...-abcdefjmnov 
Chicago Mill & Lumber Co. 
ene coccccceccce cOGIEeD 
Christiansen Co., C. M.abdhm 
Cleveland-Oconee Lumber 
CG sessevceses abceghilmno 
Connor Lbr. & Land Co.dmn 
Cotton & Hanlon....cdemnt 
Dierks Lbr. & Coal Co.ahinp 
Eastman-Gardiner Hard- 
Meee Gh saceedccosees ino 
Elk River Coal & Lumber 
GH. cecccccces abcdefjmnov 
Exchange Sawmills Sales 
CH. cecccesocesecs ++..-mno 
Farrin Lumber Co., The 
> Wb ecceecus abcdefjmnov 
Ferguson Lbr. Co., W. T. 
eeeeseceesss abdghilmnopq 
Findlay-Millar Timber Co.ks 
Fordyce-Crossett Sales Co.in 
Frost Lumber Industries, 
TMG, cocccccccccce MENIJING 
Goodman Lumber Co...bdnm 
Griffith Lumber Co........ no 
Hines Lbr. Co., Edw. .adhmn 
Holland Lbr. Co., 
. Gere abdhn 


O. seccees 


Holt Hardwood Co.....bdhm 
ae & Bourbonnais rer ep 
neereeeens Scdepaeee oc che 
pan Lumber Co., J. M. 
eececccecceeess OShiIMnop 
Kerry & Hanson Pheestas 
CE eccees ieee ales -bedhm 
Kirby Lumber Corp.aciljnpq 
Lake Superior Lbr. 
COP. cccccecees SUCRE 
Lincoln County Senter 
eet. puleaun cesar abcfghImno 
mahennnen pecatete Lbr. Co. 
be waee die -+-..inop 
Luthi & Co. F Gicvcss ie 
Marshall Lumber Co. 
ceceececesees abcdefimnov 
May Hardwood Co., Inc. 
eoccccccccccccccc es DIMNOFV 
McCorkle Lumber Co., The 
(GeHCRIRMERO RHO RROHS bfmno 
McGraw-Curran Lbr. Co. 


eeeeee 


ceceeee eoeeeee. &bDchm 
wna River Lumber Co. 
-neeenne +++... abcdefjmnov 
Menominee Indian Mills 
Ppa Keese ceeds abcdhmn 
Miller and Compan,  —_— 
eeeeeeee..-abdceghilmno 
Seaen, Keppel & Co. 
Seeatnckeans . abcdefjmnov 


Morrison, Gross & Co. 
eneveues -+...-abcdefjmnov 
Mountain Fork Lbr. Co., 
Inc. .........abcdefjmnov 
Mowbray & Robinson Lbr. 
Co ...........abcdefjmnov 
Mower Lbr. Co.........befno 
Nickey Brothers, Inc.....inrs 
Northern Ohio Co.aghimnopq 
Oconto Company .....bdhmn 
Parham Lumber Co., C.W. 
covccceescecess MOG MIMROp 
Peavy-Moore Lbr Co......in 
Peavy-Temple Hardwood 
BBORET cccccccvccccce -im: 
Pine Plume Lumber Co.. 
ee abceghilmno 
Reynolds & Manley Lbr. Co,, 
Inc. .........abceghilmno 
Rib Wake Lumber Co..abhm 
Ritter Lumber Co., W. M. 
<eeeeeeaeewed abcedefimnov 
Roddis Lumber & Veneer 
Mt ewienaceeueneco cu 
Sallis Lumber Co.........ino 
Shannon Bros. .....abghinop 
Shepherd Lumber Corp... 
cocccccocecocecscecs cMRODG 
Smith Lumber Co., W. T.. 
$O86Ce ROCCO CO CESS beghijno 
Sondheimer Co., E...aghinop 
Southern Lumber Co..... in 
Stearns Coal & Lbr. Co... 
VERDES OSCCEC ON abcdefjmnov 


eee eeeeeeeee 


HARDWOOD FLOORING 


Cherry River Boom & Lbr. 
GR. cvcccccccecesccoescBOOt 
Connor Lbr. & Land Co..ce 
Cotton & Hanlon....... ..bef 
Crosby Lbr. & Mfg. Co....f 
Dierks Lbr. & Coal Co......f 
—— Sawmills Sales 
Farrin Lbr. Co., The......ef 
Ferguson Lbr. Co., W. T..def 
Fordyce-Crossett Sales Co.bf 
Frost Lumber Industries....f 


Griffith Lbr. Co., Inc.......f 
Griffith Stave Co., Geo. C..f 
Holt Hardwood Co.......cef 
= & Hanson ee 


ee 


ce 
Louisiana Central Lbr. Co..f 
Maple Flooring Manufac- 
tures Assn. ....... cocccee® 
Sow & Robinson Lbr. 2 
Co. enaine oaenall 
Nickey Brothers, INC. ccccck 
Peavy-Moore Lbr. Co......f 


Ritter Lbr. Co., W. M....bef 


Robbins Flooring Co....bce 

Roddis Lumber & Veneer 
Sb. sonewveswebumes —Keewens a 

Sabine Lbr. Co...... Jeewnee ft 


Southern Libr. Co... .cccccesl 
Peavy-Temple Hardwood 
DY | c2tyendveoeees ase 
Stephenson Co., I........bce 
Tremont Lumber Co......bf 


Alphabetical Index to Advertisements will be found on preceding page 
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Unioa Lumber Co..........7 
Wendling-Nathan Co... 
Wost Side Lumber Co.... 
Yosemite Sugar Pine 
LDP. CO, coccccccccccccesG 
S8—idaho White Pine 
T—Ponderosa Pine 
UO—Western Larch 
ar ~agagetienteated Lbr. 





eocccccccceccocccosl 
Alges “Lumber CO cccccus t 
—— Copper ——— 
Biles-Coleman’ ‘Lor. Co., i 
Bradiey-Miller "& Co...... at 
California Sugar & Western 
Pine ABency ..cecececerst 
Crater Lake Box & Lum- 
BOP CO. ccccccceceneve cust 
Duncan Lbr. Co. In 
=—_— ‘Sawmills “Baics 


Hines Lumber Co. Baw... 
Ivory Pine Co........se4. eet 
Kinzua Pine Mills Co. an 
Long Lake Lbr. Co...... : atu 
Mauk Seattle Lumber 


Ce.  se0vcesendoes teense st 
Lumbermen’s Exchange .. . 
Medford Corporation........ 


Michigan-California Lbr. Gat 
— & Sturgeon Lbr. » 
one’ Lumber Go... 22.21% 


Schuette Co., Wm. .......8 
Shevlin Pine Sales Co....... t 
Carl Soderberg Lbr. Co...stu 
Southwest Lumber Co...... ; 


Southwest Lbr. Mills, Inc.. 
Spokane Pine Products.. - 
Sullivan Lumber Co........ t 
Tarter, Webster & John- 

Bon, INC. ... cece ceccccces t 
Twin Harbors Lumber Co.st 
Wales Lumber Co........ stn 
Western Pine Association. .r 
Wendling-Nathan Co....... t 
West Side Lumber Co...... t 
a ganna Sales 


GE cevscesoccececend jkmst 


Stephenson Co., I...-- cdmn 
Stone Lumber Co.... .ahijinp 


Tendal Lumber Co.. ..-ighnp 


essee-Eastman Corp. 
— wececeeess abcdefjmnov 


Thunder Lake Lbr. Co.bdhm 
Tremont Lumber Co. .ahijing 
Twin Harbors Lumber 


ie  coecboeeeeerereewun 
Urania Lumber Co........cin 


Vestal Lbr. & Mfg. Co..... 
PO 


Virginia Hardwood Lbr. 
Go., IMC. cccccccccccese 


Von Platen-Fox Co...abdhm 
Wax Lumber Co.....aghilnp 
Weaver Bros. Lbr. Co..ilnop 


West Virginia Lumber Co. 
...abcdefjmnov 


Wisconsin Land & Lbr. 
abcdhm 


QO. eeecreeessccees 


Wood-Mosaic Co., Inc..... 
PEE 


Worcester & Co., C. H.adrmn 


Yawkey-Alexander Lumber 
CR svcecévevces30+ceue 


Yawkey-Bissell Lbr. Co.dmn 


Weaver Bros. Lbr. Co.....df 
Webster Lumber Co., 

| Ge Oe 
Wells Lumber Co., J. W..cé 
West Virginia Lbr. Co....¢f 
Wisconsin Land & Lbr. 

EE 
Wood-Mosaic Co., Inc.....éf 
Wrape Stave Co., W. R...-! 
Yawkey-Bissell Lbr. Co. .cef 
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MILLWORK, FRAMES, SHINGLES, PACKAGE TRIM, ETC. 


CABINETS 
Carr, Adams & Collier Co. 


PACKAGE TRIM 


Biles-Coleman Lbr. Co., Inc. 
Bradley Lumber Co, 
Fordyce-Crossett -Sales Co. 
Florida-Louisiana Red 
Cypress Co. 
Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 
Long Lake Lumber Co. 
Putnam Lumber Co. 
Southern Lumber Co. 
Southwest Lumber Mills, Inc. 
Spokane Pine Products Co. 
Weyerhaeuser Sales Co. 


BATHROOM, CABINETS 

MIRRORS, ACCESSORIES 

American Enameled Products 
c 


oO. 

F. H. Lawson Company, The 

Miami Cabinet Div. The 
Philip Carey Co. 


BUILDING PAPER 
Sisalkraft Co. 


CAULKING COMPOUND 

Calbar Paint & Varnish Co. 

Donley Brothers Company, 
The 

Macklanburg-Duncan Co. 

Tamms Silica Co. 

CEDAR CLOSET LINING 

Bradley Lbr. Co. of Ark. 

Bruce Co., E. 

Frost Lumber Industries, Inc. 

CEMENT 

Louisville Cement Co. 


FENCE AND FENCE POSTS 
American Steel & Wire Co. 
(U. 8. Steel Corp. Subsid.) 
Columbia Steel Company 
(U. 8. Steel Corp. Subsid.) 
Continental Steel Corp. 
Keystone Steel & Wire Co. 
Michigan Pole & Tie Co. 
Milcor Steel Co. 
Tennessee Coal, I. & RR. Co. 
(U. 8. Steel Corp. Subsid.) 
U. 3. Steel Products Co. 
(U. 8. Steel Corp. Subsid.) 
Wheeling Corrugating Co. 


FIREPLACE UNITS 

AND FITTINGS 

Carr, Adams & Collier Co. 
Donley Brothers Company, 


Heatilator Co. 
Peerless Mfg. Co. 
Superior Fireplace Co. 
FLOOR DYE 
Tamms Silica Co. 


FURNACE and STOVE PIPE 

ELBOWS, FITTINGS WALL 

STOCKS, AIR DUCTS 

Milcor Steel Co. 

GARAGE DOORS 
(OVERHEAD) 

Carr, Adams & Collier Co. 

Crawford Door Co. 

Fir Door Institute 

Frantz Manufacturing Co. 


GARAGE DOOR 
HARDWARE 
Coburn Trolley Track Co. 


AXES AND LUGGING 

TOOLS 

American Logging Tool Co. 

BLOW PIPES 

Houston Blow Pipe & Sheet 
Metal Works 

CUTTER HEADS 

Shimer & Sons, Inc., Sam’! J. 

DIAMOND POINT DRIVER 

Smith, Inc., Landon P. 

DOG, SET WORKS, ETO. 

Kent Machine Co. 

DRY KILNS AND 

ACCESSORIES 

Moore Dry Kiln Co. 

Standard Dry Kiln Co. 

DRY KILN CONTROL 

INSTRUMENTS 

Moore Dry Kiln Co. 

Standard Dry Kiln Co. 

EDGERS 

Corinth Machinery Co. 

Gordon Hollow Blast Grate 


Co. 
Miner, J. H. 
Miner Saw Mfg. Co., J. H. 
Turner Manufacturing Co. 
Pe iy tis CAL WI 


ABLE 
American Stee] & Wire Co. 


SASH, DOORS, COLUMNS, 

MILLWORK 

Barger Millwork Co. 

Carr. Adams & Collier Co. 

Curtis Companies Service 
Bureau 

Frost Lumber Industries Inc. 

Pacific Mutual Door Co. 

Red River Lbr. Co. 

Silbernagel & Sons Co., Geo. 


SHINGLES 

Northern Cedar..... ceenaell 
Western Red Cedar........ b 
| ee 
BIL oc 0-0:5:046000 ees ene d 
Barger Lbr. Co. — ere | 
Bay De Noquet Co......... a 
Bonifas Lumber Co., Wm..a 


BUILDERS’ SPECIALTIES, 


Frantz Mfg. Co. 
Stanley Works, The 
GATES 
American Steel & Wire Co. 
Continental Steel Corp. 
GLASS 
American Window Glass Co. 
Libby-Owens-Ford Glass Co. 
GLASS SUBSTITUTES 
Celluloid Corporation 
(Vimlite Div.) 
GLUE (Waterproof) 
United States Plywood Corp. 
HARDWARE—Builders’ 
Frantz Mfg. Co. 
National Brass Co. 
Stanley Works, The 
HARDWARF. CLOTH 
Cyclone Fence Co. (U. 8. 
Steel Co., Subsidiary). 
HARDWARE (SCREEN 
DOOR) 
National Brass Co. 
HINGES 
Soss Manufacturing Co. 
Stanley Works, The 
INSULATION 
Barrett Company, The 
Carey Co., Philip, The 
Celotex Corp., The 
Certain-teed Products Corp. 
Johns-Manville 
Masonite Corporation 
Milcor Steel Co. 
United States Gypsum Co. 
Upson Company, The 
ood Conversion Co. 
KITCHEN UNITS 
artis Companies Service 
Bureau 
LADDERS 
Babcock Co., W. W. 
LATH (FIREPROOF) 
United States Gypsum Co. 


LATH (INSULATING) 
Celotex Corp., The 


SEED OIL 
Archer-Daniels-Midland Co. 
LOCKS AND LATCHES 
National Brass Co. 

LOG CABIN SIDING 

Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 

Red River Lumber Co. 
MASON’S CEMENT 
Louisville Cement Co. 


Bradley-Miller & Co.......b 
Connor Lbr. & Land Co....a 
Marathon Paper Mills Co. .&@ 
Mauk Seattle Lumber Co..b 
Menominee Bay Shore 

EMP. CO. «css senececee® 
Menominee Indian Mills....a 
Michigan Pole & Tie Co....a 
= & Sturgeon Lbr. . 
Oconto Company 
Pacific Setleeel Lumber Co.b 
Polson Lumber & Shingle 

| ee er ne b 
Red Cedar Shingle Bureau.b 
Rib Lake Lbr. Co..........@ 
Stephenson Co., I.......-..8 
Thurston-Flavelle Ltd..... b 
Twin Harbors Lumber Co...b 
Wendling-Nathan Co.....bd 


METAL ACCESS DOORS 
Donley Brothers Company, 


The 
Milcor Steel Co. 
METAL CEILINGS 
Milcor Steel Co. 
Wheeling Corrugating Co. 
METAL CORNER BEAD 
Continental Steel Corp. 
Milcor Steel Co. 
Wheeling Corrugating Co. 


Milcor Steel Corp. 
United States Gypsum Co. 
Wheeling Corrugating Co. 
METAL MOULDING & TEIM 
B & T Floor Company, The 
Macklanburg-Duncan Co. 
Wheeling Corrugating Co. 
Wilson Metal Products Co. 
NAILS 
American Steel & Wire Co. 
Continental Steel Corp. 
Dickson Weatherproof Nail 
Co. 
Keystone Steel & Wire Co. 
Wheeling Corrugating Co. 
ear ENAMEL - 
ARNISH 


amon Varnish Co. 

Calbar Paint & Varnish Co. 
King Co. Inc., BE. & F. 
Lead Industries Ass’n 
Parker & Sons Co., Ira 
Patterson-Sargent Co. 
Reardon Co., The 
Sargent-Gerke Co. 
Tamms Silica Co. 

PAINT eed AND 
AGITAT 

Smith, Landon P. 
Tamms Silica Co. 
PLASTER BOARD 

United States Gypsum Co. 
PLASTER LATH 
Johns-Manville 

Milcor Steel Co. 

United States Gypsum Co. 
PLASTIC WOOD 

Boyle Co., The A. 8. 
PLYWOOD AND VENEERS 
Douglas Fir gy ng Agen. 
Goodman Lumber Co. 
M Bn . M Wood Working 


pany 

Paciiic PMutual “ Co. 

Red ‘River Lbr. 

Roddis Lumber & ‘Veneer Co. 
Twin Harbors Lumber Co. 


Weyerhaeuser Sales Co....b 
White River Lbr. Co.......D 
Winton Lumber Sales Co...bd 
Wisconsin Land & Lbr. Co.a 


SHAKKS 
Colonial Cedar Company 


Biles-Coleman Lobr. Co., Inc. 

Kinzua Pine Mills Co. 

Rowe Mfg. Co. 

WINDOWS 

Andersen Corporation 

Barger Millwork Co, 

Carr, Adams & Collier Co. 

Curtis Companies Service 
Bureau. 

Detroit Steel Products Co. 

Peerless Mfz. Co. 

Russell Co., F. C., The 


ETC. 


United States Plywood Corp. 
Worcester & Co., C. H. 
POLES 

Michigan Pole & Tie Co. 
Rib Lake Lumber Co. 


PUTTY 

Parker & Sons Co., Ira _ 

RAILINGS, IRON, ORNA- 

MENTAL 

Stewart Iron Works Co., Inc. 

RAIN-CARRYING EQUIP- 
MENT 


Milcor Stee} Co. 

ROOF COATING—Cement 
Barrett Co., The 

Carey Co., Philip, The 
Certain-teed Products Corp. 
ROOFING FASTENERS 
Seal-All Clip Co. 


ROOFING, SHINGLES, 
waa Asphalt 
Barrett Co., T 


Carey Co., Philip, The 
Celotex Corp., The 
Certain-teed Products Corp. 
Johns-Manville 

Texas Co., The 

United States Gypsum Co. 
ROOFING, SIDIN 
Continental Steel Corp. 
Milcor Steel Co. 

SASH BALANCES 
Pullman Mfg. Co. 


SCREENS 
Curtis Companies Service 


Bureau 
Silbernagel & Sons Co., Geo. 
SCREEN CLOTH (WIRE) 
New York Wire Cloth Co. 
Reynolds Wire Co. 
Wickwire Bros. 
SCREEN DOOR GRILLES 
ns ree Duncan Co. 
SHEA 
UNSULATING) 
Celotex Corp., The 
Masonite Corporation 
United States Gypsum Co. 
SILOS, CORN CRIBS 
Sisalkraft Co. 
SILO MATERIAL 
Sisalkraft Co., The 
SINK WELL FRAMES 
B & T Floor Company, The 
cA ea, 


ATER) 
Carey Co., Philip, The 
Celotex Corp., e 


MACHINERY AND EQUIPMENT 


ENGINES AND BOILERS 

Enterprise Co., The 

Frick & Co. 

Disston & Sons, Inc., Henry 

FOUR-REAR-WHEEL 

DRIVE 

Thornton Tandem Co. 

FLOOR MACHINERY 

Lincoln-Schlueter Floor Ma- 
ehinery Co. 

Skilsaw, Inc. 

GLAZING & PAINTERS’ 

TOOLS 

pte Inc., Landon P. 


NJECTORS, VALVE 
STEAM PUMPS, PIPING 
Soule Steam Feed Works 


KNIVES 

Atkins & Co., B. C. 

Coes Co., Loring 

Disston & Sons, Inc., Henry 
Taylor Stiles & Co. 

LOAD BINDERS 

American Logging Tool Co. 
Atkins & Co., BE. C. 
LOGGING EQUIPMENT 
American Logging Tool Co. 
Lindsey Wagon Co. 


LUMBER LIFTS 

Moore Dry Kiln Co. 
MOISTURE INDICATORS 
Moore Dry Kiln Co. 
MOTORS, ELECTRIC 
Howell Electric Motors Co. 


MOTOR TRUCKS 

Chevrolet Motor Co. 

Dodge Div. Chrysler Corp. 

Ford Motor Co. 

International Harvester Co. 
Mack Trucks, Inc. 

White Motor Co. 

MOULDING CUTTERS 

Shimer & Sons, Inc., Saml. J. 

Taylor, Stiles & Co. 

PLANERS and MATCHERS 

Turner Manufacturing Co. 


PORTABLE SAWMILLS 

American Saw Mill 
chinery Company 

Corinth Machinery Co. 

Frick Company 

Kent Machine Co. 

Turner Manufacturing Co. 


ROLL-OFF LUMBER BED 
R-B Company, The 


Ma- 


SANDERS 

Lincoln-Schiueter Floor Ma- 
chinery Co. 

Skilsaw, Inc. 


SAW BITS 
Atkins & Co., B. C. 


SAWMILL MACHINERY 

American Saw Mill Ma- 
chinery Company 

Corinth Machinery Co. 

Enterprise Co., The 

Frick & 


Gordon Hollow Blast Grate 


Co. 
Kent Machine Co. 
Miner, J. H. 
Miner Saw Mfg. Co., J. H. 
Turner Manufacturing Co. 


SAWS, SAW TOOLS 
American Saw Mill Machin- 


ery Co. 
Atkins & Co., B. C. 


Disston & Sons, Inc., Henry 
Huther Bros. 
Miner, J. H. 


See following page for additional listings 


WINDOW, DOOR FRAMES 

Andersen Corporation 

Biles-Coleman Lbr. Co., Inc. 

Bradley-Miller & Co. 

Carr, Adams & Collier Co. 

Curtis Companies Service 
Bureau. 

Frost Lumber Industries Inc. 

Kinzua Pine Mills Co. 

Long Lake Lumber Co. 

Malta Mfg. Co. 

Pacific Mutual Door Co. 

Silbernagel & Sons Co., Geo. 

Spokane Pine Products Co. 


WOOD FLOOR BLOCKS, 
FLOOR PLANKS 

Bradley Lumber Sales Co. 
Bruce Co., 

Robbins Flooring Co. 
Wisconsin Land & Lbr. Co. 


Certain-teed Products Corp. 

Johns-Manville 

Masonite Corporation 

United States Gypsum Co. 

Upson Company, The 

Wood Conversion Co. 

STEEL AREA WALLS 

aw Brothers Company, 
e 


STEEL SHEETS, Plain or 


orru 
Carnegie-Illinois Steel Corp. 
(U. 8. Steel Corp. Subsid.) 
Columbia Steel Company 
(U. 8. Steel Corp. Bubsid.) 
Continental Steel "Gero. 
Milcor Steel Co. 
Tennessee Coal, I. & RR. Co. 
(U. 8. Steel Corp. Subsid.) 
U. S. Steel Products Co. 
(U. 8S. Steel Corp. Subsid.) 
Wheeling Corrugating Co. 
STOKERS 





Peerless Mfg. Co. (Stoker 
Division) 
TRUCKS—FORK 


Clark Tructractor (Div. of 
Clark Equipment Co.) 

TURPENTINE 

American Turpentine 
Farmers Association 

WALL BOARD 

Certain-teed Products Corp. 

Douglas Fir Plywood Assn. 

Johns-Manville 

M and M Wood Working 
Company 

Masonite Corporation 

Pacific Mutual Door Co. 

United States Gypsum Co. 

United States Plywood Corp. 

Upson Company, The 

Wood Conversion Co. 

WALL BOARD TRIM 

B & T Floor Company, The 

Macklanburg-Duncan Co. 

Wilson Metal Products Co. 

WALL PAPER 

Lennon Wall Paper Co. 

WEATHER STRIP 

Chamberlin Metal Weather 
Strip Co. 

Macklanburg-Duncan Co. 

WHITE 


Lead Industries Ass’n. 
WOOD GUTTERS 

hee mapper Ze Sales Co. 
ZINC CORNER STRIPS FOR 
ASBESTOS SID 

Double Grip Brass Clip Co. 


Miner Saw Mfg. Co., J. H. 
Skilsaw, Inc. 

Turner Manufacturing Co. 
Walker-Turner Co. 
STEAM FEEDS 
Cunningham Machinery Corp. 
Soule Steam Feed Works 
TRACTORS 

Caterpillar Tractor Co. 
International Harvester Co. 
VENEER DRYING 
MACHINERY 

Moore Dry Kiln Co. 


WAGONS—Log 

Lindsey Wagon Co. 
WEDGES (Steel) for Axes, 
Hammers, ¢@' 

Smith st Landon P. 
WELDING WIRE, WIRE 
ROPE, FITTINGS AND 
SLINGS 

American Steel & Wire Co. 
Columbia Steel Co. 
Continental Steel Corp. 
WOODWORKING 
MACHINES 

DeWalt Products Corp. 
Forbes Manufacturing Co. 
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ACCOUNTANTS 
Melson & Co., Gilbert 


APPRAISERS AND TIMBER 
ESTIMATORS 

Lemieux Bros., Inc. 

Sewall, James W. 

Spain & Co., H. M. 


BOOKS 
Scribner's 
Book 


BUYERS, LUMBER 
(Car and Cargo) 
Baltimore Lumber Co. 


CHECK Sa eassvae 
Bruce Co., L. 
Moore Dry Teun Co. 


COLLECTION SERVICE 
Lumbermen’s Credit 
Agssn., Inc. 


Lumber and Log 


Amemcanfiumberman 


Directory of Products Advertised in American Lumberman —— 
MISCELLANEOUS SUPPLIES AND SERVICES 


EDUCATIONAL Lennox, St. Louis OFFICE SUPPLIES 
Chicago Technical College Lincoln Buck & Co., Frank R. 
Z£XPURTERS Saeie LICATI 
PUB ONS 

Douglas Fir Export Co. Pittsburgher 
weneaes Stevens House & Garden 

CIAL Wisconsin s— 
Builders Commercial Agency Wolverine ee eee Py nae 

ad meric: umber reat- 
Douglas-Guardian Warehouse INSURANCE ~ = 


Associated Lbr. Mutuals 

Lumbermen’s Mutual Cas- 
ualty Co. 

LUMBER & LOG BOOKS. 

Buck & Co., Frank R. 


Corp. 
Foresta Factors Inc. 
Lumbermen’s Credit Associa- 
tion, Inc. 


FOREIGN BROKERS 
Richard Shipping Corp 


Bruce Co., B. L. 
Chapman & Co., A. D. 
Daleee de Nemours Co., Inc. 


King & Co., E. & F. 
Parker & Sons Co., Ira 
Protection Products Mfg. Co. 


HOTELS LUMBER RULES 
Antlers Buck & Co., Frank R. SAP STAIN PREVENTA- 
Benson TIVES 


LUMBER SEASONING 
DuPont de Nemours & Co. DuPont de nemeneen Co., 
Inc. (Ammonia Dept.) Inc., E 


See preceding pages for additional listings 


Continental 
Dewitt Uperated 
Kenmore 


Chapman & Co., A. D. 


December 28, 1940 


TERMITE 
EXTERMINATORS 
Bruce Co., B. L. 


TERMITE SHIELDS 
Timber Engineering Co., Ine, 


TIMBER ESTIMATES 
Drolet, Geo. 


TIMBER LANDS 
Knapp, Fred C. 


TREATED PRODUCTS— 
Railroad Ties, = Piling, 


Timber Products, Lumber, 
Fence Posts 
American Lumber & Treat- 


ing Co. 
Crosby Lbr. & Mfg. Co. 
Fordyce-Crossett Sales Co. 
Frost Lumber Industries, Inc. 
















$12.50 


plus a pair of stock garage doors 
and your customer has 


A Good Overhead Door 


Lumber dealer distributors wanted 
for every city. 


Dependable Products Since 1888 
When you're in a strange city 
you're anxious to secure the same 
comfort you would expect at home 








the advantage 


at a minimum cost. In Detroit the 
Wolverine lives up to the most 
exacting requirements in matters 


\ RE BR AND |. 
* 


—the fence known everywhere Fenct 
by its COLOR. marking—and 





its reputation for long service cdl ‘ 
es of hospitality and. convenience, 

KEYSTONE STEEL & Every room is distinctive — with 
Dept. M Peoria, Ill. 


completely modern appointments. 











Single, Duplex and Quarter DOGS 
Saw Mil's, Set Works, Edgers 


THE KENT MACHINE COMPANY 


a17 Portage Street 


500 ROOMS from 


$ | 50 
All with Tub and Shower 


KNIGHT 


Manufactured by 


Cuyahoga Falls, Ohio 











sost. 





ENTERPRISE 


SAW MILL MACHINERY “4 


NOT DOWN TO A PRICE, but built to 
tried and proven principles of design and 
construction for profitable operation. 
ENTERPRISE meets the requirements for accu- 
racy and speed of operation with low maintenance 
Give us details of your requirements for our 
recommendations and prices. 


The ENTERPRISE COMPANY, 328 Main St., Columbiana, Ohio. 





Bid SF ut ot Wt f/fusi 
oud at 4. +f 


re 4 
aa24u42 2 


Ah i a rn 





FRANK WALKER, Mgr 





MrAecht hid hak CHD te A ers'earconaaeseeh oe te 











BOARD DIAL 
D. A. SET. 
SPRING, 

REC. 


BALL BEARING 
TIGHTNER 






MACHINE CUT 
STEEL RACK 


INDEPENDENT 
KNEES 


\Y ND, PINION 


JMPROVED GIAN? 
FEED 














December 











040 
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I.N.R. Beatty Lumber Company’s PLYWOOD 
sales increase 5 times in 3 years! 












ut 

preside’ 

148 ST ee 
Y . . 





® Mr. Ward Loeffler, 
Director of Sales. 


® Right: The Company’s 
attractive new building. 


® Your stock of Douglas Fir Plywood is 
complete when you have all 5 grades in rep- 
resentative sizes and thicknesses. You never 
have to worry about special colors or fin- 
ishes. You’re ready to sell an unlimited 
market, for Douglas Fir Plywood is as un- 
surpassed for gadgets as for interior walls, 
sub-flooring or exterior finish. 


You can sell Douglas Fir Plywood with 
confidence because every panel manufac- 
tured by Association Mills is stamped with a 
“grade trade-mark” to make identification and 





specification easy. You will enjoy really big 
plywood volume if you urge each of your 
builders to use the Dri-Bilt with Plywood 
method suited to the way he operates. A 
Dri-Bilt with Plywood house or building is 
a better, warmer, more quickly built struc- 
ture ... one that contains only lumber yard 
materials. Sales of Dri-Bilt houses are rapid 
because they can be financed through F.H.A. 


So push Douglas Fir Plywood and enjoy 


real profits. For Dri-Bilt literature, write 
Douglas Fir Plywood Ass’n., Tacoma, Wn. 

















wh SPECIFY DOUGLAS FIR PLYWOOD a 

CLY\ ALL) BY THESE "GRADE TRADE-MARKS” zfoan) 

[Douglas Fir Plywood] ' — — Way 
WALLBOARD PLNPANEL D.EPA. EXT.-D.F.P.A. \oera 

















pease’ 


If you aren’t cashing in on the ever 
growing popularity of the ‘‘Modern 
Miracle in Wood,”’ learn how you 
can have bigger volume, too! 


a ae 





® Above and below are cosy Dri-Bilt with 
Plywood homes constructed in Lockport, 
Ill., by Paul O’Neil, contr. The I. N. R. Beatty 
Lumber Co. supplied all the materials. 


PRI. 


NEW GRADES OF EXT-DFPA. Since U. S 


Commercial Standard CS45-40 has become 
effective, there are as many grades of water- 
proof outdoor plywood manufactured as 
are made in the moisture-resistant type for 
indoor uses. You can now supply every 
customer with the grade of EXT-DFPA he 
needs for any particular job. Ask your 
distributor about these new grades today. 
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Putnam Lumber Company 


SHAMROCK, FLORIDA 


St. Joe Lumber & Export Company 


PORT ST. JOE, FLORIDA 


Join in Sending You 


Christmas Greetings 


With the old year passing.and a new thanks and sincere appreciation for your 
year coming, we extend Yuletide greet- patronage and good will. We always 
ings and good wishes toallinthe lumber will endeavor to be worthy of your confi- 
trade.. The officers, employes and repre- dence and friendship. We hope the New 
sentatives of both the Putnam and the Year will be one of happiness, health and 
St. Joe organizations unite in expressing great good fortune for all of you. 


Bo > QB 2 
Ce br Cae or Ce Cth ita FE te. 


Ne ete se rn) 


Tidewater eS esa §€6« Long Leaf 
Red et a is Yellow Pine 










= >. > <* gj yt oti - oer bs 
as 7 oe ya roel i eee ag 
” ail 4. 


Wise 


PEP Es PR RLS 


Stacking scantling 
on the timber deck 
at the St. Joe mill. 








. ‘ae ce ae 


